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Silver Gilt Breakfast Service Bearing Arms of the Duke of Novara, and Made in Paris in 1778 
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An Aristocrat 
Amongst Silver 


Beauty of design is a striking feature of all Alvin 
Long-Life Plate. It is made to look and feel like 
sterling. 


Alvin Plate is finished in every detail just as care- 
fully as sterling silver. A comparison with any 
other line of plate will show the difference. It is 
made by expert si/versmiths who are accustomed to 
working on sterling silver flatware, as 4/vin makes 
both sterling and plated ware. 


Alvin Plate is a Jewelers’ Line and is sold through 
jewelry channels. For this reason the Jeweler is 
certain to get the future business when he sells 
Alvin Plate. The customer cannot complete the 
pattern, except by puchasing it through a Jewelry 
Store. This means future profits for you if you 
sell 4/vin. 


Alvin Silver Company 


Sag Harbor, N. Y. 


Chicago, 10 S. Wabash Ave. 
New York, 20 Maiden Lane 


NAWV/V SILVER 


_ The Long-Life Plate 
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— Why Salesmen are Sometimes Unpop- 

| The Beauty of White Zircons ular with Their Customers 
Translated Expressly for The Jewelers’ Circular from the French of H. Bengi- SoM ETHING ought to be done to the 
soon in Le Moniteur de la Bijouterie et ' Horlogerie. traveling salesman for jewelry whole- 
. sale houses, who insists on dumping his 
heavy grips on the plate glass tops of 
same brilliance, the same fire. He men- counters at the front of the store, scratch- 


LAT year the idea occurred to me to 
submit some white zircons, cut like 
brilliants, to a Parisian jewel setter, who 
appeared dumbfounded when I explained 
to him that what he took for genuine dia- 
monds were simple white stones taken by 
myself from mines in Australia. “We 
should,” he said, “proclaim these stones, as 
beautiful as the diamond itself and much 
less costly. This might prove the secret 
of the rehabilitation of the French jewelry 
industry.” I conceived the idea of going 
to ask the opinion on this question of M. 
Lacroix, director of the mineralogical 
laboratory of the Museum of Natural His- 
tory at the Jarden des Plantes, Paris, and 
without introductory remarks, showed him 
some of the stones I possessed. He was 
agreeably surprised. 

“I know,” he said to me, “of the really 
remarkable brilliance of the white and 
bluish zircons; I have seen very beautiful 
specimens in the museums of Germany, of 
which I do not know for what reason, or 
rather for a readily comprehensible rea- 
son, they were unwilling to state the pre- 
cise origin.” I told him that the real 
motive was that the Germans, before the 
war had monopolized all the output of 
white zircons, and that they were almost 
alone in extracting a lucrative profit from 
them. 

Since August, 1918, Mr. Lacroix has ac- 
quired four cut white zircons, a blue white 
zircon and a clear green sapphire for the 
coliection of precious stones of his mu- 
seum. I cannot too strongly recommend 
to the fair readers of the journal to devote 
an afternoon to becoming acquainted with 
these wonderful stones. They could ap- 
preciate how sparkling their brilliance is. 
and what a pity it is that they are not 
employed more generally in the composi- 
tion of their sets of jewels. 

They will learn that these beautiful 
Precious stones are obtained from mines 
in Australia, which are distributed through- 
out so vast a territory as to supply every 
demand without taking into account other 
precious stones that they furnish in infi- 
nite variety, conveying the impression that 
an Indian nabob had distributed here all 
his accumulations of precious stones to 
endow his favored territory. 

An Australian geologist, M. Dunstan, has 
recorded some remarkable facts in con- 
nection with this subject. He refers to 
cases in white zircons, carefully cut, bril- 
liant fashion, displayed a deceptive re- 
semblance to the genuine diamond. The 


tioned also the precious stone known as 
Australian hyacinth, a gem stone, of scar- 
let blood-red color, almost rivalling the 
real ruby, resembling it also in brilliance 
and richness. 

Another geologist, Mons. Lata Fisher, 
wrote, also in 1906, in his work on the 
precious stones of Australia, that the large 
hyacinths, cut, have been sold on the spot 
at a price of 56 shillings (about $14, United 
States) per carat. Here is a hint that 
jewelers may take opportunity to profit by. 
The speculation conducted in this com- 
merce by a syndicate of German bankers, 
must now come to an end. The quantities 
of diamonds and cut precious stones 
should be brought out of the strong boxes 
of this enterprising group, who are re- 
serving them to throw them on the market 
at an opportune time, is a shameless specu- 
lation, all the profits of which would be 
theirs only. 

Now is the time to act. The lapidaries 
in diamonds know how the advance in the 
price of rough diamonds is growing. I 
had the great honor of being interviewed 
recently by a group of the former, and 
I record, with real regret, that they ques- 
tioned me more in regard to scientifically 
reconstructed stones than on the genuine 
precious stones. It is necessary to break 
off these practices. The French jeweler 
is too intelligent and too conscientious not 
to profit by the present opportunity to de- 
mand, from this time forward, a more 
suitable merchandise, aves more satisfac- 
tion to their trade. 

Thirty years ago the craze for the scien- 
tific stones had no existence in France; 
at this time business was done perfectly 
in all security. A return to a complete re- 
generation of the jewelry industry is neces- 
sary to regain the lost confidence. Ger- 
man competition no longer exists, there 
is no need to allow it to return by means 
of combinations that would plunge us again 
into the pre-war starvation. Who among 
us ignores that the French policy should 
intervene against certain boche monopo- 
lists, who in Europe, as in America, carry 
off all the diamonds, all the pearls and 
all the precious stones? If we rid our- 
selves of these sharpers it will no longer 
be necessary in the future to call on their 
co-operation. 





A woman shoplifter recently stole a dia- 
mond ring valued at $600 from the Hous- 
ton Gilmore Co., San Francisco, Cal. 


0) 2 het 


ing the polished surface, and cluttering up 
the counter with his merchandise so that it 
is impossible to wait on customers. 

Miss M. L. Addis, a well-known jeweler 
of Topeka, Kans., is peeved at the sales- 
men who have this bad habit. And the top 
of her plate glass show case is marred and 
scratched where the heavy grips and rough 
articles, like pottery, have dug into its sur- 
face and spoiled the polish. 

Such a procedure is poor business for 
the salesman, she contends, because it im- 
mediately puts the jeweler he hopes to sell 
in a bad humor. It makes little difference 
if the goods are then removed. The dam- 
age is already done and the jeweler is not 
in a good humor to buy. 

There are counters in the back of the 
store,, Miss Addis points out, where the 
goods can be shown and no damage done 
to fixtures. Besides the salesman would be 
out of the way of customers and away 
from the show cases where the best selling 
goods are on display. She can’t figure out 
why salesmen persistently insist on opening 
their grips in the front of the store and in- 
terfering with the business of their pros- 
pective customers instead of trying their 
best to keep out of the road and to make 
sales for the jewelry. 

“At any rate,” says Miss Addis, “it is 
time these salesmen learned that they would 
be far more popular with jewelers if they 
went to the back of the store to display 
their wares. By all means let them keep 
away from the plate glass show cases. 

“The other day a pottery salesman called 
on me and cluttered up my show case, right 
up front, with a display of goods I was 
not even interested in at the time. I re- 
monstrated with him but he insisted on 
cluttering things up and when I refused to 
buy he went away feeling sore. That fel- 
low needs a little horse sense to help him 
along. 

‘TI think most jewelers feel as I do about 
where salesmen should display their goods. 
There is only one place, and that is as far 
back in the store as they can possibly get.” 


———————————— 





A colored man was arrested recently 
charged with the theft of $119 worth of 
jewelry from a firm by whom he was em- 
ployed in Richmond, Va. According to de- 
tectives, he had been taking jewelry from 
the store for some time. The police assert 
that they have a signed confession from the 
negro. 
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Pac. Coast Rep., 

A. I. HALL & SON, Inc., 
150 Post 
San Francisco, Cal. 
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Retail Jewelers ought to forearm themselves as com- 
pletely as possible to meet the demand for rings for 
men and women. These pictures show two of our new 
original patterns made in 14K Green Gold and mounted 


in the various popular stones. 
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Government’s Annual Report on Gems and Gem Minerals 





Advance Report of the United States 


Precious Stones in 1918, by Waldemar T. Schaller. 


Geological Survey on Production of 














(Continued from issue of July 30.) 


Imports and Exports 

The precious stones (excluding pearls) 
imported into the United States in 1918, as 
reported by the Bureau of Foreign and 
Domestic Commerce, Department of Com- 
merce, were valued at $22,666,839. Pearls 
are omitted from the total value, as they 
are lustrous calcareous concretions with 
animal membrane between successive layers 
and are not a mineral but an animal 
product, being deposited in the shells of 
various mollusks. As pearls owe their 


beauty and value to the organic part of 
their composition, they do not come within 
the scope of this report. They are, however, 
among the most desired of gems, and their 
value is therefore given in a separate 
column in the table of imports below. 

Including pearls, the value of imported 
gems in 1918 was the lowest for the last 10 
years except that in 1914. 

Some Industrial Uses of Precious Stones 

In the following paragraphs are given 
some industrial uses of minerals of gem 
quality. In addition to ornamentation, all 











Diamonds and other-precious stones im porte 


d and entered for consumption in the United 


States, 1909-1918. 











| Diamonds. 
{ Total 
Year, | ~— —_ excluding | ‘Pearls, 
| Glazier’s Dust and Rough or Cut but — pearls. 
R ort. uncut, not set. 
sisi $758, 965 50, 265 $8,033,379 |$27, 361,799 $4,033,201 | $40, 237, $24, 848 
Aiea | 213,701 54,701 | 8,991,890 | 25,593,641] 4,237,232 | 39,091,165 | 1,626,083 
as cacasisaa 199; 930 110, 434 | 9,654, 219 | 25, 676, 302 3,820.703 | 39,461,588 | 1,384,376 
elegant 452, 810 94,396 | 9,414,514 | 22) 863,6 3,433,463 | 36, 260, 569 | 5, 130, 376 
eae | 471,712 100, 704 | 12, 268,543 | 24; 812° 604 2,805,963 | 40,459,526 | 5,002,624 
annem aes 579, 332 77,408 | 2,851,933 | 11,976,871 1,649,875 | 17,135,419 | 2,090, 018 
—_eiapentaaneiet 366, 793 75, 944 |. 7,020,646 | 13,177,919] 1,078,391 | 21,719,693 | 4,513,909 
ee ccknaaa 336,018 67, 200 | 11, 441,328 | 24;282°140|  2)303,351| 38/930, 127 |11,336,971 
I sccnciciilbagenl 1,098,102] 349,746 | 13,092,855 | 18, 421, 938 1,883,810 | 34,846,351 | 4,947,509 
eee 718, 397 475, 870 | 12,636,024! 7,734,150 1, 102, 398 22, 666, 839 765, 929 























Value of diamonds imported into the United States in the fiscal-years 1913 to 1918, by 







































































countries. 
Uncut. 
Thi British 
United , All 
Year. Kingdom. Belgium. | Holland. — Brazil. |Germany-| others, Total 
1018.20 $8,635,000 | $2,130,000] $963,000 $5,000 | $70,000} $68,000 | $469,000 | $12,340, 000 
1914 . 6, 132, 000 974, 000 a ee 74, 000 1,000 | 422,000 , 107, 000 
1915..... 2, 879, 000 5,000 331, 000 59,000 | 148,000 1,000 | 191,000} 3,614,000 
BONG nc) AO) TL BHOOD loveiastceseweed 210, 000 315,000 | 685,000 |.......... 258,000 | 12,186, 000 
a 105090000 |... 50000se0spee 85, 000 445,000 | 1,000,000 |,......... 7,000 | 12,656,000 
1918.. ..| 12,285,000 |rsreteseedeees 130, 000 276,000 } 1,194,000 |..... wees} 193,000} 14,078, 000 
Cut but not set. 
Year. | Holland. Belgium. | England. | France, | Brazil. |Germany. /_. Total. 
| 
3013... $10, 853,000 | $11,997,000 | $1,583,000 | $2,483,000 |........... $254,000 | $43,000 | $27, 213, 000 
ee 6, 998, 000 8, 555, 000 540,000} 1,506, 000 $4,000 87, 00p 105,000 | 17,795,000 
1915..... 5, 552, 000 972,000 | 1,169,000 | re 16, ,000 | 8,452,000 
$18... 16, 422, 000 68,000 | 1,817,000] 1,679,000} 171,000 000 | 382,000 | 20,567,000 
ee Te ee 2,153,000 | 1,406,000 000 | 47,000} 381,000] 21,856,000 
; eee 11, 206, 000 |....-+++++.0++ 1, 867, 000 712, 000 | ae 39, 13, 930, 000 
Foreign precious stones reexported, 1913-1918. 
l ; ; 
| 7 Other precious 
Diamonds. stones. Total Pearls and 
3, arts of, 
Year. ig an strung 
7 Cut but ‘ or set. 
| uncut. | Cut _— Bort. | Uncut. | pot set. 
$1,870 | $57,117 a $1,707 | $7,239 $67,933 $24,787 
a) ae a 2)573 | 53, 086 90, 818 1, 066 
i cong ac dunes 97, 764 5,119 $2,470 , 6a 10,554 116, 568 116, 4 
eA IO ROR 6,979 9,34 ,02 35 ,70 i 
ROE. 7,757) 400) 14,962] 1,512] 16,842] 41, 473 20, 353 
SME... cczcccccncrarcsacesal,  Saiaauens 5B [essences 57 213 12,9 

















2 Not shown for these years, 


b Includes some ort. 
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gem minerals afe of value as specimens for 
collections, for use in standardization (for 
example, fluorite and quartz as standards of 
densities and of refractive indices), and as 
sources of material for investigation, both 
industrial and scientific. These uses are 
therefore not always repeated under the 
different mineral names. Ornamentation 
itself covers a variety of utilization, such as 
for jewelry, knife handles, paper weights 
and pipes (meerschaum). 


Agate. Mechanical bearings and supports, 
scale bearings, balls for water meters. 

Asurite. Ore of copper; pigment for 
paint. 

Azurmalachite. Ore of copper. 

Calcite. See Iceland spar. 

Chromite. Ore of chromium. 

Chrysocolla. Ore of copper. 

Cobaltite. Ore of cobalt. 

Corundum, See Sapphire. 

Diamond. Cutting, grinding, engraving, 
boring, and polishing material; supports for 
bearings and pivots; dies for wire drawing; 
tips for phonograph needles. 


Epidote. For coloring artificial slate and 
roofing material. 
Fluorite. See Optical fluorite. 


Franklinite. Ore of manganese and zinc. 

Garnet. Abrasive; for watch jewels or 
jeweled bearings; as tared weights. 

Garnierite. Ore of nickel. 

Gypsum. Used in manufacture of artifi- 
cial pearls—the so-called “Roman pearls.” 

Hematite. Ore of iron. 

Iceland spar. Iceland spar is a variety 
of calcite, clear and transparent and un- 
usually free from imperfections and im- 
purities. Transparent crystals or cleavage 
pieces of calcite of any appreciable size are 
very rare, and as Iceland has furnished al- 
most all of such material used, the name 
Iceland spar has been given it. 

Elongated cleavage rhombohedrons of 
Iceland spar are used in the manufacture 
of nicol prisms, which are an essential part 
of optical instruments requiring plane 
polarized light, as, for example, certain 
microscopes, dichroscopes, and_ sacchari- 
meters. The material, on account of its 
simple chemical composition and purity, 
finds application in chemical standardiza- 
tion. Iceland spar is also used in the manu- 
facture of some kinds of glass, and some of 
it is sold as mineral specimens. 

Pieces of Iceland spar, either in single 
untwinned crystals or parts of such crys- 
tals, or in homogeneous untwinned cleavage 
rhombohedra, which are large enough to 
yield a rectangular prism at least 1 inch 
long and half an inch thick each way and 
which possess the properties described be- 
low, are suitable for optical purposes. The 
colorless material must be so clear and 
transparent that it is limpid and pellucid. 
It must not be partly opaque on account of 
numerous .cracks or fractures, must not 
show any internal, iridescent, or rainbow 
colors due to incipient cracks along fracture 
lines, nor any cleavage, nor twinning planes. 
Neither can there be any capillary or larger 
tubelike cavities, nor cavities or bubbles of 
any shape, nor inclusions, as isolated par- 
ticles, veins, or clouds, composed of minute 
crystals of some other mineral or of any 
kind of foreign substance. The spar should 
not be discolored or stained by the presence 
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of any clay, iron oxide, or other material. 
It should be noted that many of the in- 
clusions and imperfections of Iceland spar 
are not always scattered irregularly through 
the mineral or even segregated in distinct 
masses, but frequently lie in a distinct but 
very thin plane which can hardly be seen 
if looked at on edge. In examining a piece 
of Iceland spar for defects the piece should 
therefore be turned in all directions while 
held to the light. 

The material suitable for optical uses 
naturally brings the highest prices, as it has 
to be at least of the dimensions already 
given. Specimen material is generally of a 
larger size. The material used for standardi- 
zation, chiefly chemical, need be of no 
special size, and the smaller pieces are as 
usable as the larger ones. 

The optical variety of Iceland spar pro- 
duced in the United States, sold, per pound, 
for $3 to $4 in 1914, about $8 in 1915, and 
as high as $20 in July, 1918. The specimen 
variety sells for considerably less, and mate- 
rial for standardization sells for from $1 to 
$2 a pound. 

The following firms are buyers of Iceland 
spar suitable for optical use: Bausch & 
Lomb Optical Co., Purchasing Department, 
Rochester, N. Y.; Central Scientific Co., 
460 Ohio St. East, Chicago, Ill.; Gilbert S. 
Dey, Superintendent Optical Department, 
Eastman Kodak Co., Rochester, N. Y. 

The market for specimen spars is irregu- 
lar, as the demand is usually very light. 
The best market will probably be found 
with some of the larger mineral dealers. 

Standardization material may be sold to 
large dealers in general chemicals as well 
as to mineral dealers. 

Although calcite is, next to quartz, the 
commonest mineral, the only locality out- 
side of Iceland known to produce the 
variety Iceland spar in commercial quantity 
is in Montana, about 9 miles from Gray 
Cliff, Sweet Grass County, on the main line 
of the Northern Pacific Railway. The spar 
occurs in a nearly vertical fissure vein from 
3 to 8 feet thick, which strikes northwest, 
traversing a gneissic rock for several miles. 

Brief mention of the Montana occurrence 
‘ of Iceland spar is made in the reports on 
the production of gems and precious stones 
in Mineral Resources for 1913 (p. 704) 
and 1914 (p. 335). C. L. Parsons, of the 
Bureau of Mines, has also described the 
occurrence and material in Science, vol. 


47, No. 1221, pp. 508-509, May 24, 1918. 


Jasper. See Agate. 

Malachite. Ore of copper, pigment for 
paint. 

Mariposite. Pigment for paint. 

Meerschaum. Pipe bowls; cigar and 
cigarette holders. 

Optical fluorite. Fluorite, commonly 


called fluorspar, is a common mineral but is 
very seldom found in pieces clear enough 
and large enough to be of special use in the 
manufacture of certain optical lenses and 
prisms. Fluorite 6f the requisite qualities, 
as described below, suitable for such use is 
known as “optical fluorite.” Any deposit of 
fluorite may yield a small quantity of such 
material, but at present about the only 
localities known to produce it are southern 
Illinois, Meiringen, Switzerland, and Obira, 
Bungo, Japan. Optical fluorite is cut into 
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lenses and placed between glass lenses. It 
forms the apochromatic objective for 
microscopes and similar optical instruments, 
the fluorite lens correcting the spherical 
and chromatic errors of the glass lens sys- 
tems. This result is due to the low refrac- 
tive power, weak color dispersion, and single 
retraction of flourite. These apochromatic 
lenses represent the finest type of micro- 
scope objectives made. The use of such a 
fluorite lens greatly increases the value of 
a microscope and if optical fluorite were 
more abundant many more microscope 
objectives would be equipped with such 
lenses. 

Optical fluorite is also used in the lenses 
of certain telescopes, in making prisms for 
spectrographs in ultra-violet work, and in 
other optical apparatus where transparency 
in the ultra-violet and infra-red parts of the 
spectrum is necessary. 

Optical fluorite must yield or contain 
pieces at least one-fourth of an inch in 
diameter, which must be clear and colorless 
and free from all defects. Defects consist 
of internal cracks or cleavage planes, 
bubbles, or inclusions of dirt or mineral 
matter. The presence of faintly developed 
or incipient cleavage planes or fracture 
surfaces usually may be determined, if not 
readily visible, by moistening the specimen 
with kerosene. The material must not show 
any anomalous double refraction. Abso- 
lutely water-clear material is of the highest 
value, but very faint tints of green, yellow, 
or purple do not render the material use- 
less. 

Fluorite suitable for optical use is valued 
at from $1 to $10 a pound, according to 
the size of the piece suitable for cutting 
as well as to its quality. The present yearly 
requirement is not large—perhaps several 
hundred pounds—but under proper condi- 
tions and with a dependable steady supply 
this requirement may be increased. 

Possible buyers of optical fluorite are: 
Bausch & Lomb Optical Co., Rochester, N. 
Y.; Spencer Lens Co., Buffalo, N. Y.; 
Ward’s Natural Science Establishment, 
Rochester, N. Y.; United States Bureau of 
Standards, Washington, D. C. 

Suitable material has been obtained from 
several of the fluorite’ mines in Hardin 
County, IJll., and may also occur in the 
extension of this fluorite belt in western 
Kentucky. Although fluorite is found in 
many other States, practically none f them 
is known to contain any “optical fluorite.” 

Among publications dealing with optical 
fluorite are the following: 

Pogue, J. E., Optical fluorite in southern 
Illinois: Separate from Bull. 38, [llinois 
State Geol. Survey, Urbana, II1.,-1918. 

Burchard, E. F., Fluorspar and cryolite 
in 1917: U S. Geol. Survey, Mineral Re- 
sources, 1918, pt. 2, pp. 301-302, 1918. 

U. S. Bureau of Standards, Washington, 
D. C.: Circular letter dated May 8, 1918. 

Quartz. See Rock crystal. 

Rock crystal. The perfectly clear and 
colorless variety of quartz is called rock 
crystal. It furnishes the material for certain 
special glasses and fused silica ware; and 
it is used in wedges for microscopic work, 
as spectrographic prisms for special re- 
searches, and as mechanical bearings. A 


65 


use in connection with certain sounding 
boxes has recently been developed. 

Sepiolite. See Meerschaum. 

Sapphire. The variety of gem corundum 
used for other purposes than jewelry is 
called sapphire, irrespective of its color. It 
is used for mechanical bearings and pivot 
supports, especially in watches and phono- 
graph needles (mostly artificial sapphire). 

Topas. Abrasive. . 

Tourmaline. In the tourmaline tongs or 
in polarizing iorceps, a very simple form of 
polariscope. 

(The End.) 








From the Sunny Side of Maiden Lane 





“No jeweler has ever been able to improve on 
the setting of the sun.’”’——Attleboro Sun. 


Yes, and what’s more, no jeweler has 
ever been able to improve on the setting of 
a hen. 

i ae 

While speaking about heavenly planets, a 
guy with the Star Watch Case Co. claims 
that uncanny Prohibition wil) not darken 
this country as long as we have moonshine. 

* * * 


To be a diamond cutter does not neces- 
sarily mean that one must be gifted with 
the knack of dealing out cutting remarks, or 
need he be endowed with a sharp tongue. 
However, a keen brain can be used to one’s 
advantage. 

a 

Let’s all give three cheers—Hipp! Hipp! 
Didisheim. 

* * ok 

Now that we have beautiful Summer with 
us again, with its romantic influences, don’t 
be surprised to find some lonely but loving 
young man holding hands with his watch. 

* ok x 

Imitation of a sapphire calling to its mate 
—O-pal. 

* * x 

We take it for granted that the woman 
who was rocked to sleep by an over- 
indulgent hubby would have-much preferred 
that he used diamonds during the operation 
or altercation. 

x * x 

In appreciation of their service to the 
jewelry trade in general it would be quite 
appropriate to present policemen who ride 
horses with mounted jewelry. 

x Ok x 

If a man takes a watch with him when 
crossing the desert he need never fear 
thirst, as he always has a spring at his 
disposal. 

x ok x 

It is suggested that it would be both 
advisable and appropriate for jewelers to 
patronize “The Gem” lunch. Next! 


* * * 
An ad. in the Philadelphia Public Ledger: 


“BAILEY, BANKS AND BIDDLE CO., 
WATCHES FOR WOMEN 
OF SUPERIOR DESIGN 
AND 
PERFECTION OF MOVEMENT.” 


“So,” remarks W. D., who sends the clip- 
ping to Don Marquis’ columns of the New 
York Evening Sun, “so do we all!” 
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WASHINGTON CONVENTION 





Plans Completed and Program Issued for 
Annual Meeting of State Conven- 
tion at Seattle 


SeaTTLE, Wash, Aug. 1.—Plans haye 
practically been completed for the seventh 
annua! convention of the Washington Re- 
tail Jewelers’ Association, which is to be 
held at the Washington Hotel in this citv 
on Aug. 4 and 5, and an excellent program 
has been issued containing besides the of- 
ficial convention program, greetings from 
different officers of the association, half- 
tone illustrations of officers of the Siate 
and National Association, views in and 
about Seattle and a generous amount of 
advertising. 

The official program is as follows: 


Monday, August 4 


MORNING. 
9:30 a.M. Registration of members. 
10:00 a.M. Convention called to order. 


All members join in singing National 
Anthem, ‘‘America.” 


10:10 a.m. Address of welcome. Hon, Ole Han- 
son, mayor. Seattle, Wash. 

10:20 a.m. Response. Horace Condy, past presi- 
dent. ; 

10:30 a.m. Reading of communication of past 
convention. 

10:40 a. M. President’s address. W. G. Mahncke, 
Tacoma, Wash. 

10:50 a.M. Report of secretary-treasurer. A. J. 
Sartori, Spokane, Wash. 

11:00 a.M. Appointment of committees. Resolu- 
tions, auditing and nominating 
committee. 

11:10 a.M. Delegates report to the national con- 
vention. A. Meirow. 

Admittance of new members. 

11:30 a.m. Address. Col. John L. Shepard. 

12:00 noon. Adjournment. 

AFTERNOON. 

12:30 p.M. Juncheon. Guests of Seattle Retail 
Jewelers’ Association. 

1:30 p.m. Officers and comniittee meeting. 

2:00 p.m. Convention reconvenes. 

2:10 p.m. Address. H. Victor Wright, Los An- 
geles, Cal. 

3:10 p. M. Trade discussion. 

4:00 p.M. Visit through the Skinner & Eddy 
Shipyards. An opportunity if 
possible to see a ship launched. 

6:30 p.M. Banquet at the Washington Hotel. 
Tuesday, August 5 

MORNING. 

10:00 a. M. Report of committees. (a) Commit- 
mittee on Resolutions. (b) Com- 
mittee on Auditing. 

10:30 a.m. Report of local associations (Seattle, 
Spokane, Tacoma, etc.). 

11:00 a.m. ‘Trade discussion. New and_ unfin- 
ished business. 

11:30 a.m. Election of officers and delegates to 
national convention. Selection of 
next meeting place. 

12:30 ep. mM. Luncheon. Guests of Seattle Retail 


Jewelers’ Association. 

Newly elected executive committee 
and officers meet immediately fol- 
lowing luncheon. 


W. C. Mahncke, president of the State 
Association and Secretary A. J. Sartori send 
greetings to the members of the associa- 
tion through the program; the president’s 
message is as follows,: 

‘To the Members of the Washington Re- 
tail Jewelers’ Association: 

“Be cheerful! Look cheerful! Feel 
cheerful! Another year has passed; but 
it seems a short time since we parted in 
Everett, after holding our sixth annual 
convention, and now we are giving our at- 
tention and looking toward meeting in 
Seattle, where we shall exchange views 
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and meet with activities of our seventh 
annual convention. 


“Make this your vacation trip. You'll 


enjoy meeting your friends in the trade. . 


There is no kind of pleasure trip among 
the many that a jeweler’s tradesman can 
enjoy that has a higher value for direct 
returns. 

“We jewelers are facing a new era in 
the business world, therefore I wish to 
impress upon you the importance of meet- 
ing with us at this, our annual meeting. 

“Hoping to have the pleasure of grasp- 
ing your hand at Seattle Aug. 4th and 5th, 
and assuring you that the time will be well 
spent, believe me 

“Yours for a bigger and better jewelers’ 
business. 

“W. C. MAHNCKE, President.” 








Report of Secretary of the West Virginia 
Retail Jewelers’ Association 

The following report of the secretary 
and treasurer of the West Virginia Retail 
Jewelers’ Association submitted by W. L. 
Jones at the annual meeting at Mountain 
Lake Park, Md., July 23 and 24, as report- 
ed in last week’s issue of THE JEWELERS’ 
CIRCULAR, was not received in time for pub- 
lication at that time. It is given herewith: 

“To the Officers and Members of the 
West Virginia Retail Jewelers’ Associa- 
tion: 

“Your secretary and treasurer submits 
the following report for your consideration 
and action. 

“During the last year your State associa- 
tion has made the largest increase in mem- 
bership since 1910. We can hardly expect 
this increase to continue, as your secretary 
has found there are still over 200 jewelers 
in the State of West Virginia who are 
not only too stingy to help themselves and 
the association by becoming members, but 
are willing to take advantage of the bene- 


fits for which the faithful few work so 


hard. 

. “Your secretary would suggest a change 
in our laws to assist the small dealers by 
lowering the annual dues to them and rais- 
ing the dues of the larger dealers whose 
benefits are proportionately greater. Grad- 
ing from $3 to $6 per year. 

“The finances of your association are in 
very satisfactory condition. The auditing 
committee will report details. 

“T will only state, that, thanks to our 
friends who assist us by their advertise- 
ments, we will have a small working bal- 
ance to use for the good of the association 
whenever the national officers or War Rev- 
enue Tax Committee command us. 

“Many matters will be presented for 
your consideration, all commanding your 
best thought. 

“Hoping we will have a pleasant session 
and all return to our homes benefited 
physically, mentally and financially, I am 

“Respectfully, 
“W. L. Jones.” 





According to a report from London, 
jewels are commanding unusually high 
prices in auctions there. On last Friday 
a rope of 315 graduated pearls sold for 
$207,500, and three other ornaments brought 
an additional $200,000. 
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ANOTHER DARING HOLD-UP. 


Police Searching for Bandits Who Gagged, 
Beat and Robbed Philadelphia 
Jeweler 

PHILADELPHIA, Aug. 2.—A daring hold- 
up in which a jeweler was gagged and 
brutally beaten, took place at Juniper and 
Drury Sts., in the very heart of the city, 
shortly before midnight Wednesday. The 
victim, Joseph Pearl, 906 Spruce St., is in 





Jefferson Hospital with a slightly fractured 


skull, Physicians today said his chances 
for recovery are good. 

He was unconscious until an hour after 
he was taken to the hospital, when the 
police,. from broken statements, were able 
to learn what had been stolen. He lost 
$150 in cash,,a diamond scarf pin valued 
at $460 and a diamond ring he said was 
valued at $1,000. 

The scene*of the robbery is about half a 
block from Broad and Chestnut Sts. .At 
the time the streets were filled with per- 
sons returning from,the “movies.” Pearl 
had been in a réstaurant at Juniper and 
Sansom Sts. When he paid the check, he 
said, he saw two men behind him, but was 
not suspicious of them. On reaching the 
street he noticed he was being followed. 
He said he believed he was-in.a_neighbor- 
hood where he would be safe from any 
attack. At the corner of Drury and Ju- 
niper Sts. he felt a sharp pain in the back 
of his head and could remember nothing 
else. It is believed he was struck by a 
“black jack” or a piece of lead pipe. 

Pearl was taken to the hospital in a 
motor truck. There a napkin, apparently 
stolen from a restaurant from which the 
men came, was found stuffed in the vic- 
tim’s mouth. His necktie, which held the 
stickpin, was cut off above the: knot, ap- 
parently with scissors. 

Besides a fracture of the skull, Pearl is 
suffering from bruises on his chest and 
body where ‘his assailants evidently had 
kicked him after knocking him down. 

Beat, a policeman, arrived shortly after- 
the attack and gave chase to the highway-. 
men, but they got away in a maze of alleys. 
and small streets. 

Mr. Pearl is widely known among jewel-. 
ry men in the centre of the city. He has. 
been a dealer in gems for years. He said 
he knew of no enemies. He described one of 
his assailants as a tall heavy-set youth with 
a round face, wearing a brown suit and a 
checkered cap. His companion, who was 
smaller, wore a dark suit and a straw hat 
and was not so well dressed. Pearl said 
he would be able to identify them. 

The ring, which was wrenched from his 
finger was of distinctive design, with a 
two and three-quarter carat pure white 
stone. All the thieves missed was 45 cents 
in change. 

The police believe that Mr. Pearl’s straw 
hat saved him from being killed by the 
blow he received. 


4 








The Lion Optical Co. has been incorpo- 
rated with a capital of $50,000 to engage 
in business in Cincinnati. The incorpo- 
rators are Arthur Ehrmantratt, Frank A. 
Woll, C. R. Judgenson, George M. Lei- 
mann, F. P. Eversman. 
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KEYVA PEARLS 
30-inch superb length, with fancy La Polsc Darls micah 


white gold diamond clasp. 


$39.50 


No matter how replete with 
treasures her jewel box may be, 
Milady holds La Tausca Pearls at 
a value far greater than their 
actual cost. 


A necklace of these beautiful 


gems adds a touch of daintiness, 
a note of chic, to any frock. 


There is not a summer costume 
with which a La Tausca necklace 


is not appropriate. 
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Clasp No. 530, fancy oblong white ; ‘ 
gold, one diamond, cabinet No. e UMnnNeyY eCWe. 
151, large oblong velvet and satin 
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AUTO BANDITS BUSY 


Another Hold-Up in Chicago Results in Loss 
of $9,300 Worth of Loose and Set 
Diamonds 


Cuicaco, July 30.—Four bandits, armed 
and masked, entered the north side store 
of the Brandt Jewelry Co., at 1042 Wilson 
Ave., last Wednesday, and made off with 
$9,300 worth of loose and set diamonds. 
The robbery was one of particular bold- 
ness,.as the store is in the heart of the 
busy Wilson Ave. commercial district, only 
a few steps from Broadway. Hundreds of 
perscns passed the store while the hold-up 
was in progress. : 

A tall, courteous man of about 40 years, 
well dressed and patrician in manner, 
walked into the store shortly before noon. 
He asked for a ring, the design for which 
he had sketched during a previous visit to 
the store some days before. H. A. Brandt 
and Louis Kaufmann, a clerk, were the 
only occupants of the store at the time. 
The customer, suddenly changing his man- 
ner, produced a revolver and ordered the 
two men to raise the’r hands. 

“Three more bandits then came through 
the front door, solemn as_ undertakers,” 
said Mr. Brandt, in relating the details to 
the representative of THE JEWELERS’ Cir- 
cuLaR. ‘“They adjusted white handker- 
chiefs over the lower portions of their 
faces as they entered. They went to work 
quickly, driving Kaufmann and myself up 
the stairs to a little baleony suspended to 
the front wall of the store. There they 
produced four pairs of handcuffs, and se- 
cured us hand and foot to some steel pipes 
near at hand. They told us they would 
let daylight through us if we even peeped. 
Then they went to work, and in a short 
time located what they wanted. Once more 
cautioning us they walked leisurely out of 
the store, and climbed into an automobile, 
with a fifth bandit waiting at the steering 
wheel. They drove west in Wilson Ave. 
Kaufmann and I set up a yelling, and pe- 
destrians rushed into the store. One of 
them caught a glimpse of the license num- 
ber of the robber machine as it dashed 
away, but this clue has done the police lit- 
tle good, as it simply proved to be that of 


a machine stolen from J. W. Breick- 
schneider, 3347 Milwaukee Ave. a few 
days ago.” 

The stolen goods, according to Mr. 


Brandt, possess few distinctive marks from 
which a jeweler or pawnbroker could rec- 
ognize them. The set diamonds are in 
white gold, and the style of the settings 
varies somewhat. The stones run in weight 
from half a carat to a carat and a half. 
The loose stones were in cwo packages, 
and run from half a carat to three carats. 
The majority of them run about a carat. 
Owing to the fact that the “layout man,” 
who first came to the store, pretended to 
want a special design job, Mr. Brandt be- 
lieves that a special study of the store was 
made in advance. The Brandt Jewelry Co., 
which is one of the leading jewelry firms 
of the city outside of the loop district, has 
long specialized in special design work, and 
in fact much of the firm’s success is based 
on its special design business. 

The quintet of robbers is believed to be 
the same gang which held up the jewelry 
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store of Christian C. Hansen, 3557 Fuller- 
ton Ave., a few days previously. At this 
place they escaped with $8,000 worth of 
watches and jewelry after beating Edward 
Ludowig, a 60-year-old clerk, into insensi- 
bility, when: he bravely refused, with the 
muzzles of five revolvers under his nose, to 
open a box in which $9,000 worth of dia- 
monds were stored. “I’ll be durned if I'll 
open that box for you,” he piped. “Open it 
yourselves!” The next moment the heavy 
butt of a revolver connected with his scalp. 
While the robbery was in progress Joseph 
Duerbach, a customer, entered the place. 
When he saw what was in progress he 
made a dive toward the door, but one of 
the robbers tripped him. He was speedily 
bound and gagged, the robbers assuring 
him that the only reason they did not shoot 
him was because of the noise it would 
make. Valeria Mayer, a little 12-year-old 
girl, started to enter the store, but sized 
up the situation much more gnuickly than 
Duerbach. She rushed to a fre engine 
house across the streetyand gave the alarm. 
The firemen came up on the run, just as 
the bandits emerged from the store with 
their loot. Before the firemen could inter- 
fere they jumped into a green and white 
touring car and dashed west in Fullerton 
Ave. The firemen chased them in one of 
the speedy fire autos for more than a mile, 
but the robbers finally succeeded in making 
their escape. 








Manufacturers’ and Importers’ Association of 
America to Hold Merchandise Exhibi- 
tion in Chicago, Aug. 11-16 


Cuicaco, July 2&8&—Arrangements have 
been completed for the Fifteenth Merchan- 
dise Exhibition of the Manufacturers’ and 
Importers’ Association of America to be 
held at the Palmer House, Aug. 11 to 16. 
Over 300 manufacturers and importers, 
many of them engaged in the production 
or handling of jewelry and kindred lines, 
will occupy three floors of the hotel for 
a display of their merchandise. 

In addition to the exhibit of the manu- 
facturers and importers, other large events 
will bring to the city merchants from all 
sections of the United States. It is ex- 
pected that more than 10000 out-of-town 
retailers will be in Chicago during the ex- 
hibition week. The exhibit will afford op- 
portunity to view on d’splay more than 
25,000 different items, including jewelry, cut 
glassware, china, aluminum ware, silver- 
ware, toys, pictures, toilet goods, notions 
and novelties of various sorts. 

The exhibition is not of particular in- 
terest to retail jewelers, and few of those 
who visit the displays will be retail jewel- 
ers. The majority of the visitors will be 
owners of 5, 10, 25 cent and variety 
stores, with a sprinkling of buyers from 
the larger department stores who are look- 
ing for bargains in merchandise. The in- 
dications are numerous that the exhibition 
will be well attended. The variety store 
merchants have been holding back orders, 
honing for lower prices, but instead of 
prices dropping, they have lately shown a 
tendency to advance. In view,of that fact, 
the buyers are anxious to gain surplus 
stocks before the big price increases are 
placed on the goods. AEE : 


CIRCULAR 


71 
SOUTH AMERICAN TRADE 


Trade Commissioner S. W. Rosenthal in 
Conference with Members of Foreign 
Trade Club, Chicago 


Cuicaco, July 30—S. W. Rosenthal, who 
recently concluded an investigation of? 
South American markets for jewelry and 
silverware, was in conference last week 
with members of the Foreign Trade Club 
of this city. Mr. Rosenthal has made a 
detailed study of opportunities for the sale 
of American goods in Latin America. This 
market has in the past been largely con- 
trolled by European manufacturers, but 
during the war American goods have been 
introduced there with much success. Mr. 
Rosenthal is prepared to give expert advice 
to manufacturing jewelers and silversmiths 
who wish to retain and develop this trade. 

The rich South Americans are willing to 
pay high prices for jewelry, but they de- 
mand quality, and are filled with contempt 
for anything which resembles substitution. 
Much of the jewelry bought by the better 
elasses in South America in the past has 
come from Paris, and many of them, in 
their shopping tours to the French capital, 
have bought the best the shops afforded. 
During the war, of course, the people of 
the country turned to the United States as 
a main source of supply on jewelry, silver- 
ware, and many other articles. There is 
no good reason, Mr. Rosenthal believes, 
why the manufacturing jewelers and silver- 
smiths of this country cannot capture the 
rich trade of Latin America. 

With reference to advertising, there are 
many good mediums in the South Ameri- 
can countries, especially newspapers and 
magazines. The people are not accus- 
tomed to buying through advertising as 
much as they are in this country, and the 
appeal is.somewhat limited, in certain dis- 
tricts, because only a portion of the popu- 
lation is literate. Quite a few of the busi- 
ness concerns in South America are now 
using American methods in advertising and 
business building, and the public is grad- 
ually falling into line. While the European 
concerns are still in on the ground floor, 
they do not understand advertising meth- 
ods as Americans know them, and cannot 
hold their own in a campaign of this sort. 
Throughout South America, according to 
Mr. Rosenthal, there is much goodwill to- 
ward the United States and a general be- 
wilderment as to why United States mer- 
chants do not make a stronger effort to get 
their business. 








Ira D. Landes, of Faust & Landes, Allen- 
town, Pa., received a message from a detec- 
tive agency in Philadelphia, Pa., a short 
time ago that a man is being held with a 
large amount of jewelry in his possession, 
among which were watches the numbers 
of which, it is alleged, corresponded with 
those stolen from the firm a short time 
ago. Mr. Landes -left for Philadelphia 
upon receipt of the telegram, armed with 
warrants for the arrest of the guilty per- 
son, The value of the goods stolen from 
Faust & Landes store was placed at $500. 
The person under arrest is said to be 
an old crook who has been mixed up in 
many robberies. 
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GOOD WILL 


A business lives through its 
customers. And its great- 
est asset is their good will. 


Our service has always measured up to 
this standard and brings forth voluntary 


expression of friendship and confidence. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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TROUBLE IN CHICAGO 





Street Car and Elevated Railroad Strike and 
Race Riots Interfered with Jewelry 
Business to Some Extent 


Cuicaco, July 30.—Double trouble hit 
Chicago this week, affecting the jewelry 
business and other lines of commerce. The 
employes of the street car and elevated 
railway lines, numbering 15,000, struck at 
4 o'clock Monday morning, and not a 
wheel has turned since. The companies 
are making no efforts to run the cars. Si- 
multaneously with the car strike, race riot- 
ing broke out. Starting Sunday, at one of 
the south side bathing beaches, the rioting 
spread over the south side, into the down- 
town district, and out to the north and 
west sides, until the whole city was in a 
turmoil. Thirty-two have been killed at 
the present writing, and more than 500 
wounded. Mayor William Hale Thompson 
realized that the situation was beyond the 
control of the police Wednesday night, 
and called on troops for help. Eight 
thousand soldiers are now patrolling the 
worst of the riot districts. The negroes 
are firing on the troops, and are barricad- 
ing themselves in their houses and in the 
streets, sniping at every white target which 
appears. The homes of negroes are being 
fired, and the air is filled with the clang of 
fire engines, patrol wagons, and frequent 
shots. Three negroes have been killed in 
the closely policed loop district, and many 
have been beaten up by the mobs. Thous- 
ands of people, white and black, in many 
sections of the city, are afraid to leave 
their homes. 

Of course all this has been very bad for 
business, but in view of the situation trade 
has been remarkably good during the week. 
The manufacturing and wholesale jewelery 
firms, which employ hundreds of workers, 
reported that all are taking the lack of 
transportation in a most matter-of-fact 
fashion. The male employes are looking 
after themselves. Some are taking the 
steam roads north and south, and those 
on the west side are using motor lorries 
for the most part. The employers are tak- 
ing care of their girls with their automo- 
biles. Getting down in the morning has 
been a little difficult, and none of the em- 
ployers are insisting on their help arriving 
on the dot. They are allowed to leave soon 
after 4 p. M. in order to get an early start 
for their homes. In spite of the rioting 
and the lack of transportation business 
goes ahead much as usual. 

The indications are that the cars will be 
running again by Saturday. The men 
struck because their demand for 85 cents 
an hour, time and a half for over-time, and 
an eight hour day, was not met. The 
companies agreed to eight hours a day, 
time and a half for overtime, but offered 
only 65 cents an hour. In spite of the fact 
that this compares favorably with the 
wages that car men are getting in other 
cities, the Chicago employes would have 
nothing to do with the offer. The chances 
are that the men will get what they de- 
mand, in which case fares will have to be 
raised to eight or nine cents. 

The race rioting will probably be curbed 
by the military within the next 24 hours. 
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Many small jewelers and pawn-brokers are 
located in the “black and tan” belt where 
the rioting is at its worst. A number of 
these places have been sacked and burned. 
In the others the proprietors have locked 
up their most valuable merchandise and are 
not trying to do business for the present. 








NEGROES FIRE AT JEWELER 





S. T. A. Loftis, Chicago, Narrowly Escapes 
Death While Attempting to Quell 
Race Riot 


Cuicaco, July 30.—S. T. A. Loftis, the 
well-known president of Loftis Bros. & Co., 
diamond merchants, had a narrow escape 
from death during the race rioting in Chi- 
cago last week. Fifteen shots were fired 
point blank at him as he sat in his auto- 
mobile at the corner of State and 29th Sts., 
entreating the negroes to listen to reason. 

“IT had just arrived in the city from a 
business trip,” said Mr. Loftis, in telling of 
the incident later, “I heard about the 
trouble, and thought that because I was a 
friend of Mayor Thompson and acquainted 
with many leading negroes I could as- 
suage this race feeling. I got into my car 
and told the chauffeur to drive such on 
State St. At 29th St. I encountered a mob 
wrecking a pawn-shop. I stopped to re- 
monstrate, but had hardly opened my mouth 
when a giant negro fired seven shots at 
me from a distance of 10 feet. I continued 
to talk, for there was no time to duck for 
cover, and eight more shots came at me 
from another quarter. Nearly all punc- 
tured the auto, and several of them came 
within a few inches of my head for I heard 
them zip past my ears. At 31st St. I saw 
about 100 whites attacking a negro and his 
baby. I yanked him into my machine and 
took him to the Illinois Central depot at 
3lst St., where he took a train for safer 
territory.” 


LOOK OUT FOR HIM 


Man Who Borrows Money Under False Pre- 
tenses Visiting Jewelers 


Newark, N. J., Aug. 2—A young man 
who gave the name of “Robert D. Good- 
win” recently visited the office of Krementz 
& Co., and represented himself as being 
connected with the firm of George D. Brod- 
nax, Memphis, Tenn. He further said 
that he had been in the army, and was in 
Newark awaiting the arrival of his father 
and had become financially embarrassed, 
and requested a small loan. Ten dollars 
was advanced to him, and receipt is held 
for the amount. He said, that he would 
return the next day, and has not been seen 
since. 

A communication to George D. Brodnax, 
Memphis, Tenn., brought the replv that 
several previous inquiries of like nature 
had been sent to the concern, and the man 
is branded as a fraud. Jewelers are 
warned to beware of him. 

















The corporation of E. J. Nixson, Inc., 
eaccessor to this firm is Charles O. 
Reno, Nev., has been dissolved, and the 
Gasho. 
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GOLD SCARCE IN CANADA 





Canadian Jewelers Permitted by Government 
to Obtain Gold in the United States 

Toronto, Can., Aug. 1, 1919.—In compli- 
ance with strong representations by the 
manufacturing jewelers to the Minister of 
Finance, the Canadian Government has de- 
cided to permit the jewelers to secure gold 
bullion from Ottawa for a period of three 
months, provided they purchase it at the 
prices ruling in the United States. 

It was reported here that gold is selling 
at a premium in the United States. 





Canadian jewelry manufacturers are 
faced with a serious situation owing to an 
order recently issued by the Canadian gov- 
ernment to the effect that no more gold 
bullion is to be supplied from Ottawa for 
industrial purposes at present. The jewel- 
ers, as a rule, do not carry large supplies 
of gold on hand, working on a hand-to- 
mouth basis, and obtaining gold from the 
mint at Ottawa as required. 

P. W. Ellis, of P. W. Ellis & Co.,. says, 
“The situation is a very serious one and 
unless an ample supply of gold is forth- 
coming the prospects are gloomy for some 
weeks to come. The supply of gold in 
Toronto today is only a few hundred 
ounces, which will only keep the plants in 
operation for a few days.” 

The situation has arisen on account of 
the Porcupine mines getting a higher price 
for their bullion in New York than in Ot- 
tawa, owing to the 5 per cent premium, 
and the Finance Minister has taken the 
action complained of to prevent the deple- 
tion of the supply on hand at the mint. 
South African gold is selling in New York 
at a premium of 10 per cent over the prices 
quoted in Toronto and if the government 
supply were allowed to go out to the jewel- 
ers it would have to be replaced at an in- 
creased price. 

The jewelers have taken large orders for 
Fall delivery and if compelled to purchase 
gold at an increased price heavy losses 
will be entailed. 








The employes of the North American 
Watch Company’s factory at Mansfield, O., 
enjoyed an all day outing recently at the 
Mansfield Casino Park. Practically all the 
factory and office employes were in at- 
tendance, together with the members of 
their families. The affair, which started at 
9 A. M., continued until 6 Pp. m., and proved 
a continuous round of pleasure. The com- 
mittees having charge of the athletic events 
and entertainment received high praise for 
the perfect arrangements made and the 
successful result of their work. Athletic 
events were held and prizes given, and in 
the afternoon the members of the party 
had the free use of the dance hall and all 
the park amusements, while a_ special 
luncheon was provided at noon for all 
who attended. Every conceivable athletic 
sport was enjoyed with the exception of 
the usual baseball game. The affair was 
also attended by the officers and executive 
staff of the company. This is the first 
event of its kind that has been held, and 
owing to its success the company has 
agreed to see that this shall become an 
annual feature. 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 


A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 


F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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CANADIAN IMPORTS 


Statistics of Clocks, Watches, Jewelry and 
Gems Brought into the Dominion 
During April 
Toronto, Can., Aug. 1—The monthly re- 
port of the trade of Canada for April gives 
the value of imports for home consumption 
in the jewelry and allied trades as follows: 


Month of April. 


























1918. 1919. 
Clocks— Dollars. Dollars. 
United Kingdom ........... a $68 
United States .............. * 44,790 
Japan .eeceeceeeeeeeeeeeeees ° 15 
Other countries .........e6. * 675 
SO EN Cae eee 45,548 
Clock and watch keys, clock 
movements and clock cases— 
Waited Kingdom «......600.% - 26 
MGHIRED) SUALES) 605555602. + 1,453 
JaPati .occccseccccccssseciee sé éna-ere 
Gther Countries .....6csceses s 5 
OE Cn oe ere * 1,484 
Clocks, clock and watch keys, 
clock movements and clock 
cases— 
Mite, FAAGGGR  cicciisccwecs, siseesa 
RIRIDN, DOMED 5c a wicicacwiees 70,109 
TAMAR 066.066 00s a00 0s sns'ses - a ee 
Other countries ....ccesecss See nine Ses 
WIE ee cihw beware i oe 
Watches— 
Dinited BiMSGom 2 ..6seecees 97 104 
TWihited: States: esis osc sceeee 959 845 
SWITESTIBOE 6.6.00:00 06:06 sence 1,663 2,607 
Other COUMETIES 62606 ccccces Kode vr Pee ra 
Sige: Ges ckaercasnesore 2,719 3,556 
Watch actions and movements 
and parts thereof, finished 
or unfinished, including wind- 
ing bars and sleeves— 
United Kingdom «......006 06 3,105 1,444 
MUGEOOG TMUEE: 640650 6566 oes 87,138 79,846 
PROUD. Ko nstes Gate aseereee Aaatess Seen 
an are eee 25,853 59,252 
OMSL COCMETIES © oes: 6isicicees ccceneis saiaaets 
NNER kaise oaiwacarw se 116,096 140,542 





Watch cases and parts thereof, 
finished or unfinished— 
United Kingdom .......+... 163 82 
Risto. SIGUOE: sisi scenes 13,092 11,227 
eS TS, ee a 1,734 7,659 
OUer COUNTIES 6.0.6665.0 4:00 gi esievans 2 























WE fo werekiesewaaas 14,989 18,970 
Electro-plated ware and gilt 
ware, n. 0. p.— 
United Kingdom ........... 1,996 2,416 
United States ......csccceee 14,969 16,402 
PPREOS. gitcacte ne etie nasa) weenie 166 
Other’ countries ......6..00. 23 19 
MER pf ba carean de See 16,988 19,003 
Gold, silver and Dutch or schlag 
metal leaf— 
United Kingdom .........++ ceccoes were 
United States .....c.seewcee 1,565 1,789 
Other countries ....-..-++++ BA: Jeiaeviwe 
ED: 6.6 ois -6 scan ces eu ties 1,809 1,789 
Jewelry, n. 0. p.— 
United Kingdom ........... 912 491 
United States 22... cs cscccce 96,977 63,441 
I= 0 a soivrah 6 wet wlero igh) s's's 245 5,203 
Japa. > psencasgcroel --- 1,508 214 
Other countries ............ 4 165 
IMME: Kane ae as Oa.c eee es 99,646 69,514 
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Sterling or other silverware, 

n. 0. p.— 
United. Kingdom 2.2 sccsecs 581 2,372 
WIRMGOG: SOMOOR 0 e606 cadence 5,457 6,650 
Other COuptICs: 6s 6cceseccss 6 ey 
WOR: Sisesie bes ac Sawwn aes 6,044 -% 
Manufactures of gold and silver, 
n. 0. p.— 
United Kingdom) © .ccccccc-cs 152 123 
OMUGEE SUMUOD oii ee ca cucieleis 1,818 7,490 
Other Counties: 6600s cece 84 a acatecanéca 
NEE 6 cats su cea@anioaes 2,054 7,613 
Diamonds, unset-— 
United Kingdom ..... 000800 110,933 125,607 
USCC TUMOR: 6 6 csc deicrecge saeecaue-s 42,375 
IVCUNECIOMGE. <<ciscs cssceeeada caweeee 31,179 
CURE \CORMINIRS: ss ihiceciivieswe ses cses 
dh as alliccta cone 110,933 199,161 
Precious stones and imitations 
thereof, not mounted or set, 
and pearls and _ imitations 
thereof, pierced, split, strung 
or not, but not cet or 
mounted— 
United Kingdom: . ..0006s605. 1,583 23,862 
Unsted Sites: occcdsaicccsven 5,999 8,196 
RRM 6 55009 cra sea ea wraiieastciad 1,187 11,902 
PINE eee csabeiancne Cedeeuee 319 adele 
FEDER: 6cccesc Pav cudiarkin Memes 748 1,299 
CUNGS GOUMIIIIE oii socio oie cie'ce cousins cee 
TOM eiiaekeeceianaGse 9,836 45,259 





*Included with ‘‘clocks, clock and watch keys, 
clock movements and clock cases.” 








Why Bill to Repeal Daylight Saving 
Should Be Vetoed 


(From the New York Times) 
VERY word that President Wilson 
wrote about daylight saving when he 
vetoed the Agricultural Appropriation bill 
applies with equal force to the separate bill 
that has for its object the repeal then at- 
tempted by means of a “rider.” It should be 
remembered by those who are wondering 
what he will do with the bill now in his 
hands that in his veto of the other measure 
he recognized the seriousness of the incon- 
veniences to be caused by delaying much- 
needed and entirely proper appropriations 
for the Agricultural Department, but he 
expressed in vigorous language his belief 
that these inconveniences; serious as they 
were, could be better borne by the country 
at large than could the losses and injuries 
sure to be suffered if the daylight saving 
plan were abandoned. 

He then reminded Congress ‘hat there was 
nothing hasty or experimenta: in the adop- 
tion of the plan. It had been thoroughly 
tested for several years abroad, and for one 
year here, and the demand for setting back 
the country’s clocks in summer had been 
based on careful consideration of all the 
questions involved. ‘It resulted,” the Pres- 
ident wrote, “in very great economies of 
fuel and a substantial economy of energy.” 
His conclusion was that “it served the daily 
conveniences of the many communities of 
the country in a way which gave all but uni- 
versal satisfaction, and the overwhelming 
testimony of its value which has come to 
me convinces me that I should not be justi- 
fied in acquiescing in its repeal.” 

The testimony that then was “overwhelm- 
ing” has lost nothing of its force, and while 





the repeal of the daylight saving law as now 


attempted, viewed as a legislative procedure, 
is not open to the same sort of condemna- 


un 


7 


tion as was the effort to do it by means of 
an irrelevant rider.on a great appropriation 
bill, the repeal itself, if accomplished, will 
injure national interests to precisely the 
same degree and is equally reprehensible. 
ANOTHER VETO DEMANDED. 


As the arguments and facts that com- 
pelled the President to take his original 
stand in favor of daylight saving still re- 
tain all their force and weight, it is to 
be expected that he will veto the separate 
repealing bill as promptly as he did the re- 
pealing rider. Possibly in both houses of 
Congress the mysterious powers that de- 
mand the ignoring or defying of what un- 
doubtedly is a demand from a large ma- 
jority of the country’s inhabitants are in- 
fluental enough to bring about a veto of 
the second veto by two-thirds vote against 
it. To do that, however, will take a good 
deal of courage, or rather of audacity, now 
that nobody has the excuse of wanting to 
save a really important bill carrying appro- 
priations immediately needed, and, just as 
the recent threats to insist dn the retention 
of the tricky rider were not carried out, so 
the determination now expressed by some 
of the statesmen to kill daylight saving in 
spite of the President’s action may come 
to nothing. 

Whether it does or not the fact that the 
President has expressed his opinion of day- 
light saving and can have no reason for 
changing it is enough to warrant expecta- 
tion of another veto, and after that respon- 
sibility for what happéms will not be his. 








Late Capt. Albert A. Sercomb Cited for 
Gallantry in Action 


Cuicaco, Aug. 2—Mr. Meehan, of the 
International Silver Co.’s local office, is just 
in receipt of an order of General Pershing 
citing for gallantry in action the late Capt. 
Albert A. Sercomb, formerly of the com- 
pany’s Chicago branch and son of the for- 
mer manager here. The order reads: 


G. H. Q. 
AMERICAN EXPEDITIONARY FORCES. 


France, June 3, 1919. 
Extract 
Citation Orders 
No. 4 

The following named officers and enlisted men 
nf the A. E. F. are cited for gallantry in action 
and are entitled to wear a silver star on the 
Victory Medal ribbon, as prescribed by Paragraph 
I. G. O. 75 c. s., these headquarters. 

Captain Albert A. Sercomb (deceased), 124th 
Field Artillery. 

For gallantry in action near Epionville, France, 
50 September, 1918, in directing the fire of his 
battery and caring for the wounded under heavy 
shell fire. 

By command of General Pershing. 

JaMeEs G. Harpoarp, 
Chief of Staff. 
Official: 
Rosert C. Davis, 
Adjutant General. 








While making his rounds one night re- 
cently, Patrolman James Ryan discovered 
the side show-window case of Berner 
Bros. jewelry store, 44 South Pearl St, 
Albany, N. Y., broken. Mr, Berner was 
notified and came to the store at once. 
After taking an inventory’ he discovered 
that tw6 gold wrist watches; one gold Elks’ 
buckle, one cameo pin and one gold bar 
pin, the total value of which was $87, had 
been stolen. 
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The Exclusive Melee House 


To Jobbing and Manufacturing Trade only 





Every size, price and quality 








Our Mr. James J. Loeb 
will return shortly on 
The Nieuw Amsterdam atter 
a two month’s purchasing 
trip to the European 
Markets, visiting all 
the diamond centers. 





JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 


London, E. C. 50 Holborn Viaduct 


Antwerp, 1 Rue van Levius 
Paris 11 Rue de Chateaudun 


Amsterdam, 2 Tulp Straat 
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DEATH OF GEORGE E. CAMM 


Johnstown Jeweler Expires Suddenly, After 
a Career of Over Half a Century 
in the Trade 


JoHNSTOWN, N. Y., Aug. 3—The death 
last week of George Edwin Camm, Sr., 
will prove a severe loss both to the com- 
munity and the jewelry trade in this vi- 
cinity, as the deceased had honored both 
by an active career of over half a century 
in business in Johnston. Mr. Camm died 
suddenly of acute heart failure while sit- 
ting on the front porch of his home at 7 
E. Montgomery St. Though he had pre- 
viously been ill, his condition just up to 
the time of his death was considered very 
much improved, and the news that he had 
passed away therefore caused a great shock 
to his many friends here. 

Deceased was a Canadian by birth, hav- 
ing first seen the light in Montreal, Can., 





THE LATE GEORGE E. CAMM 


Jan. 15, 1844. He came to this country as 
a young man, however, and became imbued 
with American ideas, and in fact was an 
American in all but nativity. In his early 
youth he settled in Albany, N. Y., and 
learned marine engine and _ locomotive 
building, obtaining a-diploma for marine 
engine construction when but 19 years old. 
As he was not old enough to become a 
citizen when the Civil War broke out, he 
did his duty to his adopted country by 
driving a locomotive engine in the trans- 
portation of troops to the south. 

After the war, Mr. Camm decided to 
take up the jewelry trade," where his nat- 
ural mechanical ability stood him in great 
stead, and he made a name for himself as 
a jeweler and watchmaker. He spent some 
time in New York and Fort Plain, and 53 
years ago came to Johnstown, which from 
that time became his home. Fifty-one 
years ago he started the jewelry business 
which bore his name, and prospered as a 
merchant. In 1888 he erected the building 
in E. Main St., where the store is located. 
In the latter years of his life, his son, 
George E. Camm, Jr., was associated with 
him in the business he will continue along 
the same lines, and under the guiding prin- 
ciples which established his father’s success. 
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The deceased celebrated his 51st year as 
a jeweler on June 25 last, and in all that 
time took an active part in the business. 
On July 15, he decided to take a vacation 
and go to Boston to visit his daughter. On 
the way home by boat to New York, he 
was taken ill with acute indigestion, but 
recovered sufficiently to return to Johns- 
town, and apparently got over the effects 
of it, although feeling somewhat weak. 
Monday and Tuesday he was apparently 
rapidly recovering his old health and feel- 
ing in excellent condition Tuesday evening 
when he went out on the porch to read. 
Shortly afterward, Mrs. Camm went out 
and discovered him lifeless. Drs. Still and 
Hogan were summoned, but he was then 
bevond medical aid. 

The funeral services were held Friday 
afternoon from his late home, and were 
in charge of W. W. Ellsworth, Rector of 
St. John’s <Episcopal Church, while the 
burial was in Johnstown Cemetery. 

Mr. Camm was married in 1870 to Miss 
Dorothy K. Nellis, of Palatine Ridge, and 
she, together with her daughter, Mrs. Frank 
C. Mann. of Boston, Mass., and a son, 
George E. Camm, Jr., of this city, survive 
him. 








Death of James H. Mulvey 


Provipence, R. I., Aug. 2—James H. 
Mulvey, of 1059 Narragansett Boulevard, 
Edgewood, who had been associated with 
the Theodore W. Foster & Bro. Co., manu- 
facturing jewelers, 100 Richmond St., in 
various confidential and executive capacities 
for the past 14 years, died last Monday 
night at the Rhode Island Hospital from 
injuries received when struck by an automo- 
bile on Broad St., near Montgomery Ave., 
on Wednesday of last week. Mr. Mulvey 
was crossing the street when the automobile 
struck him hurling him to the ground and 
rendering him unconscious. He was re- 
moved to the hospital in an ambulance 
where it was found that several bones had 
been fractured and internal injuries re- 
ceived. 

Mr. Mulvey was for several years con- 
nected with the Verley Fruit Co., of Ja- 
maica, with offices in New York and this 
city and when the local office was discon- 
tinued Mr. Foster, who was financially in- 
terested in the Verley company, engaged 
Mr. Mulvey to enter the employ of the 
Theo. W. Foster & Bro. Co. as a cost ac- 
countant. That was in 1905 and Mr. Mul- 
vey devoted himself to the duties of that 
position for several years, later being made 
assistant superintendent of the factory, a 
position which he held at the time of his 
death. 

He was a son of the late James H. and 
Maria Mulvey and leaves a wife and sev- 
eral children. He was a member of the 
Holy Name Society of St. Paul’s R. C. 
Church, Edgewood, and of Providence 
Council No. 95, Knights of Columbus. 





A show case in front of the jewelry 
store of P. P. Booth, Danville, Va., was 
recently broken into and three kodaks 
and a rope of imitation pearls valued at 
$45 taken. No clue to the thief has been 
found. 
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SILVER STRIKE SETTLED 


New York Manufacturers and Workmen 
-Agree on the Basis of 44-Hour Week 
and 20 Per Cent Increase 

A 44-hour week and a 20 per cent in- 
crease in wages was granted last week to 
several hundred silversmiths in New York. 
The granting of these concessions by manu- 
facturers came after the men had been on 
strike for two days. 

The demands were made by the silver 
workers on July 1, with the understand- 
ing that the manufacturers would answer 
not later than July 25. About a week 
prior to the time set for the answer the 
Metropolitan Association of Silverware 
Manufacturers, whose members were all 
affected by the strike, held a meeting at 
which time a committee representing the 
association was formed. Following the 
meeting they issued a statement to the sil- 
ver workers in which they invited a com- 
mittee composed of men working in the 
shops of the members affected to meet them 
and talk over the demands. Both commit- 
tees discussed the demands made by the 
men and at the conclusion of the meeting 
the committee representing the workers 
was well satisfied as to the good faith. of 
the manufacturers. However, they were 
unable to act, inasmuch as they did not 
have the authority. 

Despite the advice of the committee 
representing the workers, the more rad- 
ical faction of the Union, at a meeting 
held shortly afterward, voted down the 
proposition made by the manufacturers. 
As a result several more meetings were 
held, at which time the manufacturers 
made other concessions. 

The final result was that on Thursday 
the manufacturers’ committee and a-com- 
mittee representing the workers held an- 
other meeting, at which time it was decided 
that the men were to receive a 20 per cent 
increase in pay and a 44-hour working 
week. This is four hours less than the 
men have been required to work hereto- 
fore, but the manufacturers when they, 
granted this concession required their em- 
ployees to actually work eight hours each 
day, except Saturdays, when they work 
but four hours. The men accepted this 
arrangement and are now back at work. 

It was at first hoped that the strike 





‘would be prevented, but the radicals in the 


Union voted for a walkout last Wednesday 
morning. The men were out two days, and 
on Thursday evening the settlement was 
made and the men were again back at their 
benches on Friday morning. 

The meetings of the manufacturers were 
all held under the auspices of the Metro- 
politan Association of Silverware Manu- 
facturers and were attended by members 
representing about 12 prominent silver 
houses in New York. 








W. H. Lesh, a jeweler in the Selling 
building, Portland, Ore., and Dr. G. E. 
Watts, 555 N.-16th St. have identified 
a part of the loot found at 6th and Ma‘n 
Sts. several days ago. The jewelers are 
of the opinion that it had: been. buried in 
sacks by a burglar who-has sincé been sent 
to the penitentiary. The homes of both 
these men were: robbed: several years. ago. 








18-inch length, No. 
525 fancy white gdld 
diamond clasp, No. 
134 cabinet, odd 
shape, satin lined, 
$222.00 per string. 
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Pearls d’Orleans 


BEAUTIFUL necklace of La Tausca Pearls 
in the Cynthea quality is Pearls d’Orleans. 


The demand’ for La Tausca Pearls, which is already 
greater than the supply, is increasing constantly. 
Anticipate your fall wants and order now. 


Every La Tausca Necklace sold by a Retailer. 
Retailers are supplied through Wholesalers only. 


ton 


La Tausea 


CYNTHEA PEARLS 

















Re 





August 6, 1919. 


THE JEWELERS’ CIRCULAR 








Advocates Single Tax on All Sales 





Prominent New York Jeweler Suggests Abolition of All Taxes on Special 
Commodities and the Institution of a Tax in Which Every Business 
Transaction Will Bear Its Just Share 

















————— 


An interesting letter from a prominené 
member of the jewelry trade, advocating 
a “single tax on all sales” and the abolition 
of special taxes on specific commodities, 
was recently sent to the New York Times 
and published in part by that journal Sun- 
day, Aug. 3. The letter in full as sent to 
the Times reads: 

“Dear Sir: . 

Fvour editorial on July 24th, entitled 
‘The Republican Ice Cream Policy,’ end- 
ing with the suggestion that the Repub- 
licans substitute a consumption tax for the 
present tax on commodities and soft drinks, 
is sound. In connection therewith I beg 
to make the following suggestion regarding 
a single tax on industries: 

“The constantly increasing burdens on 
industry and the imposition of new taxes, 
such as thewrecent income tax payable to 
the State of New York, make it imperative 
for merehants to wake up, and, working 
through their Chambers of Commerce and 
Boards of Trade, make some concerted ef- 
fort to induce Congress to repeal “Our 
Illogical Taxing System’ as it applies to 
business. 

“It must be evident to every thinking 
man that large sums of money, far in 
excess of our usual Governmental require- 
ments, will be necessary for a number of 
years for national, State and municipal 
needs. It is fitting, therefore, that a sub- 
stantial proportion of these moneys should 
be furnished by business, large and small; 
and business can furnish billions annually 
and thrive, provided the tax burdens are 
fair, certain and equitable. 

“Congressman Henry T. Rainey, in a 
notable speech on the report of the Con- 
ference Committee, delivered on February 
8th last, characterized our taxing system 
as illog’cal and outlined a plan for the 
future. On the question of a general and 
uniform commodities sales tax, he said: 

“*® very small tax, indeed, on sales, 
to be paid either by the vendor or the 
vendee, would yield an immense sum of 
money. From a tax of this character 
we could exclude foods and medicines 
and tax every other transaction. There 
could be no complaint with reference 
to this tax that some persons were 
being unfairly discriminated against. 
It would not bear heavier upon one 
business than on another business. A 
very light tax, indeed, varying, of 
course, with the amount of sales, could 
be levied which would produce a bil- 
lion dollars. A tax of this character 
could be expanded indefinitely.’ 


“There should be but one tax upon busi- 
ness, and that tax should be in lieu of all 
other business taxes. 

“The tax I have in mind is a sales, or, 
turn-over tax, based on sales of every 
kind and variety of article, including raw 


materials, manufactured goods and sales 


for consumption. All transfers of real 
property should be taxed at the same rate 
as merchandise, and on the sale price. 

“The levy and collection of such a tax 
would be very easy, and, in the case of 
every business, it would be a stated per- 
centage upon the actual sales computed 
annually, quarterly or monthly, as Govern- 
mental requirements might demand. 

“Transfers of real property, including 
houses, lands, mines, oil wells, would be 
subject to a like tax, payable at the time of 
passing title. 

“Here we have provision for an income 
from taxation—constant, certain, great— 
which does not depend upon the uncertainty 
of excess profit or any profit whatsoever. 
Every transaction will permit the passing 
along of the tax, directly or indirectly, to 
the purchaser, while it will be paid to the 
Government by the seller. In most cases 
it will be considered part of the overhead, 
and the burden of taxation will be so evenly 
distributed as not to be felt by anyone. The 
final consumer of taxable articles will pay 
the accumulated tax in the form of in- 
creased prices, as he now finally pays every 
increase in price of raw materials, wages, 
ete, 

“Business is undoubtedly hampered at the 
present time by our complicated, uncertain 
tax system, which piles one sort of tax 
upon another sort of tax, until it takes a 
lawyer to tell the business man how to pay 
his taxes. Under the plan suggested every 
business man would pay but one business 
tax, so simply levied that his bookkeepe* 
could compute it without expensive legal 
assistance. 

“Conservative business men who have ex- 
perienced lean years sandwiched in between 
years of prosperity are discouraged by the 
Treasury regulations, which prevent them 
from properly writing off slow or doubtful 
assets and from fortifying themselves dur- 
ing good times against the days when 
profits decline to the vanish‘ng point. Such 
Treasury regulat‘ons are pronerly called 
forth by the very nature of the law; bui 
they discourage thrift and effort, and, in 
the long run, must prove harmful to the 
entire country. 

“Let us have a ‘single tax’ on_ sales, 
whether made by corporations, firms, or 
individuals. Such a tax could be levied 
to provide so much money ‘that business 
could be exempt from any other tax for 
Federal revenues. Such a tax, moreover, 
would be more certain and constant than 
taxes based on profits, because, in times of 
depression, taxes on net income or. profits 
from business cannot be depended upon 
for large revenue. 
sort advocated would have further merit: 
it might conceivably do away with all State 
and mun‘cipal levies on business. The tax 
so levied by the National Government could 
be apportioned between it and the State 
from which it comes. The States in turn 


A ‘single tax’ of the, 


79 


could apportion its allotment of these rev- 
enues between itself and the municipal. / 
from which the tax was collected. 

“Such a method of apportioning the tax 
would probably be constitutional if it we.e 
optional with each State to accept its aj- 
portionment of taxes on the express cond.- 
tion that it did not tax corporauons, firm3 
or individuals on income or profits froia 
sales of real or personal property. 

“All profits from business and other sal<s 
would still be taxable under our syste. 
of graduated income taxes whenever suc. 
profits have been distributed to shareholdeis 
of business corporations or owners of busi- 
ness. 

“This proposed ‘single tax’ on business 
is simple, easily understood, readily com- 
puted and can be provided for by the tax- 
payer fron: month to month, and, if it wer2 
the sole tax on sales of personal or rezi 
property, it would undoubtedly appeal 
strongly to business men throughout the 
land. ° 

“Very truly yours, 
“(signed) Meyer D. RotuscuHizp.” 
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HE high price of silver has caused the 
reopening of old silvér mimes in the 
West which are being developed in antici- 
pation of continued high prices. The pro- 
duction from these mines will tend to offset 
the loss caused by the reduction in copper 
output. The silver produced is a by-product 
of copper mines has amounted to a littl: 
less than one-third of the silver produced. 
Therefore, a reduction of 30 or 40 per-cent 
in Copper output would mean a reduction 
of about 10 per cent in the total output of 
silver. In order to make up this deficit it 
would be necessary for the silver mines to 
increase production by about 30 or 40 per 
cent. Whether this increase will be realized 
is problematical. This increase would 
amount to about 7,000,000 ounces a year, 
and it does not appear likely at present that 
this can be realized this year. 
The export market for silter seems al- 


most unlimited. Both China and India 
are in the market for large amounts. The 
Indian situation is almost acute. Large 


quantities of silver have been imported into 
India in recent years which have been swal- 
lowed up and disappeared from circulation, 
owing to the hoarding custom of the coun- 
try. «India is again in need of silver and it 
is rumored that another large consignment 
will be sent there from the United States. 

The large consumption by India has cre- 
ated a shortage in the market for use in 
other countries. Many inquiries for the 
purchase of silver for foreign markets have 
been reported owing to the removal of re- 
strictions on the exportation of silver, and 
the surrender of control by England. 

The situation has caused a movement in 
the United States toward the organization 
of a silver export association to control the 
export price of silver. In the past England, 
as the largest purchaser, has been in ~o-1- 
trol of prices. At present it may be po:- 
sible for the United States to control rrices. 
—Scientific American. . 








S. R. Byers, Isanti, Minn., wll conduct 
a jewelry business at that place. ¥ 
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Ely W. Harwood 


for many years associated with Arnstein Bros. Co. 


and 


Henry E. Hart 


for 18 years with Albert Lorsch & Co., 


Announce 
to the Trade 








that they have formed a partnership 


unaer the firm name of 


Harwood & Hart 


Importers and Cutters of 


DIAMONDS 


with offices at 


87 Nassau St. New York 
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THE GREAT CONVENTION 


Chicago Preparing to Entertain Members of 
the A. N. R. J. A. at the Annual 
Gathering August 26-29 


Cuicaco, Aug. 2.—Sidney Y. Ball, of the 
Norris, Allister-Ball Co., told this week of 
the steps which are being taken by the 
Chicago wholesale and manufacturing 
jewelers to entertain the visitors to the 
annual convention of the American Na- 
tional Retail Jewelers’ Association, which 
will be held at the Hotel Sherman Aug. 
26, 27, 28 and 29. 

“The committee which has been appoint- 
ed to look after the matter of entertain- 
ment,” said Mr. Ball, “is hard at work, 
and I expect that within another week it 
will be possible to announce the full pro- 
gram for this feature of the convention. To 
tell the truth, the members of the commit- 
tee are out now trying to see how much 
money they can raise. They are going to 
raise just as much as they can, and we 
are going to blow every red cent in en- 
tertaining the retailers, no matter how 
large the sum.” 

C. P. Dungan, of the International Sil- 
ver Co., and past president of the Chicago 
Jewelers’ Association, said that the enter- 
tainment program has not been more than 
just outlined and that within the next 
few days it will be more possible to say 
what form the entertainment will take. 

“We have been expecting A. W. An- 
derson, of Neenah, Wis., to arrive in the 
city any day,” said Mr. Dungan. “Mr. 
Anderson is secretary of the American 
National Retail Jewelers’ Association, and 
we expect to go over our entertainment 
plans with him before giving them the final 
O. K. and making them public.” 

Both Mr. Ball and Mr. Dungan com- 
mended the JEwELERS’ CrrcuLar for the full 
publicity which is being given to the ap- 
proaching convention. It is most desir- 
able, they declared, that a large crowd, 
the largest in the history of the A. N. R. 


J. A., be attracted to Chicago for this con-| 


vention. Chicago is a city which is grow- 
ing rapidly, and is already being hailed as 
the great central market of the jewelry 
trade. The crowd of retailers which moves 
toward the city during the last week in 
August must be considerably larger than 
the one which came to the last annual 
convention held in Chicago several years 
ago. If Chicago fails to attract a suf- 
ficient additional number of retailers, she 
has failed in this instance, at least, to 
keep pace within herself. 

From other sources it was learned that 
Mr. Anderson, the national secretary, 
plans to come down from Neenah within 
the next few days. His arrival here will 
result in the crystallization of the plans 
for the big convention. When he comes 
Mr. Anderson will spend several days in 
going over the plans with the local mem- 
bers, and after he leaves there will be 
nothing to arrange but the details, which 
can easily be handled by the interested 
persons on the ground here in the city. 

At the Hotel Sherman it was said that 
reservations for the four days which will 
be covered by the conventions of the IIli- 
nois Retail Jewelers’ Association and the 
A. N. R. J. A. are coming in rapidly. For 
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the convenience of retailers who expect to 
attend the convention, and who are unable 
to get reservations at the Hotel Sherman, 
a list of other hotels, within easy distance 
of the Hotel Sherman, is herewith ap- 
pended: City Hall Square Hotel, Hotel La 
Salle, New Morrison Hotel, Brevoort Ho- 
tel, Hotel Grand, Briggs House, New 
Gault Hotel, Hotel Planters, Congress 
Hotel, Auditorium Hotel, Stratford Hotel 
and the Blackstone Hotel. Retail jewelers 
who are bothered by the noise of down- 
town will find the Edgewater Beach Hotel, 
on the northside, a quiet spot. It is one 
of the fine Summer hotels in the country, 
and can be reached by a motor bus line, 
whose route lies through beautiful Lincoln 
Park, along the shore of Lake Michigan. 
To the south such Summer hotels as the 
‘(Chicago Beach Hotel can be reached by 
the quick steam transportation of the IIli- 
nois Central, the main loop station of 
which lies at the foot of Randolph St., on 
which the Hotel Sherman is also located. 


The Hotel Sherman will undoubtedly be 
able to take care of everybody who makes 
reservations well in advance, and this list 
is appended for the sake of those unfor- 
tunates who neglect this important duty. 
One committeeman suggests that the 
jeweler tear it out and put it in his pocket, 
if he has not made his reservation and 
fears that he will not get the time to do so. 





SNEAK THIEF AT WORK 


Kansas City Wholesale House Visited by 
Man Who Attempts to Steal Chains 


Kansas City, Mo., Aug. 2.—Although 
the retail jewelers have been the victims in 
most of the recent robberies, attempted 
robberies and various swindling schemes, 
the wholesale dealers are not immune as 
was proven recently. 

Last Monday a man visited the Green 
Jewelry Co., 11th and Walnut Sts., and 
asked to see some diamonds. He claimed 
to be a traveling agent for the Associated 
Press. Saying that he could not decide on 
just what he wanted, he asked for an order 
on some other establishment and was given 
an order on Edwards-Ludwig-Fuller Jewel- 
ry Co. He made two trips to the latter 
plaee, the first time looking at diamonds 
and not settling on anything, and later ex- 
amining solid gold watch chains. He 
seemed very difficult to please and asked to 
be shown a great many different styles, but 
only in high-priced goods. 

Clark Simmons, whe was waiting on 
him, stepped back to get down some more 
geods and as he turned around he saw 
the customer slipping a chain under his 
cuff. Mr. Simmons grabbed him around 
the neck and proceeded to pummel him, 
but could not get a very good hold on the 
man as the counter was between them. 
The man broke away and ran down three 
flights of steps to the street and was lost 
before others in the salesroom realized 
what had happened. 

Those who had seen the scuffle thought it 
was a friend of Mr. Simmons with whom 
he was joking, and the same impression 
held when the man was making his escape. 
In the encounter three gold chains, valued 
from $35 to $75 each, dropped to the floor, 
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and it is quite certain chat he did not get 
away with anything. 

When an investigation was made it was 
found that the man had tried his scheme 
in three or four other wholesale houses, 
but in each place it was denied that he 
secured any govds. In one place it is 
said he picked up a diamond, but was made 
to give it up and told to get out quietly. 








NO MORE FREE ENGRAVING 


Pittsburgh Jewelers Will Follow Precedent 
Set by Merchants in Erie, Pa. 
PittspurGH, Pa., Aug. 1—From present 
indications, the day of doing engraving for 
nothing, on the part of Pittsburgh jewel- 
ers is at an end, for it has been so decreed 
in Erie. The jewelers by the lake have 
decided that henceforth there will be no 
free engraving to customers and while no 
action of any definite nature has been taken 
in Pittsburgh, it is pretty certain that here- 
after, persons who want engraving done 
must pay for it, as operating departments, 
such as the watchmaking and repair de- 
partments have been conducted at a loss 

by some establishments. 

It is known that some of the jewelers 
here have discussed the matter of making 
a charge for engraving. The statement 
was made by a member of a prominent 
firm of the recent sale of a $11 article in 
which the engraving alone amounted to $6. 
This is considered out of all reason and a 
condition that the trade, it is felt, should 
not be called upon to pay, in these days of 
high wages for repairmen, etc., and other 
rising expenses. It is said to frequently 
happen that the amount of engraving costs 
anywhere from 10 to 20 per cent. of the 
selling price of the article and the jewelers 
do not make this much profit on some of 
the goods sold. 

Some of the jewelers are also of the 
opinion that they are losing entirely too 
much money on their repair and engraving 
departments, but how to remedy the mat- 
ter is a question. It is also recognized 
that in the past, the jewelers have them- 
selves been to blame for cheapening their 
own business in this respect, but how to 
put the departments on a really paying 
basis is a matter that many have thought 
over for a long time. There has been 
increased prices for repairing watches and 
doing other work, but even at that, most 
of the jewelers contend that at $3.50 for 
repairing a watch now, they make no 
profit on it, but stand a loss. The only 
question appears to be one of the public 
standing more in the matter of expense for 
this kind of work. But whatever grows 
out of the subject, which numerous jewel- 
ers here now have in mind, the indications 
are that hereafter no engraving will be 
done gratis. 

If customers want engraving, they will 
be expected to pay for it. This may re- 
duce, it is believed, the amount of work 
done, but that remains to be seen. In any 
event there is a general feeling that hence- . 
forth it will not be done for nothing, be- 
cause the advancing wages of the men_en- 
gaged in this line makes it impossible to do 
this class of work gratis, as has been the 
custom not only in Pittsburgh for years, 
but in other sections of the country. 
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Platinum Bar Pins 


Wheeler Bar Pins sell because they /ook the quality 
that isin them. The stones, the designs, the workman- 
ship—all make people want them. Wheeler Bar Pins 
are like all Wheeler Jewelry—dquality all the way 
through. 


When you buy from the House of Wheeler you are 
sure of goods that will se//. If you don’t know Wheeler 
creations, we are both missing a great deal. 


Wheeler Jewelry is for the particular jeweler, with 
particular customers. It is the profit-making, friend- 
ship-making kind that makes and keeps a good name 
for those who sell it. Yet it doesn’t cost you more than 
the ordinary kind. The goods will speak for them- 
selves—if you’ll give them a chance. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers-Importers 


2 Maiden Lane (()() New York 


Factory: Brooklyn 
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R. I. SCHOOL OF DESIGN 


Plans Being Made to Extend Work of the 
Institution—Recent Gifts 


Provinence, R. I., Aug. 2.—The Riede 
Island School of Design, which has always 
taken an especial interest in matters of de- 
signing and handicraft in connection with 
the jewelry and silversmithing industries, 


js now planning very extensive expansions . 


as to further engage in these lines of in- 
struction. Its museum of art treasures, 
jewelry, bric-a-brac, etc,. is considered one 
of the finest in the country and is being 
constantly added to. One of the most con- 
sistent and liberal sponsors of the jewelry 
collection was the late Engelhart C. Ostby 
of the Ostby & Barton Co., who made many 
yaluable contributions and since his death 
these have been added to by his family and 
by the firm. 

The current number of the Bulletin of 
the school contains the announcement of 
further valuable gifts to the institution by 
the Ostby & Barton Co. The article con- 
cerning the gift written by the Director, L. 
Earle Rowe, says: ‘Messrs. Ostby & Bar- 
ton have made a notable addition to the 
group of jewelry which has been given in 
memory of Engelhart Cornelius Ostby. 
This latest gift is of two pairs of gold ear- 
rings, of Greek workmanship and second 
century A. D. Jewelry of this ‘ring’ type 
was most popular around the Mediterran- 
ean, being found in many cities. One pair 
is of spirally twisted gold wire, ending in 
the head of a lion with long curving horus. 
The hollow eyes were probably originaliy 
filled with glass paste. The collar has 
graceful scroll work and leaf design ap- 
plied in fine wire. The point of the ring 
fits into the mouth of the animal. 

“The second pair is more elaborate. The 
large end is finely modeled into the head 
of a lynx. On the shoulder of each earring 
are mounted two heads; the first is of 
black and white banded glass, and the sec- 
ond is a dark green stone. Both heads are 
held by a wire through the pierced center 
while the outside are points of gold covered 
with delicate granular work for which the 
jewelers in the early days were famous. 
The rest of the earring tapers graduallly to 
a fine wire, with a twisted design of al- 
ternately broad and narrow bands. The 
end of the ring hooks into a ring which de- 
pends from a loop fastened in the mouth of 
the lynx. 

“There are several points of interest 
which may be noted in connection with 
these earrings. In the first place, the ring 
form was the most common shape used, be- 
ing especially popular in Hellenistic days, 
but not all were so elaborately made as are 
these new additions to the museum. The 
twisted wire technique was likewise pop- 
ular. Then the variety of designs used by 
the Greeks is to be noted, ranging as it 
does from human heads, to real and fabu- 
lous animals; lion, dog and lynx designs 
were especially used, with many grades of 
handling. 

“When it is recalled that nothing is so 
eagerly sought after as gold for melting 
and re-using, the small amount of jewelry 
which is left to use from antiquity has a 
very great value, especially when our de- 
signers can see many new ideas, and ap- 
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preciate the technical excellence, as they 
can in these new gifts. It certainly will 
mean much to the jewelry art to have this 
fine group of jewelry which is at present 
installed in the museum and any other ex- 
amples, irrespective of country or time, but 
chosen for beauty of design which may 
later be added.” 








TRADE MARK SUIT 


Wightman & Hough Co. Allege Infringement 
of Its Name “Yankee” on Cigarette 
Cases in Action Against 
V. Nivois 

The use of the word “Yankee” as a trade- 
mark on cigarette cases is involved in a 
suit in equity brought last Saturday in the 
United States District Court, New York, 
by the Wightman & Hough Co., Providence, 
R. I., against Victor Nivois, 35 Maiden 
Lane, Manhattan. The action charges un- 
fair competition in trade and infringement 
of the trade-mark or trade name rights and 
asks for damages. 

The bill of complaint alleges that in the 
Spring of 1916 one of its officers called on 
the defendant for the purpose of exhibit- 
ing a certain style of cigarette case which 
the former intended to manufacture. It is 
asserted that the plaintiff did this to ascer- 
tain whether or not this case infringed in 
any way on any of the patents held by 
Nivois. A year later, it is stated, the de- 
fendant urged the plaintiff to manufacture 
cigarette cases under a Nivois patent cov- 
ered in patent letters 1,236,442, which was 
issued to the defendant on Aug. 14, 1917. 

Owing to the labor conditions brought on 
by the war the plaintiff avers that the 
Wightman & Hough Co. were somewhat 
reluctant to undertake the manufacture of 
a new and additional line of cigarette cases 
but after some negotiations finally entered 
into a contract. Under the terms of the 
contract, which was made July 19, 1917, the 
plaintiff, it is alleged, was to make ‘these 
cases upon the payment of certain royalties 
to the defendant. Immediately after mak- 
ing this contract the bill of complaint states 
that the plaintiff began manufacturing cases 
and in order to make them conspicuous and 
readily distinguishable from all other cases 
on the market, they were made in a peculiar 
design and stamped on the inside with the 
word “Yankee.” The outside of the case 
was finished in parallel spaced lines, hav- 
ing a small rectangular medallion in one 
corner on which the name or initials of the 
owner could be engraved. A finish known 
to the trade as damaskeene was used on the 
inside of the case, while the word “Yankee” 
was stamped on the free end of the device 
mounted on the inside of the case to hold the 
cigarettes, commonly known as the “finger.” 
To further identify the cigarette case as a 
manufacture of the plaintiff they were 
packed in a pasteboard box bearing the 
word “Yankee” and a picture of an open 
case filled with cigarettes. 

Large sums of money have been invested 
in the manufacturing, selling and advertis- 
ing of the “Yankee” cigarette cases, it is 
alleged, and as a result the plaintiff has 
built up a large’demand. The bill of com- 
plaint maintains: that the plaintiff is fhé sole 
and exclusive owner of the word “Yankee” 
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as a trade-mark for cigarette cases and has 
used it continually since Jan., 1918. 

Continuing, the bill of complaint asserts 
that early in 1919 the defendant began in- 
fringing on the plaintiff’s rights and to 
compete unfairly in trade by making and 
selling cigarette cases similar in size and 
identical in design to those made by the 
Wightman & Hough Co. and bearing the 
word “Yankee.” The same word, it is 
claimed, is also used on pasteboard boxes 
in which the cases are sold and is done 
without the consent of the plaintiff. It is 
further alleged that the defendant is still 
continuing these practices and by these acts 
has deceived the public. All this, it is 
claimed, has diverted frade and profits to 
the defendant, which the bill of complaint 
maintains, would otherwise have been re- 
ceived by the plaintiff. 

Further damage has been done by the de- 
fendant, according to the complaint, by sell- 
ing cases of inferior quality and as a re- 
sult the reputation of the plaintiff’s ciga- 
rette cases bearing the trade-mark “Yankee” 
have been greatly damaged. 

In closing complainant prays that the de- 
fendant be decreed to account for profits 
realized and damages sustained by the 
plaintiff; also that the defendant be en- 
joined while this action is pending from 
making, advertising and offering for sale 
the cigarette cases in action and from using 
in any way on Cigarette cases the trade- 
mark “Yankee.” 








Jewelry Business in Birmingham 





W. T. Gracey, Consul at Birmingham, England. 


ges removal of the embargo on the ex- 
portation of gold from the United 
States is a special interest for the jewelry 
trade in Birmingham. The goldsmiths of 
the city have been carrying a heavy handi- 
cap for a long time, and while there has 
been abundant opportunity for trade de- 
velopment they have been without the 
necessary raw material. 

Since the embargo was placed upon gold 
bullion by the United States the British 
Government has purchased all its gold from 
South Africa and manufacturers have had 
a poor opportunity of increasing their busi- 
ness. The gold which was available cost 
more than American manufacturers were 
called upon to pay, and were, therefore, at 
a great disadvantage in competing for over- 
sea trade. It is believed that the effect of 
the removal of the embargo will give the 
Birmingham merchants an opportunity of 
paying more attention to the South Ameri- 
can trade. 

The Birmingham silverware manufac- 
turers are increasing their business rapidly, 
but the labor supply is still restricting the 
output. The exports of plated and gold 
wares during the month of May are said to 
have amounted to £69,099 ($336,270). 








The store of David Pailet, 449 S. 
Rampert St., New Orleans, La., was broken 
into ne night recently and about $250 
worth of ..jewelry «stolen. The thieves 


seegaimed entrance hy cfayling through a 
“transom. The authorities Have been noti- 


fied, but as yet no arrest has been made. 
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Virginia Jewelers Hold Convention 


Members of State Association Meet at Roanoke, Va., for Twelfth Conclave— 
Resolutions Adopted, Trade Topics Considered and New Officers Elected 














Roanoke, Va., July 30.—The 12th an- 
nual convention of the Virginia Retail 
Jewelers’ Association was held here on 
July 21 and 22, at which time officers were 
elected for the ensuing year, resolutions 
adopted, trade matters discussed and a 
“banquet in the skies” was held at Rock- 
land Inn. 

Monday’s Session 

The convention was called to order at 
11 A. M. by President George L. Palmer, 
who first announced the presence of the 
mayor of the city of Roanoke and request- 
ed M. Harrison to introduce the Mayor 
to the association. Mr. Harrison intro- 
duced the Hon. Robert H. Angell, mayor 
of the city of Roanoke, who in an ap- 
propriate address extended a cordial wel- 
come to the association. 

President Palmer responded to the wel- 
come extended on behalf of the association, 
saying he hoped all the members would 
enjoy their stay in Roanoke and he 
thanked the Mayor for his cordial words. 
He closed his remarks with a word of 
praise for the wonderful progress which 
the city had made. 

Secretary Russow then read a telegram 
which had just been received from A. W. 








G By PARKER CTV8/G, 





’ 


Anderson, secretary of the American Na- 
tional Retail Jewelers’ Association in which 
Mr. Anderson telegraphed that it was with 
great regret that he had learned from H. 
Victor Wright that Mr. Wright could not 
reach the Virginia State convention. Mr. 
Anderson telegraphed that he tried to get 
President Jean R. Tack of New Jersey or 
Edward H. Hufnagel of New York to take 
Mr. Wright’s place but neither one could 
get away at the time. In his telegram he 
conveyed to the convention the national 
association’s appreciation of the good work 
done by the Virginia Association and ex- 
pressed the hope that the Virginia asso- 
ciation would be well represented at the 
national convention in Chicago the last 
week in August. 

Following the roll call President Palmer 
called the attention of the jewelers to the 
presence of Col. John L. Shepherd and 
after a few words of welcome to Col. 
Shepherd allotted to him the afternoon for 
making an address. Col. Shepherd re- 
sponded with thanks and expressed his 
delight at being present at the meeting. He 
spoke briefly, explaining the benefits of the 
Harvard Research work and urged the 
retail jewelers of the State to subscribe to 
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the ‘Sustaining Fund of the national asso- 
ciation. 
PRESIDENT’S REPORT 

President Palmer then submitted his an- 
nual report. He reported that he had at- 
tended four meetings during the past year 
and had gained a great deal of benefit 
from them. He said that on account of 
existing conditions due to the war it was 
decided not to hold a convention last year 
He also told the jewelers of the good work 
that had been accomplished by the Jewelers 
War Revenue Tax Committee in connec- 
tion with the reduction of the tax on 
jewelry, and eulogized M. D. Rothschild 
chairman of the committee, for his work. 

REPORT OF SECRETARY Russow. 

Secretary Russow then submitted his an- 
nual report which showed that at the present 
time there were 89 names on the roll and 
that during the year two deaths had oc- 
curred and six new members had been re- 
ceived. He also reported as to the finan- 


cial standing of the association which 
showed it to be in good shape. The sec- 


retary further stated that during the year 
1918, or rather the first part of that year, 
was the busiest time as secretary of the 
organization that he had ever had. This 
was due, he said, to work in connection 
with the Jewelers’ War Service and War 
Revenue Tax Committees and in connec- 
tion with correspondence with jewelers 
all over the State who were making in- 
quiries about the new tax. 

A rising vote of thanks was given to 
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~Secretaty Russow for his work and his 


report was accepted and ordered spread 
on the minutes. Secretary Russow then 
announced that a part of the next day 
would be devoted to answering questions 
and that a question box had been pro- 
vided for the purpose. 

The report of the treasurer was néxt 
submitted by J. S. James. This was a de- 
tailed report showing money received and 
the expenditures made during the year. The 
balance on hand on July 21 was $910.65. 


This report was accepted and_ ordered 
filed. 
President Palmer stated that if the 


meeting would vote to pay the expenses 
incurred in the preparation of the program 
and $100 as a subscription from the State 
association to the Sustaining Fund of the 
national association, that he would pay his 
own expenses for his trip to St. Louis. 
After some discussion on this point a mo- 
tion was made by Mr. Titmus that the as- 
sociation pay the expenses the president 
has incurred in the interest of the associa- 
tion and this motion was carried. 

Next came the appointment of the reso- 
lutions committee, as follows: C.F. Kohler, 
Leo Hennebry, and E. H. Titmus, assisted 
by Col. John L. Shepherd. 

The president then called for reports of 
the various standing committees and Sec- 
retary Russow reporting for the member- 
ship committee read the following six 
names of applicants who had been added 
to membership during the year: D. E. 
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Webb, Gretna, Va.; Martin Jewelry Co., 
Inc.. Rocky Mount, Va.; Henry Cohen, 
Richmond, Va.; M. A. Barbee, Abingdon, 
Va.; Addington Jewelry Co., Coeburn, 
Va.; C. A. Pobst, Pulaski, Va. The mem- 
bers who had died during the year were 
Edward S. Green, Roanoke, and John F. 
Kohen, Richmond. Attention was called 
to the fact that a memorial was dedicated 
to the deceased members. 

Next came the report of the committee 
on Legislation. The secretary read the re- 
port as follows: 

“Richmond, Va., July 21, 1919. 
“Report of Committee on Legislation: 

“The members of your committee beg 
to report that through the co-operation of 
your secretary that they have rendered to 
the national association all of the assistance 
within their power. The committee has 
written letters to our national representa- 
tives in Congress, and has received encour- 
agement from them, and we believe when 
the so-called luxury tax is repealed it will 
include the tax on jewelry. 

“Joe Allen, Chairman.” 


The president next appointed an audit- 
ing committee as follows: M. Harrison, 
C. Roy Jones and H. Wilkes, who were 
then instructed to audit the treasurer’s re- 
port, check up the bills, etc., and report the 
next morning. 

The report of the program committee 
was then submitted. It showed that 
$909.50 had been realized from advertising 
and that the expense in connection with 
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the publication of the program had been 
$203. This report was submitted by E. S. 
Green, chairman of the committee. A rising 
vote of thanks was given to Mr. Green 
for his work in connection with the pub- 
lication of the program. It was then an- 
nounced that at 1:15 Pp. m. a luncheon 
would be served at the Masonic Temple 
by the ladies of the Eastern Star. 

The president then called on Hubb Bar- 
nett and Mr. Barnett made a few appro- 
priate remarks. 

The morning session adjourned at 1:15. 

AFTERNOON SESSION 

The afternoon session of the first day 
convened at 2:15 o’clock. After the presi- 
dent had called the meeting to order the 
report of the auditing committee was re- 
ceived and the committee having found 
everything in ship shape the report was 
accepted and ordered filed. 

Secretary Russow then submitted the ap- 
plication of W. E. Jacobs, Brookneal, and 
Mr. Jacobs was elected to membership. 

Secretary Russow next read a telegram 
from H. A. George, in which Mr. George 
regretted his inability to attend the con- 
vention. A communication was also read 
from Ben Shiers & Co., New York, which 
extended heartiest congratulations upon 
the work of the association and regrette 
that the concern would not be represented 
at the convention. 

Col. John L. Shepherd was then intro- 
duced and made one of his characteristic 
addresses, during which he gave the jewel- 
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ers much valuable information and made 
many helpful suggestions. Following his 
address a rising vote of thanks was given 
him and the meeting adjourned at 5 Pp. M. 


The Dinner at Rockledge Inn 

At the close of the first day’s session of 
the annual convention, the social gathering 
held at Rockledge Inn was a feature much 
enjoyed by the delegates. Speeches were 
made by George L. Palmer of Newport 
News, M. Harrison and E. S. Green of 
Roanoke; W. H. Wildt of Alexandria and 
J. S. James of Richmond. Several ladies 
were present and a resolution was put on 
foot providing for the organization of a 
woman’s auxiliary to the association. 
‘Other questions of interest to the jewelers 
were also discussed. 

Parodying the popular song “There’s A 
Long, Long Trail,” Col. Shepherd present- 
ed a verse to the jewelers, which they 
sang in concert. It was as follows: 


“There’s a goldei trail a winding 
Irto the land of which I dream, 
Where there are no frauds or fakers 
And the Jeweler reigns supreme; 
Where Diamonds, Pearls and Rubies 
Are on everyone you see, 

And you'll be rich and happy 

If you hit this trail with me.” 


Tuesday’s Session 

The morning session on Tuesday was 
called to order at 9:45 o’clock and the 
executive committee composed of M. Har- 
rison, Leo Hennebry, O. F. Russow and 
George L. Palmer went into session. At 
10 a. M. the meeting was opened by 
President Palmer reading an article on 
“An American Negro Soldier.” 

The resolutions committee then offered 
certain resolutions which they had pre- 
fared and Chairman Leo Hennebry of the 
committee read the following resolutions: 


The Resolutions 

REsoLvep: That we recommend that the jewelers 
of .eur State write their Senators and Con- 
gressmen requesting them to vote for the bills 
before them. which we know to be of benefit to 
our industry. 

* * * 

Resotvep: That we endorse the officers of the 
national association for their work during the past 
year. 

* * * 

REso_vep: That we extend our thanks to the 

24-Karat Club of Roanoke, Va., for its splendid 


entertainment given to the members of our asso- 
ciation. 
* * * 
Resotvep: Shat we extend our thanks to the 


Chamber of Commerce for the use of of their 


rooms. 
* . * 


Resorvep: That we thank our old friend Col. 
John L. Skepherd for his fine address, which was 
delivered in his usual graceful manner. 

* * o 


REsotvep: That we thank the ladies of the 
Eastern Star for their splendid lunch. 
* * * 


Reso.vep: That a letter be sent to all absent — 


members of our association expressing our regrets 
that they were unable to be with us and give us 
the added benefits which we know would have 
been derived from their presence. 

* * * 


Whereas: The Virginia Retail Jewelers’ Associa- 
tion, in annual convention assembled, realizes 
the vast importance of just legislation that dis- 
criminates against no class of business, the elim- 
ination of evils that threaten to destroy the profits 
of and discredit the retail jeweler, the necessity of 
securing 2 fair return for services rendered and 
the importance of the national organization’s 
efforts to bring about better merchandising con- 
ditions; therefore, be it 
REsotveD: That we earnestly request the na- 
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tional representatives in Congress and the Senate 
to pass the bill now before them to prevent the 
use cf fraudulent time guarantees. 

~*~ * * 

REsotvep: That we recommend: to the retail 
jewelers of Virginia the elimination of reference 
to time guarantees in all advertising and selling 
talks, depending upon their own reputation for 
reliability and the trade mark of dependable mer- 
chandise to infiuence the purchasers’ confidence. 

* * xa 

ReEso_vep: That we appreciate the significance 
and ultimate great value of the Research Bureau 
of the national organization and note with much 
satisfaction the progress made by this bureau, and 
express deep gratitude to our national president, 
George A. Brock, and his co-laborers, for the 
splendid results thus far obtained, pledging our 
loyal support for the continuance of the same. 

. * * 

Resotvep: That we must continue the fight for 
a legitimate profit on sterling silver; against the 
retailing manufacturer and jobber; to the trade 
marks for purposes of identification; against free 
engraving; against repairing of watches by watci 
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factories: against indiscriminate loaning of 
‘vatches; for just remuneration for repair work 
done. 


~ * * 


Resotvep: That we realize more clearly than 
ever the wonderful support given to our organ- 
izations and the jewelry craft in general by the 
trade press of our nation. They are our stead- 
fast friends, and in return for the benefits de- 
rived we ask all jewelers to give our journals 
their best support. 

* * 

Wuereas: The Jewelers of America have been 
most fortunate in having the services of such a 
man to represent them at Washington during the 
entire period of the war and during the recon- 
struction days to follow; therefore, be it 

Resotvep: That the Virginia Retail Jewelers’ 
Association, in convention assembled at Roanoke, 
Va., July 21-22, 1919, bear tribute to Meyer D. 
Rothschild, who has so _ splendidly represented 
our craft during the period of these last 
troublesome years, and now during this period of 
reconstruction; therefore, be it 

ReEsorvep: That we do hereby express our ap- 
preciation’ of his services to’ his Government and 
fellow-craftsmen. 

* * * 

Whereas: We, as individuals, firms and corpo- 
rations, have each met to the fullest measure of 
our ability the spirit of complete and unstinted 
patriotic co-speration in meeting the tremendous 
problems that have resulted from national and 
world conditions during the past four years; and, 

Whereas: Our Government, in its wisdom, dur- 
ing this conflict has enacted’ a law that our par- 
ticular industry must, from April 1, 1919, until 
repealed, pay into the Treasury of the United 
States an amount of tax equaling five per cent. 
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of all sales of our fherchandise, such tax to be 
collected from the consumer; and, 

Whereas: During the period of the war we have 
cheerfully borne the prior tax of three per cent. 
levied against us for a like intent; therefore, be it 

REsoLvep: That since the world conflict has 
happily ended, we, the Virginia Retail Jewelers’ 
Association, in convention assembled at Roanoke, 
Va., July 21-22, 1919, ask the repeal of this form 
of revenue. It is disturbing in its effect, un- 
cemocratic, for it encourages dishonesty as against 
true principles of business and, therefore, does 
not register the higher ideals of our Government 


or business life. 
* * 


ReEso_vep: That a copy of these resolutions be 
forwarded to each of our senators and every one 
of our representatives in Congress, and to the 
Jewelers’ Vigilance Committee in New York. 

* 


Inasmuch as this association has _ previously 
gone on record against free engraving, be it 
REsoLvep: That a card be mailed to each jeweler 
reading as follows: ‘‘We charge for all engraving.” 
* - = 


Resotvep: That we again endorse and recom- 
mend to our members the Jewelers’ Mutual Fire 
Insurance Co., and its efficient secretary, A. W. 


Anderson. 
* + * 


Resotvep: That the Virginia Retail Jewelers’ 
Association endorse the Butterick Publishing Co. 
in excluding mail order advertising from the 
publication. 

The resolutions were adopted as a whole. 

President Palmer then read a_ letter 
from Secretary Anderson of the American 
National Retail Jewelers’ Association on 
the cost of doing business and then called 
attention to the work of the Jewelers Vigi- 
lance Committee and read from the an- 
nual report of the chairman, touching on 
the restrictions placed on gold, silver and 
platinum and other features of the work 
now in hand by this committee among 
which are: 

1. To get amendments to the Na- 
tional Stamping Law formulated as 

* quickly as possible. 

2. To ask every manufacturer, 
wholesaler and retailer to help get 
Congress pass such a law. 

3. To work out plans for the adop- 
tion of the metric system in weighing 
precious metals used in our industry. 

4. To formulate and inaugurate a 
national standard ring gauge. 

5. Owing to the marked increased 
cost of labor, and the abuse the public 
has imposed on the jewelry trade in 
doing things for nothing—it welcomes 
suggestions as to how ‘this matter 
should be taken up. 


A letter was next read from the Michi- 
gan Retail Jewelers’ Association by J. P. 
Hennebry relative to the labor question as 
affecting watchmakers. He also read the 
letter which was written to M. H. Bell, 
secretary, in reply. In commenting upon 
the letters Mr. Hennebry said that in 
years to come the jewelry trade will have 
women watchmakers and that at the present 
time in the horological schools women are 
being taught the watchmaking trade. The 
letters dealt with the advantage of horo- 
logical schools and suggested that the Na- 
tional Association create a loan fund to 
help worthy young women to get the need- 
ed instruction. 

The president then announced that the 
question box would be opened, which was 
done and a number of questions of inter- 
est were read and answered, dealing with 
the different phases of the jewelry busi- 
ness, most of which had to do with the 
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watch repairing feature of the business. A 
discussion developed as to whether or not 
the jeweler-optometrist is receiving proper 
recognition and the following resolutions 
were read: 

We, the retail jewelers of the State of Vir- 
ginia, assembled in Roanoke, Va., July 21-22, 
1919, feeling that the jeweler-optometrist who has 
given his time and money for the passage of the 
law that we now have. pertaining to the practice 
of optometry, is not receiving the recognition that 
they should for the services rendered, ask that the 
following resolutions be adopted: 

RESOLVED, ist: That this association telegraph 
the governor of this State asking that the appoint- 
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ment now before him be held up until the next 
meeting of the executive committee of the optical 
association. 

~+ * * 

Reso_vep, 2nd: That a 
executive committee asking that a meeting be 
called as soon as possible for a reconsideration 
of the appointment to the Board. 


+ * * 


telegrain be sent the 


ReEso_vep, 2rd: That this association appoint a 
committee of three to be known as the committee 
en optometry. 

After some discussion a committee on 
optometry was appointed as follows: E. 
H. Titmus, Petersburg; J. S. James, Rich- 
mond and R. J. Martin, Darmville. 

The jewelers were then addressed by Mr. 
Greer and during the course of his re- 
marks he presented to Col. John L. Shep- 
herd a sterling silver pitcher bearing the 
following inscription: 

“A token of appreciation to Col. J. 

L. Shepherd, from the Retail Jewelers 

of Virginia, 1919,” 


In response Col. Shepherd said in part: 

“Mr. Greer and fellow jewelers:—I am 
always ready to talk on most any subject, 
but I am knocked speechless by such a 
beautiful present, and the speech of Mr. 
Greer. I am knocked speechless because 
I do not know that I am exactly worthy. 
While I have received similar presents 
from other jewelers’ associations, this ap- 
peals to me quite a good deal more than 
any testimonial I have received, because it 
comes from nearer home, it is from ‘Old 
Virginia, the place that I point back to 
with so much pride, to the place where I 
was born. If I should attempt to say any- 
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thing more, I would probably not say what 
I should.” 

Under the head of unfinished business 
A. D. Beckner made a motion that the 
secretary be requested to write to the na- 


tional secretary and ask if the national as- 


sociation would take some action on the 
abuse of the catalogue business. This mo- 
tion was seconded and carried. 

Secretary Russow then offered the name 
of the Wytheville Jewelry Co. as a member 
of the association and this company was 
elected to membership. 

Slips from the American National Retail 
Jewelers’ Association for Research Bureau 
work were distributed and_ individual 
members subscribed to $168.50, of which 
$15 was paid in cash. A total of $100 was 
then appropriated to the Vigilance Com- 
mittee fund, as suggested by President 
Palmer, and $50 a year. was appropriated 
to the Research Fund for three years. 

The association then devoted its atten- 
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tion to the selection of a place for holding 
the next convention and on invitation of 
Mr. James of Richmond it was decided to 
meet there next year. 

Then came the election of officers which 
resulted as follows: M. Harrison, Roanoke, 
president; Joe Allen, Richmond, first vice- 
president; C. F. Lauterback, Petersburg, 
second vice-president; R. J. Martin, Farm- 
ville, third vice-president; C. H. Wildt, 
Alexandria, fourth vice-president: H. W. 
Probst, Tazewell, fifth vice-president; C. 
F. Russow, Roanoke, secretary; J. S. 
James, Richmond, treasurer. Mr. Russow 
was re-elected to that position, the secre- 
tary’s salary raised to $200. J. S. James 
was re-elected treasurer and L. Voigt 
and Leo Hennebry chosen on the executive 
committee. Then came the selection of 
representatives to the national convention. 
M. Harrison, the new president, was chosen 
as delegate and H. L. and E. S. Green as 
alternates. 

Several interesting addresses were made 
by visiting friends and the retiring presi- 
dent George L. Palmer asked the new 
president-elect, M. Harrison, to take the 
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chair. In accepting his new duties Presi- 
dent-elect Harrison said: 

“T hope that you will not expect too 
much of me. Our president who has just 
left the chair has made a very able presi- 
dent and the association has prospered, 
as it usually does. Circumstances arose 
which prevented him from doing his duty 
as he felt he should have done, and cir- 
cumstances may arise which may prevent 
me from doing my duty, but I hope when 
the year rolls by and we meet at Rich- 
mond next year that everyone who is 
present here today will be with us then. 
[ earnestly ask the support and prayers of 
everyone here that we may have a suc- 
cessful meeting next year. I thank you 
very much and I hope that you will give 


‘me your support and do not be too badly 


disappointed when the year goes by that 
you have made a mistake.” 

A motion was made and carried that a 
copy of the minutes be sent to each of the 
local associations in the State as an in- 
centive to act on the conditions that would 
be beneficial to them. The convention was 
then adjourned. 





DEATH OF HENRY BUSCHING 





Former Vincennes, Ind., Jeweler Passes 
Away at the Age of Fifty-five Years 

EvANSVILLE, Ind., Aug. 2—Word reached 
Vincennes, Ind., yesterday from Fort Mor- 
gan, he is survived by two sisters, Mrs. 
Busching, who for many years conducted a 
retail jewelry store in Vincennes, and who 
was well known to the trade in central and 
southern Indiana. Mr. Busching was 55 
years old, and in addition to his son, Harry 
L. Busching, who was associated with his 
father in the jewelry business at Fort Mor- 
gan. He is survived by two sisters, Mrs. 
FE. W. Held and Mrs. W. B. Ritterskamp. 

Mr. Busching sold his jewelry store in 
Vincennes a few years ago, and going to 
Fort Morgan embarked in business with 
his son, and he was doing a nice business 
when death overtook him. The body was 
buried at Fort Morgan. 

While a resident of Vincenness Mr. 
Busching was active in the State retail 
jewelers’ association, and was a familiar 
figure at the meetings of the association. 








LAST HONORS PAID 


Funeral of James E. Caldwell, Philadelphia, 
Pa., Held at Bryn Mawr 

PHILADELPHIA, Pa., Aug. 2.—The funeral 
of James Emott Caldwell, head of the 
jewelry firm of J. E. Caldwell & Co.,, 
was held on Monday in the Protes- 
tant Episcopal Church of the Redeemer, 
Bryn, Mawr. 

The services were in charge of the Rev. 
George Calvert Carter. There were no 
honorary pallbearers or music. Interment 
was made in South Laurel Hill Cemetery. 

The Caldwell home is at “The Poplars,” 
Bryn Mawr. -Mr. Caldwell died Thursday 
of last week at Ventnor, Atlantic City. His 
death is believed to have been indirectly 
due to an attack of influenza last Falf. 

Mr. Caldwell was a member of the Union 
League, Merion Cricket Club and the Phil- 
adelphia Country Club. 
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Colorado Retail Jewelers Hold Annual Convention 





One Day Conclave at Denver Followed by Automobile Trip—New Officers 
Elected and Other Business Transacted 
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Denver, Colo., July 30.—The one-day 
session found great favor at the 10th an- 
nual convention of the Colorado Retail 
Jewelers’ Association, which was held at 
the Albany Hotel here last Friday. There 
was a fair attendance, perhaps larger than 
the preceding annual meeting in 1917. 
There was no lack of enthusiasm, how- 
ever, and it was really surprising to find 
how much work was accomplished in a few 
brief hours. The automobile drive the fol- 
lowing day was more largely attended. 
Upwards of 100 jewelers and their families 
journeyed through the beautiful Mountain 
Parks system of Denver, and for three 
hours feasted their eyes with the panorama 
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of magnificent scenery as they sped over 
mile after mile of mountain boulevards laid 
over dizzy heights. Just before sunset they 
halted upon the summit of Mount Lookout 
for two hours for the biggest spread of 
eats and drinks that ever confronted a 
Colorado jeweler. It was nearly midnight 
when the party returned to Denver. 


Morning Session 

The convention was called to order by 
President Fred F. Syman at 9.30 o’clock 
Friday morning. He welcomed those pres- 
ent in well-chosen words, and then deliv- 
ered an address in which he called particu- 
lar attention to the work of the local as- 
sociation and its co-operation with the na- 
tional association throughout the period of 
the war. He pointed out that much had 
been accomplished for the benefit of the as- 
sociation membership and all other jewel- 
ers through the efforts of the national as- 
sociation, and Meyer D. Rothschild in par- 
ticular. He said: 


ADDRESS OF PRESIDENT SYMAN. 
Ladies and Gentlemen, and Brother Jewelers: 
I extend each one of you a hearty welcome to 
our convention, and I feel sure that the time you 


spend at these meetings will more than repay you 
for the time that you have taken away from 
your business. 

Last year, on account of the war, it was deemed 
inadvisable to hold a convention; nevertheless your 
officers found it necessary to do a great deal more 


work last year than in any previous year that 
I can remember since being a member of this 
association. 

You were represented on the Jewelers’ War 
Revenue Tax Committee, of which Meyer D. 
Rothschild of New York was chairman, and 


through his personal efforts, and the co-operation 
of the members of this committee, he did some 
splendid work. 


It seemed to us that the members of the United 
States Congress and House of Representatives 
took special delight in trying to enact legislation 
that would put the jewelers out of business, and 
it was only, through Mr. Rothschild’s personal 
efforts, you might say, that we were successful in 
reducing the war tax to the minimum which you 
are now paying. 

It was also due to his efforts that during thé 
platinum crisis you were permitted to continue to 
sell manufactured platinum articles. If it had 
not been for the united efforts of the jewelry 
fraternity throughout the United States, and par- 
ticularly the American National Retail Jewelers’ 
Association, it is hard to say just what condition 
you would have labored under during the war. 
In my opimon it would almost have necessitated 
vlosing up your stores, and Meyer D. Rothschild 
deserves our gratitude, and a great deal of credit 
for the splendid work that he has performed. He 
made innumerable trips down to Washington, held 
many conferences with the different committees, 
and we can not praise him too highly for this 
work, 

I also want to mention che Vigilance Committee. 
They also did some splendid work; and when the 
resolutions committee performs its work, I should 
like to have it mention our appreciation in a 
resolution. 

The work that has been accomplished during the 
veriod of the war only goes to prove what organi- 
zation and co-operation can do. It is too bad that 
the retail jewelers of the State of Colorado can 
not awaken to the fact that it is absolutely neces- 
sary and essential to their business to work in 
closer co-operation. 

We have herve this morning a small representa- 
tion, you might say, of the jewelry trade of our 
State, for which we are very sorry, because I 
feel that the addresses which will be made here 
will be very beneficial. You will go back home 
carrying more knowledge than ought to be divi- 
dends for the balance of the year. 


The work that has been done throughout the 
United States by other associations you no doubt 
have read of in the jewelers’ papers. If it had 
not been for the organization of the American 
National Retail Jewelers’ Association you would 
have suffered innumerable things which would have 
crept into the jewelry business. President Brock 
and Secretary Anderson of the national associa- 
tion deserve a great deal of credit for the splen- 
did work they have performed this year; they 
have inaugurated some new things which Mr. 
Wright will explain to you here today, and which 
we feel sure, if adopted by jewelers, will save 
them many dollars. ‘ 


We owe our thanks to our secretary, Wolf 
Hansen, who has labored hard during the last two 
years, and has kept the association alive under 
circumstances that were very hard, because it 
was very hard to secure the close cooperation 
which we have had heretofore, on account of not 
having had a convention last year. Neverthe- 
less, Mr. Hansen kept the thing going by send- 
ing out letters and keeping you informed of the 
different things that have happened throughout 
the United States, and we feel very thankful 
to him “for ‘the Werk that he has done. 

I am not going to take much time in talking to 
you because I know there are other people here 
whom you would much rather heat from than me. 
I want to thank each one of you for your pres- 
ence here this.morning, and I trust and hope that 
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you will go away benefited by the knowledge that 
you will gain from these meetings. 


The minutes of the last convention were 
ther read and approved, following which 
Secretary-Treasurer Wolf C. Hansen sub- 
mitted his annual report, as follows: 


REPORT OF SECRETARY HANSEN 


At: the convention of July, 1916, it was decided 
to choose one of the Winter months for the next 
meeting, to avoid the busy Summer season. In 
consequence, the convention of 1917 was held in 
February. It was further decided to hold the 
meetings in the evenings to ailow the Denver 
jewelers to be present without neglecting their 
business. We have been severely criticised for 
this action by jewelers form out of Denver, who 
say that the Colorado Retail Jewelers’ Associa- 
tion evidently is being conducted for the sole bene- 
fit of the Denver members, giving those from 
throughout the State but slight secondary con- 
sideration. <A letter was received by the secre- 
tary setting forth those views. In vindication of 
the action of the officers then in charge, including 
myself, I beg to state that we tried, as have other 
officers since the organization of the association, 
every means whereby the attendance at our an- 
nual conventions could be incréased. The attend- 





HANSEN, RETIRING SECRETARY. 


WOLF C. 


ance at the evening mectings of our 1917 
convention proved that this was not the correct 
solution, and it was decided to hold the next con- 
vention during the Summer. Since that time we 
passed through the critical war years when the 
cfforts of every loyal American citizen were bent 
upon the winning of the conflict by the allied 
armies. During that time travel was not encour- 
aged by the government, where it was not abso- 
lutely necessary. A post card vote was taken 
among our actual members with the result that but 
a very few of those from, nearby places indicated 
their intention of attending the convention if it 
would be held. Under the circumstances it was 
decided to abandon a convention for 1918. 
During the war period a great deal ‘of good has 
been done for the trade by the jewelers’ associa- 
tions in their every branch. The American Na- 


tional Retail Jewelers’ Association, as well as 
every affiliated State association, has done its 
share. When legislation was in progress, pertain- 


ing to the jewelry trade, the Jewelers’ Vigilance 
Committee was always on hand with representa- 
tives at Washington, clearly setting forth ideas 
whereby ways and means were adopted by which 
the erds sought by the Government were accom- 
plished with the greatest benefit to the Govern- 
ment and the smallest burden to the jewelry 
trade. This Vigilance Committee has been con- 
stantly at work, and whenever they deemed -ad- 
visable they called upom every organization of the 
jewelry «trade to’ communicate, with. the senatorg 
and representatives at Washington, and especially 
with those on the commitiees in charge of the sub 
jects being dealt with. During the platinum 
crisis, and during the various phases: of the war 
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tax situations, numerous telegrams were received 
from the Vigilance Committee. Immediately upon 
the receipt of such a message Mr. Syman would 
call a meeting, usually attended by the same faith- 
ful few, and a telegram would be sent in response. 
This happened upon numerous occasions. The in- 
dividual action of our State association did not 
decide the cpinions and actions of the legislators 
at Washington, of course, but it accomplished its 
purpose. It was the uniform action of every 
association throughout the country which brought 
results in convincing the legislative committees of 
the justice of our claims and views. 

Numerous letters were sent to our members 
explaining the application of the war tax measure 
to the retail jeweler. This information was always 
gathered from the office of Mark A. Skinner. In 
most instances these letters were sent to nearly 
200 jewelers in the State, whether they were 
members of our association or not. 

From the foregoing you will learn the reason 
for the relatively high cost items of telegraphing 
and correspondence for the past two years. 

In conclusion I beg to state that Mr. Syman 
has been a splendidly co-operating president, always 
being ready to assist in every way when called 
upon, and I want to express my heartfelt thanks 
to him. 

President Syman then announced the ap- 
pointment of the following committees: 

Resolutions: C. Hillabold, H. H. Fru- 
mess, Max Strassburg, Morris Cohn. 

Auditing: Jes I. Hansen, L. W. Walker, 
E. R. Fisher. 

Nominations: F. P. Allen, F. A. Linds- 
ley, H. L. Schaefermeyer. 

Grievances: Max Strassburg, 
Kramer, D. Cohen. 

The secretary then read several com- 
munications, including one from Colonel 
John L. Shepherd, which stated that on 
account of illness he would be unable to 
attend the convention. His letter elicited 
many expressions of regret. 


D.. J. 


ADDRESS OF H. VICTOR WRIGHT 


H. Victor Wright, of Los ‘Angeles, per- 
sonal representative of the A. N. R. J. A, 
followed with an interesting and instructive 
address on “The Cost of. Doing Business 
and Modern Business Methods,” which was 
well received. His remarks were along the 
lines of those which he has recently de- 
livered at other conventions. In closing, 
he urged those present to contribute to- 
ward the special fund to be used in the 
research work of the national association, 
and distributed blanks to be used for that 
purpose. Several members pledged sub- 
stantial amounts. At the close of his ad- 
dress, President Syman turned to him and 
said: 

“Mr. Wright, on behalf of this associa- 
tion I want to thank you for your presence 
and the talk you have given us. I know 
that [ fully express the thought of every 
one here, that we have learned something 
that will be of benefit to all of us.” 


Afternoon Session 

The afternoon meeting was opened with 
a general discussion of topics of interest 
to the trade. The subject of free engrav- 
ing received much attention. Mr. Allen 
stated that a customer who had purchased 
a bill amounting to several hundred or a 
thousand dollars or more could not be 
asked to pay extra for engraving, which 
was generally conceded. It was the gen- 
eral opinion that free engraving of silver- 
ware be entirely abolished. The Resolu- 
tions Committee was requested to include 
in its resolutions a suggestion that free 
engraving be eliminated as far as possible. 

The president brought up the matter of 
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the tax on jewelry and urged every mem- 
ber to communicate with his representa- 
tives in Congress and request them to work 
for the repeal of this tax. He also read 
the price list published by the national as- 
sociation on watch, clock and jewelry re- 
pair work. This also was generally dis- 
cussed by the members present. 

Mark A. Skinner, collector of internal 
revenue, was then introduced and ex- 
plained in detail the tax measure in rela- 
tion to the jewelry business. He cheer- 
fully answered many questions put to him 
and was tendered a rising vote of thanks. 

Reports of the various committees were 
received and accepted, including that of the 
Resolutions Committee, which submitted 
an excellent report. 

The resolutions as read were unanimous- 
ly adopted. 

E. R. Fisher, president of the Fisher 
Jewelry Co., Pueblo, was elected president 





H. VICTOR WRIGHT. 


of the association; Max Strassburg, Trini- 
dad, vice-president, and C. Hillabold, Pue- 
blo, secretary-treasurer. 

W. E. Mount and D. J. Kramer were 
elected as delegates to the national con- 
vention to be held in Chicago the week of 
Aug. 29. 

The convention then adjourned sine die. 


The Automobile Trip 

It was 2.30 the following afternoon when 
some 50 private automobiles and _ sight- 
seeing cars, loaded with jewelers, their 
wives, children and sweethearts, assembled 
at the Denver auditorium for the long 
mountain drive and picnic. - A big auto 
truck, loaded to capacity with the biggest 
array of eats and drinks that ever con- 
fronted a group of jewelers anywhere in 
the west, was also in the procession. The 
whole truck load was in charge of William, 
colored messenger for the Edward Lehman 
Tewelry Co., who served in the capacity of 
steward and waiter for the occasion. 

It was one of the happiest gatherings in 
the history of local jewelers, and will un- 
doubtedly be made an annual event. Every 
vehicle was placarded “Colorado Retail 
Jewelers’ Picnic,” and every man in the 
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crowd was properly labeled with a shipping 
tag carrying his name. And every man, 
woman and child wore a fancy colored 
paper cap and carried a horn or some other 
noise-making device which they used in 
waking up the natives along the route. 
They all had the “time of their lives.” 

The program concluded with the big feed 
on top of Lookout Mountain, nearly 8,000 
feet above sea level, at sundown. 

According to William, the crowd got 
away with 90 Swiss-cheese sandwiches, 40 
kosher sandwiches, 40 roast-beef sand- 
wiches, 80 ham sandwiches, 72 bottles near 
beer, 3 cases pop., 15 gallons ice cream, 
50 boxes candy, 5 boxes cigars, and a dozen 
or so family luncheons thrown in for good 
measure. 








MAKES THIEF GIVE UP 


Brave Boy Clerk Stops Robbery of Welling- 
ton, Kans., Jewelry Store and Two Mexi- 
cans Are Now in Jail 


WELLINGTON, Kans., July 30—The nerve 
and bravery of a 16-year-old clerk employed 
by E. R. Roser, wholesale and retail jeweler 
at 108 N. Washington Ave., resulted in 
saving for Mr. Roser a ring which had been 
taken by a thief. As a result, two Mexi- 
cans, Jose Rugez and Jose Doras, strangers 
in this town, are now lodged in jail to 
await further proceedings. 

The men came to Mr. Roser’s store a few 
days ago and looked at.various articles of 
merchandise. While one was looking over 
some rings the second man attracted the 
clerk’s attention to another part of the 
store, and a minute after both of the men 
started to leave the establishment. 

The clerk, Clifford Shetler, who is only a 
boy and small of stature, having noticed 
that a ruby ring valued at $18- was missing, 
quickly grabbed a revolver from the drawer 
and chased after the customer. He overtook 
the men about a block away from the store 
and demanded the stolen ring. On the 
threat of using the revolver, which was 
almost as big as the boy who held it, the 
thief delivered up the stolen property. 

In the meantime, Mr. Roser had tele- 
phoned to the police station and Chief 
Dorsett arrested both men. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Aug. 2, 1919. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$2,103,944.76 
Gold bars paid depositors.........+.. 470,085.77 
TONE a ciancicuceecanddaneceaum $2,574,030.53 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


LO ern rer terre TS $304,734.52 
MGS <.4.s sa otae cs aces aud CLwanee 210,204.16 
WORE SO” crcedeveqewasaeaaeunteesuad 356,333.43 
WOR SE. aed ee wedced cc ocabames etn 422,590.62 
A | aiwemegnd avedoe wes sane een 693,646.01 
REED cw ceccedactéedeeeaesconti wes 11f 436.02 

TO cecmcdiw'ecuteenscetenee $2,103,944.76 








Leo W. Kaye, of Knox & Kaye, im- 
porters of diamonds, San Francisco, Cal., has 
gone to New York City, from which place 
he expects to said Aug. 2 on the steam- 
ship Rotterdam. Mr. Kaye goes to visit 
the European diamond markets to make 
purchases for his house. 
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Siamese Clock and Watch Trade 





N interesting report on the Siamese 
A clock and watch trade was submitted 
recently to the Bureau of Foreign and Do- 
mestic Commerce by Vice-Consul Carl 
C. Hansen, Bangkok. His report appeared 
last week in an issue of the Daily Con- 
sular and Trade Report, and reads as 
follows : , 

“Prior to the Siamese fiscal year 1909-10 
the imports of clocks and watches into this 
country were listed by the Bangkok cus- 
toms with unclassified goods, and conse- 
quently no information was available as to 
the quantity imported before that period. 
Subsequent figures, however, show consid- 
erable demand for these goods, which are 
not manufactured in this country. 

“According to figures furnished by the 
Bangkok customs the aggregate value of 
the imports of clocks, watches and parts 
thereof amounted to $28,313 gold in the 
fiscal year 1909-10, $38,025 in 1910-11, $71,- 
089 in 1911-12, $67,397 in 1912-13, $77,117 
in 1913-14, $47,829 in 1914-15, $39,053 in 
1915-16, $81,976, in 1916-17 and $56,870 in 
1917+18. Statistics are not available as to 
the number, kind, or class of these imports, 
but for the last five years, however, the 
totals for the weight of these articles have 
been given as follows: 53,628 kilos in 
1913-14, 30,631 kilos in 1914-15, 20,869 kilos 
in 1915-16, 30,189 kilos in 1916-17, and 7,377 
kilos in 1917-18. 

“The comparative declared values of the 
imports of clocks, watches and parts there- 
of into Siam from the leading foreign 
countries for the six fiscal years ended 
March 31, 1918, in ticals (1 tical equals 
about 37 gold cents), are shown in the 
following table: 
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um of 10 per cent. above the mint price. 
This will help them out against the great 
rise in mining costs. Australian producers 
have been granted the same privilege. It 
would seem to be likely that the Canadian 
government will do the same for its pro- 
ducers. The output of the South African 
mines is now about $14,000,000 per month. 

Tt is not improbable that the neutral 
countries of Europe may release gold, to 
the United States. They accumulated ab- 
normally large reserves during the war, and 
it will be profitable at present exchange 
rates to let some of the metal come here. 
Indeed, the United States under present 
trade conditions is a pit toward which all 
the loose gold of the world will be draining. 

Exports of gold from the United States 
have come practically to an end, after ag- 
gregating a little over $100,000,000. The 
dotlar has been brought up to approximate- 
ly par in the countries where for a time 
exchange rates were against it, to wit: 
Argentina, Spain, Switzerland and Japan. 








BEWARE OF BOGUS OFFICER 


Jewelers Warned Against Thief Who Dresses 
in the Uniform of a Lieutenant 


A warning is issued to the jewelry trade © 


to be on the lookout for a clever sneak 
thief and “switcher,” who is operating in 
the trade. The man is usually dressed in 
the uniform of a second lieutenant of the 
United States Army and has successfully 
operated in Buffalo, N. Y. It is believed 
that he may attempt to swindle other jewel- 
ers and for that reason a general warning 
is issued. 
This man 
years of age, 


is described as being 25 or 30 
standing five feet six inches in 





Import from: 1912-13 1913-14 1914-15 1915-16 1916-17 1917-18 

Ticals. Ticals. Ticals. Ticals. Ticals.  Ticals. 
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45,815 








“There appears to be no special demand 
for any definite kind of timepiece in this 
country, the local shops containing a great 
variety of such articles of every grade and 
type. However, in the line of watches the 
wristlet watch seems to be in favor, while 
of clocks the moderate priced wall and 
table clocks have the preference. 

“The import duty on clocks and watches 
is 3 per cent ad valorem.” 








The Movement of Gold 





(From the Bullétin of the National City Bank) 


NE recent development is the action 

of the British authorities in releasing 

the South African gold product from con- 
trol, allowing the producers to dispose of 
it as they please, instead of being required 
to. turn it over to the Bank of England. 
They can send it to the United States and 
sell drafts against it in London at a premi- 


height and weighing between 145 and 150 
pounds. He is of sturdy build, of light com- 
plexion, with blue eyes, smooth shaven face 
and full round features. As mentioned 
above, he usually appears in the uniform of 
the United States Army, and at times he 
wears tortoise shell nose glasses. 

In Buffalo it is reported that he secured 
two platinum bar pins, one containing 77 
diamonds, worth $1,275, and the other of an 
odd design, set with a number of diamonds 
and valued at $1,000. For both these pins 
the man left in their places cheap affairs, 
and the substitutions were not discovered 
until some time later. 

Jewelers are notified that if this man ap- 
pears in their store, the local police should 
be notified at once. 








Marcotte jewelry store, Lake Linden, 
Mich., which was recently destroyed by fire, 
has again been opened. 
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A JEWELERS’ POST 


Members of Trade in New York to Form 
Unit of the American Legion at 
Meeting to Be Held Friday 
An effort to organize all the ex-service 
men in the jewelry and allied trades in New 
York, who participated in the World’s war, 
referred to in a previous issue, will come 
to a head next Friday evening, at which 
time a post of the American Legion will 
be formed. Charles J. Dieges, of Dieges & 
Clust, as acting chairman, has issued a call 
requesting all men in the jewelry and allied 
industries in New York, who served hon- 
orably with the army, navy or marines, to 
meet at six o’clock, Friday evening, Aug. 8, 
in the rooms of the National Jewelers’ 
Board of Trade, 15 Maiden Lane, Man- 

hattan. 

At this meeting applications for a charter 
are to be signed, and after the National 
Association grants the charter, permanent 
officers will be elected and many subjects of 
interest will be taken up. “ft is necessary, 
however, for at least 15 men to be present 
to sign the original application for a charter, 
and for that reason Mr. Dieges has urged 
all who can to attend the meeting. 

At the caucus held in St. Louis, Mo., 
May 10th last, at which time the American 
Legion was formed, it was decided that the 
minimum yearly dues of the organization 
would be at $2. A very small portion of 
these dues will go to the National Associa- 
tion and State Associations and will be used 
for operating expenses, while the remainder 
will be kept by the posts to do with as they 
see fit. 

The American Legion is the only Na- 
tional organization composed of men who 
participated in the war and promises to be 
one of the biggest and strongest associa- 
tions in the country. The membership is 
not limited to men who went overseas, as 
many believe, but is open to all those who 
served in this country or: abroad. 

The forming of a post in the jewelry 
trade is probably the first time that such 
a thing has been attempted in any industry 
in this country, and the members are sure 
to derive great benefits. The possibilities for 
good which such an organization will do are 
unlimited and for this reason a large at- 
tendance is urged for the first meeting so 
that a charter may be obtained. After that 
it is certain that the organization will grow 
steadily and in time undoubtedly will be- 
come one of the largest and most important 
organizations in the country. 

Anyone desiring further information 
about the proposed post in the jewelry 
trade should send their inquiries to acting 
chairman, Charles J. Dieges, Dieges & 
Clust, 15 John St., or A. V. Ansel, care of 
the JEWELERS’ Circutar, 11 John St., New 
York. 








A Masonic ring valued at about $50 was 
stolen several days ‘ago from the jewelry 
store of Charles A. Winship & Co., Chi- 
cago. The theft was the work of a sneak 
thief, who is described as about five 
feet eight and one-half inches tall, and 
weighing about 170 pounds. At the time of 
the theft he wore a Fedora hat, gray trous- 
ers, white sport shirt, with light blue stripes 
and no coat or tie. 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 West48th Street 12&14- John S treet 
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Mr. and Mrs. George W. Dover are 
; jing a short vacation at Touisset. 


ng mnt C. Messler, of A. C. Messier Co., 
is Summering at the Ocean View at Block 
Island. 


C. S. Bush Co. is making extensive alter- 

ations to its brick business block, 19 Rich- 
ci 

ee E. Budlong is registered at the 

Cold Spring House, Wickford, for a vaca- 

i riod. 

"Cottam & Butman have removed their 
shop from 24 Calender St. to larger quar- 
ters at 9 Calender St. 

J. Frank Mason of the Mason Box Co., 
of North Attleboro, is spending a vacation 
period at Saunderstown, R. I. 

Mr. and Mrs. Maurice Ettling returned 
the past week from an extended automobile 
trip through New York State. 

Mr. and Mrs. Malcolm R. Towne left last 
week on a fishing trip on Mr. Yowne’s 
motor boat “Catbird,” for a two weeks’ va- 
cation. 

Mr. and Mrs. William L. Mauran have re- 

turned to their country place at Narragan- 
sett Pier for a fortnight’s stay at Bretton 
Woods, N. H. 
‘H, Anthony Dyer, a director of the Til- 
den-Thurber Corp., and family were regis- 
tered at the Green Inn, Narragansett Pier, 
the past week. 

The Original Ornament Co., George S. 
Kelley, manager, has started in the manu- 
facture of metal ornaments and novelties at 
38 Friendship St. 

John H. Ring, of this city, assignor to 
the Gorham Mfg. Co., has been granted 
patents on two designs for dishes, platters, 
or similar articles. 

Among the past week’s guests at the 
Green Inn, Narragansett Pier, were William 
P. Chapin, Jr., secretary of the Chapin & 
Hollister Co., and wife. 


Charles & Hedison Mfg. Co. have opened 
an office at 95 Fountain St., but will con- 
tinue their factory at 9 Calender St. for the 
production of silver novelties. 

Mr. and Mrs. Charles Colitz have opened 
their Summer cottage at Conimicut for the 
season. They are entertaining Mr. and 
Mrs. Simon Colitz of New York. 

A patent has been granted to William F. 
Kingman, of this city, for a design for the 
handle of forks, spoons, etc., which he has 
assigned to the Gorham Mfg. Co. 

The firm style of Goldsmith & Harz- 
berg, 101 Sabin St., manufacturing jewelers 
in the Manufacturers’ buildtng, has been 
changed to the Goldsmith Mfg. Co. 

The McLane Mfg. Co. has brought suit 
against the Austin Co. in an action of book 
account for $2,500, the case being entered in 
the Superior Court on Saturday last. 

E. Merle Bixby‘ and Arnold C. Brown 
were elected members of the committtee on 
membership drive by the Rhode Island So- 
ciety of the Sons of the American Revolu- 
tion last Wednesday. 

The Ralph Ring Co., of this city, was 
fined $20 and costs before Judge Gorham in 
the Sixth District Court on Thursday, being 
charged by the State Factory Inspector with 
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employing a child under the age of 16 years. 

Charles F. Irons, president of the Irons 
& Russell Co., accompanied by his sisters, 
Mrs. M. E. I. Russell and Mrs. Emma S. 
Keach, are spending the month of August 
at Swampscott, Mass. 

The M. K. M. Chain Co., 862 Broad St., 
is being conducted by Oscar C. Machnert, 
Charles F. King and William W. Machnert, 
according to their statement filed at the 
office of the city clerk. 

The Brown & Sharpe Mfg. Co.’s plant 
employing more than 7,500 operatives, shut 
down last Saturday noon until August 12 
for the annual vacation period. The offices 
are being kept open as usual, however. 

Pembroke S. Eddy, of P. S. Eddy & Son, 
celebrated his 89th birthday on Sunday, July 
27 He goes to his shop every day and dur- 
ing the trolley car strike has walked to and 
from his home, a distance of about two 
miles. 

Judge Doran in the Superior Court has 
entered a decree upon the petition of 
Michael J. Houlihan, receiver of the Wille- 
min Mfg. Co., directing all creditors of the 
concern to file and prove their claims on or 
before Sept. Ist. 

A quarterly dividend of one and one-half 
per cent on the senior preferred stock and 
of one and three-qparters per cent on the 
preferred stock of the United Wire & Sup- 
ply Co. has been declared payable Aug. 1- to 
stockholders of recoid of July 22. 

The Weybosset Jewelry Co., belonging to 
the late James A. Foster estate, has an- 
nounced that it will close on Saturdays at 
6 o’clock the year round. On other days 
it will close at 5 o’clock from June 15 to 
Sept. 15 and at 5:30 o‘clock from Sept. 15 
to June 15. 

The Rueckert Mfg. Co., of this city, has 
leased the old Marlboro St. chapel, at East 
Greenwich, where they are opening a branch 
plant, with 25 women manufacturing plush 
boxes for jewelry and novelty purposes. 
There are facilities for expanding the busi- 
ness to accommodate 75 women. 

Some idea of the community work that 
is being done among the employes of the 
Gorham Mfg. Co., may be gained from the 
statement of the State Bank Commissioner 
issued the past week, that the amount of 
savings deposits in the Gorham Bank on 
June 30 amounted to $80,259.18. 

The contract has been awarded for the 
erection of the large addition to the plant 
of the United Wire & Supply Co. at Au- 
burn. It is to consist of two connecting 
buildings, one two stories high, 100 by 120 
feet of brick and mill construction with 
gravel roof and the other two stories high, 
250 by 40 feet. 

The employes of the office amd filing de- 
partments of the Baird-North Co., gave a 
miscellaneous shower for Miss Gertrude C. 
McNally on Friday evening, in anticipation 
of her marriage this month. Mrs. Walter 
L. Fitzpatrick was the hostess and her home 
was prettily decorated in pink aad white 
for the occasion. 

H. L. Manchester, who has been in the 
wholesale jewelry business at 86 Weybos- 
set St., this city, for the past quarter of a 
century, has discontinued business, because 
of continued service as Quartermaster Gen- 
eral of the Rhode Island Militia and United 
States military property and disbursing of- 
ficer for Rhode Island. 


CIRCULAR 


97 


Elijah Astle as receiver of the Uniform 
Seamless Wire Co. of this city, has de- 
clared a first arid final dividend of 57 1/10 
per cent on the claims of its creditors. Ex- 
penses and delays in defending litigated 
claims caused a considerable depreciation 
in the amount of the dividend, according to 
the report of the receiver. 

In an opinion handed down last Tuesday 
by Judge Arthur L. Brown in the United 
States District Court, Henry Fletcher, for- 
merly treasurer of Fletcher-Burrows Co., 
manufacturing jewelers of this city, is ab- 
solved from liability as a former director of 
the defunct Atlantic National Bank of this 
city, the statute of limitation applying in his 
case. 

Among the jewelry buyers reported in 
this city during the past week were the fol 
lowing: Norman Auerhahn, of A. H. 
Bendheim & Co., New York City; C. A. 
Dye, of The Adamson Co., Toledo, O.; 
Jacob Avidan, of Lippman, Spier & Hahn, 
New York City; I. M. Oppenheimer, of the 
Oppenheimer Jewelry Co., Baltimore, Md.; 
Max Singer, of New York City; Miss E. 
Clarke and Maurice Jellenko, of Stix, Baer 
& Fuller Dry Goods Co., St. Louis, Mo.; 
F. R. Hettinger, of The May Co., Cleveland, 
O.; W. H. Heiner, of the Rice, Stix Dry 
Goods Co., St. Louis, Mo.; George Wil- 
liams, of The Fair, Chicago; Sol Block, of 
S. H. Block Co., Columbus, O.; H. M. 
Blank, of Famous & Barr Co. (May De- 
partment Stores Co.) St. Louis, Mo., and 
Phil Barish, of Barish & Bro., New York 
City. 

Silver plate, wire and settings, valued at 
$382.50 were stolen from the manufacturing 
jewelry establishment of Frank L. Wil- 
marth Co., in the Bowen building, 107 
Friendship St. during last Wednesday 
night. The thieves gained entrance to the 
shop by climbing a fire escape and forcing 
a window. The silver was locked in a metal 
cabinet in the office which was forced and 
the following goods stolen: Two gross of 
silver cup settings: valued at $8.75 dozen; 
silver stock valued at $82.50; 100 ounces of 
silver scrap valued at $110; 140 dozen silver 
wires valued at $162.40; 17 flat plate silver 
stock valued at $17.87 and one gross of 
silver wires valued at $2. The break was 
discovered by Frank T. A. Wood, a. member 
of the firm, when he went to open’the shop 
in the morning, who immediately reported 
the loss to the police. No trace has yet 
been found to the thieves or the property. 

About 150 employes of the Screw Ma- 
chine Products Corp., corner Eddy St. and 
Thurbers Ave., went out on strike July 28, 
their demand being for an increase in wages 
that would equalize the compensation 
through reduction of the time schedule 
from 55 to 50 hours a week. The contro- 
versy was settled on Wednesday after a 
conference between the employes and 
George Briggs, Jr., president of the cor- 
poration, it being decided that the entire 
establishment would be placed on a 50-hour 
a week schedule, working nine hours daily 
and five hours on Saturdays. As to the 
schedule of wagés it was agreed that each 
employe would accept such increase as was 
adjusted individually. The screw depart- 
ment has been operating for some time on 
the 50-hour schedule, while the electrical 
department, producing telephone instru- 
ments, has been working 55 hours. 
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THE WESTERN STONE 
HOUSE 
WITH EASTERN PRICES 
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and 


Semi-Precious Stones 


Your mail orders will be at- 
tended to promptly, properly 
and profitably to you. 


To-be convinced send us your 


order. 


C.P. Kionka 


IMPORTER 
27 East Monroe St. 
: Chicago, Ill. 
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Anthony Brunker, stonesetter for Mr. 
Hight, is motoring through New England. 

The Richards Jewelry Co. has opened an 
establishment at 503 Washington St., near 
the corner of Washington and West Sts. 

The Wm. Fillne’s Sons Co. has given up 
its jewelry repair department and the stock, 
tools and benches have been bought by 
Harkins, Kirby & Murphy. 

Frank Jackson, for two years with the 
motor transport service in France, has re- 
turned from overseas and is now in his 
old place with Harwood Bros., Inc. 

George E. Smith, who was absent for 
five ‘weeks from business owing to acute 
indigestion and gastritis, has resumed busi- 
ness, being thoroughly restored to health. 

H. D. Higgins, of Higgins, Maguson & 
Co., is on a month’s vacation in Maine, 
while E. G. Oger has been honorably dis- 
charged from the Aviation Corps in 
Florida and is now back with the company. 

C. W. Davidson, president of the Thomas 
Long Co., has returned from a month's 
vacation in the White Mountains, and F. F. 
Davidson, treasurer, is at his Summer home 
in Maine. George Moses started Monday 
on a month’s respite from business cares. 

Vincent F. Crowley, of Charles, Henry 
& Crowley Co., is now associated with John 
J. Kingsley. Mr. Crowley was with the 
former company four years and played an 
important part in building up the large 
business this company enjoys. 

Local No. 3 of the Jewelry Workers’ 
Union has received a communication from 
New York headquarters to the effect that 
since the armistice was signed government 
agencies have “constantly approached the 
officers with the proposition to help them 
in placing injured soldiers and sailors in 
some employment throughout our jurisdic- 
tion. We have considered the matter at 
length and have arrived at the conclusion 
that it is the direct duty of every man to 
use all means in helping the disabled 
soldiers and sailors. The best and most 
practical manner of contributing our share 
in helping disabled soldiers would be to 
provide immediate employment for those 
among them who are talented and willing 
to work at any branch throughout our 
jurisdiction. This task can be easily ac- 
complished if employes and employers can 
agree upon the introduction of a working 
week of no more than 39 hours per week 
divided as follows: seven hours per day the 
first five days and four hours on Satur- 
day.” 

Local jewelers will be interested in the 
announcement that the First National Bank 
of Boston has purchased the Equitable 
building on Milk St. and the properties 
immediately in the rear, comprising an area 
of over 20,800 square feet extending 108 
feet on Milk St. and 171 feet each upon 
Devonshire and Federal Sts. This property 
has a total assessed valuation of nearly 

$3,000,000. It is the intention of the man- 
agement of the First National Bank to tear 
down the buildings now upon this site and 
to erect thereon a new building which will 


be one of the finest banking houses in the 
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country. It has not yet been decided 
whether this will be for the sole use of the 
First National Bank or will be leased in 
part. The growth of the First National 
Bank during the past few years has been 
extremely rapid. Only 11 years ago the 
present bank building, which was then con- 
sidered of ample proportions, was erected. 
It was speedily outgrown, and four years 
later a 10-story building was erected on 
the adjoining lot, a considerable part of 
which has been occupied by departments 
of the bank. The growth of the institution, 
however, has been such that the entire 
building at present would be inadequate to 
property house the more than 600 employes, 
During the past 15 years the deposits have 
increased from $35,000,000 to nearly $175,- 
000,000, and the institution today is the larg- 
est banking institution in New England, 
and one of the largest in the United States. 
It has capital, surplus and undivided profits 
of $28,000,000 and total resources in excess 
of $240,000,000. The branch at Buenos 
Aires, Argentina, which was established 
about two years ago has $25,000,000 de- 
posits. 











Mr. Blankenstein of St. Louis was in 
town last week buying goods. 

George Harrison, superintendént of the 
H. D. Merritt & Co., spent last week in 
Canada. 

Charles A. Whiting, who has been ill in 
Maine, returned home last week fully re- 
covered. 

The firms in the Company & Manufac- 
turers’ building resumed operations Mon- 
day morning after being closed for a week. 

The Bugbee & Niles Co. is closed this 
week while repairs are being made to the 
plant and also to allow the employes a va- 
cation. 

The manufacturers came to the rescue of 
the committee in charge of the Welcoming 
Home celebration held July 4, and by con- 
tributing liberally wiped out the deficit. 

Frank J. Ruggles, salesman for W. E. 
Richards Co., of Attleboro, had his auto- 
mobile wrecked last Wednesday evening in 
Wrentham when it was run down by a 
truck, which it is alleged was operated by a 
man under the influence of liquor. Mr. 
Ruggles had left the machine standing 
near the curbing while he went into a house 
in that town. 

John F. Makinson, one of the pioneer 
jewelers of the town, died Tuesday, July 
29, at his home on Mount Hope St. The 
deceased was a past commander of the 
Grand Army and served the town for many 
years as a member of the water board. 
The funeral was held Thursday afternoon. 
The bearers were Frederick Sturdy, Jr., 
Herbert Sturdy, Jr., Wallace G. Franklin 
and Rep. W. W. Plattner. 





W. L. Daye is now practically settle’ in 
his new quarters in the Farmers’ National 
Bank building, Glenwood, Wis. The in- 
terior has been redecorated and an optical 
room is being built. 
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A. S. Ingraham has returned from a va- 
cation enjoyed in Nova Scotia. 

A number of the local firms were closed 
last week for the vacation period. 

The Rueckert Mfg. Co. is to open a 
branch factory in East Greenwich. 

The Robinson building which is now 
owned by a syndicate of manufacturing 
jewelers, is closed this week for repairs. 

One of the most important games in the 
Twilight league was played last Wednesday 
evening and resulted in a victory for the 
Bay State Optical team over the Mossberg 
Co. 

Harold E. Sweet, of the R. F. Simmons 
Co., is expected to decline the offer to run 
for senator from this district. The local 
manufacturer has been offered the lieuten- 
ant-governor’s nomination on the Demo- 
cratic ticket several times, but has refused 
to run. 

Edward A. Sweeney, a retired jeweler, 
has been made an honorary member of the 
Foreign War Veterans’ Association. Mr. 
Sweeney, who is a Grand Army veteran, 
did considerable war work during the past 
two years, being a member of the public 
safety committee. 








Canada Notes. 





W. A. Howell, Chatham, Ont., is discon- 
tinuing business. 

A. G. Suggett, Vermilion, Alta, has sold 
his jewelry business to Frank E. Harris. 

The Canadian Peerless Jewelry Co., Ltd., 
of Sherbrooke, Que., has been incorpor- 
ated with .an authorized capital of $1,- 
000,000. 

A. L. Caron, of the wholesale jewelry 
firm of Caron Bros., Montreal, has been 
appointed president of the Montreal Tech- 
nical School. 

Ontario buyers calling on the Toronto 
trade recently, included, W. A. Dixon, Sut- 
ton West; N. F. Babb, Stratford; J. R. 
Rutherford, Fergus; W. H. Smith and W. 
Busby, Oakville; S. Hadley, Frankford; 
George Savage, Guelph, and J. P. Wendt, 
Wroxeter. 

W. Johnston, Barbadoes, W. I., is in 
Toronto with the object of opening up 


connections with the wholesale trade to’ 


obtain a supply of goods, which he is un- 
able to procure in the English markets ow- 
ing to the scarcity of material. 

A bogus check operator recently endeav- 
ored to obtain jewelry to the value of $138 
at the jewelry store of Kinnear & D’Es- 
terre, Kingston, Ont., tendering a check 


for the amount drawn on a local bank. : 
Mr. D’Esterre became suspicious and called: 


up the bank over the telephone. He found 
that the man had no account there, and the 
swindler made a rapid exit. 








Burglars recently entered the store of 
R. A. Brady at Fulton, Ky., and secured a 
chest of silverware. The burglary was not 
discovered until the next morning, when 
Mr. Brady went to a rear door and found 
that it had been pried open during the 
night. 
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A. Lowenberg, for 14 years with Henne- 
ates Co., and one of the most widely- 
known expert watchmakers of this city, has 
opened an office at 418 Munsey building. 
Mr. Lowenberg has made a special study 
during the past 30 years of the making and 
repairing of the finest grades of imported 
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and domestic watches. His friends wish 
him success in his branching out. 

Baltimore jewelers are practically up-to- 
date on their jewelry sales tax returns to 
the Internal Revenue Collector here, thanks 
to the aid given him through the revenue 
office and the publicity in THE JEWELERS’ 
CmcuLarR. The tax, it is said, has not 
caused a falling off of sales and the public 
is buying gems and jewelry in general the 
same as before the tax was instituted. 

Ss. & N. Katz, 105-107 N. Charles St, 
have formally opened their new jewelry 
store at Eastern Ave. and 3rd St., this be- 
ing the second branch to be opened by the 
Katz firm. Their other branch is in Hamp- 
den, North Baltimore. The business of the 
Katz firm during the past three years has 
showed such an increase from the eastern 
section of the city that the opening of the 
new branch was deemed necessary. 

Thieves entered the jewelry store of 
Philip Germerhausen, 1054 William St., Fri- 
day night and escaped with jewelry valued 
at $900. The burglars entered the store by 
forcing open a shutter and “jimmying” a 
window. The loot included rings, watches 
and lockets. Members of the jeweler’s 
family discovered the theft the next morn- 
ing and the police were notified. The police 
found several empty jewelry cases bearing 
Mr. Germerhausen’s name some distance 
from the store. 

Jewelry valued at $100 was stolen from 
a showcase in the vestibule of the jewelry 
store of Jacob Shapos, 624 E. Baltimore 
St, Wednesday afternoon, by a thief, who 
evidently was aided by a confederate. The 
theft happened in broad daylight, and when 
it was discovered Mr. Shapos saw that a 
piece of glass had been cut from the show- 
case just big enough for a man to place his 
hand through. It is believed that a con- 
federate stood in a position to shield the 
glass cutter from view until the handful of 
jewelry was obtained. 

The final chapter in the history of the 
famous firm of Jenkins & Jenkins, jewelers 
and silversmiths, N. Charles St., was re- 
corded here Thursday when the machinery 

and equipment of the firm was sold under 
the hammer by Samuel W. Pattison. A 
number of silversmiths attended the sale, 
which was supervised by Thomas Foley 
Hisky, and Andrew Addison, for more than 
30 years foreman for the firm. The silver- 
smiths vied with each other for the well- 
made machinery and fair prices were ob- 
tained for lathes, drills, motors and fur- 
naces, The sale last Thursday netted close 
to $5,000. 

In the case of J. A., 16 years old, the 
helper employed at the store of J. Jenkins 
Son & Co., 18 E. Baltimore St., who was 
arrested two weeks ago charged with steal- « 
ing’a number of baroque and seed pearls 
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Gorter in the Criminal Court here Friday 
when the youth was paroled. Following 
his arrest by Detective Lieutenant C. A. 
Kahler, the boy made a confession. Fur- 
ther investigation revealed the fact that it 
was his first offense, and Mr. Jenkins, after 
recovering the pearls and hearing the boy’s 
story, decided not to prosecute the case 
beyond the necessary ground. Baltimore 
jurists are severe on jewelry thieves here, 
but Judge Gorter held that the case was 
one where a parole would serve better than 
a sentence in jail. 





Syracuse. 





The early-closing plan agitated in this 
city by local jewelers, and which has been 
in effect in al! stores throughout the city, 
promises to be disregarded in the near fu- 
ture. Many of the merchants have de- 
cided to break away from the movement, 
but it is believed that the jewelers as a 
whole will stand by the early-closing plan 
throughout the year no matter what other 
merchants may do: 

Sheriff “Reub” Gulvin, of Geneva, N. Y., 
who besides being an ex-mayor and now 
sheriff, is one of the city’s leading jewel- 
ers. He has recently moved his store to 
a new location a few doors farther down 
on Seneca St. The Gulvin store was long 
located in the place from which it has just 
moved. The sheriff-jeweler-ex-mayor ca- 
pabilities of Mr. Gulvin naturally makes 
his place one of the most popular in the 
city. 

Harry N. Clark, one of the leading 
jewelers in this city; his son, William F. 
Clark, and two women were injured on 
Knoll’s Hill, near here, last night when the 
automobile in which they were riding over- 
turned. Mr. Clark, who was driving the 
car, attempted to give way to another ma- 
chine, and the machine skidded, climbed a 
few feet up a steep embankment and over- 
turned. All four occupants were pinned 
beneath the machine. Young Clark man- 
aged to crawl from beneath the wreck and 
summoned help. His father was found to 
be suffering from a severed artery of the 
right hand and cut about the arms and 
face. Miss Mildred Adams, who with Mrs. 
Ruth Scott were on their way in the Clark 
machine to Mr. Clark’s Summer home at 
Otisco Lake, was taken to the hospital. 
Mrs. Scott and young Clark were only 
slightly injured. Mr. Clark, his son and 
Miss Adams were able to go to their homes 
after ambulance surgeons had dressed their 
injuries. 








The disappearance of $2,500 worth of 
diamond rings was reported to the police 
recently by Melanson & Co., at Moncton, 
N. B. The robbery was discovered about 
3 o’clock in the afternoon, byt when it 
actually occurred is not known. It was 
found that a tray of diamond rings was 
missing from the show case. A woman 
clerk, remembered that about two hours 
before a returned soldier had been in the 
shop and purchased a tie pin, having been 
left alone for a short time when she an- 
swered a telephone call. This was the only 


' clue that could be given to the police, and 
this is a slight one at that. 





August Loch is arranging to install a 
wireless time clock at his store. 

Julius Jonas has started out on a Mich- 
igan trip in the interest of the S. Davis Co. 

S. Davis of the S. Davis Co. and Mrs. 
Davis are at Wernsville, Pa., for the Sum- 
mer. 

Sam F. Sipe and Mrs. Sipe left last Sat- 
urday for the Great Lakes on a motor trip 
and where they will spend a week or two 
with their son, C. Glen Sipe and family. 

Edward W. Hill, Jr., a son of E. W. Hill 
back from the Navy, received his old posi- 
tion with the concern he was with before 
he went to war and with a substantial in- 
crease in salary. His father and friends 
are delighted to hear it. 

There appears to be a disposition here 
among some of the jewelers to raise the 
price of watch repairing, on account of the 
increased prices in watches, Jewelers say 
advances are taking place in the market 
right along and they appear to be hard to 
get. The same condition exists as to goods 
generally and buyers back from the east 
report a scarcity of many different articles 
of merchandise. 

Pittsburgh jewelers are  telegraphing 
their representatives at Wushington to vote 
for repealing the luxury tax (title 9 of sec- 
tions 904-05) of the revenue act. The 
local jewelers are heartily in sympathy 
with the movement to have this section re- 
pealed. They now see no reason to main- 
tain the luxury tax, since this was entirely 
a wartime expedient and the war is over. 

Much interest was manifested in the an- 
nouncement that the jewelry repairmen 
and other workers employed in the me- 
chanical departments of the jewelry stores 
of Pittsburgh, both retail and manufactur- 
ing are forming an organization for their 
mutual benefit. It is understood that they 
have made all arrangements to apply for a 
charter and are preparing to carry out the 
plans for which they are organizing. Most 
of the jewelers employing watchmakers, 
engravers, etc., had little to say about the 
move, since they have not been consulted 
about it. Men are not as scarce in these 
departments as they were, but the highest 
wages ever paid, is going to this class of 
workmen at the present time, comparing 
favorably with the wages paid to the men 
in other crafts. 








A recent issue of the Daily Consular and 
Trade Report contained the following 
item: “A company in England desires to 
purchase outright horn goods in small 
boxes, such as spoons and forks for chil- 
dren, salt and mustard spoons, caddy 
spoons, all sorts of dressing and fancy 
combs, plain (not mounted), all in natural 
horn or imitation tortoise shell; and also 
cups and tumblers. Best wholesale prices 
should be quoted c. i. f. London. Terms, 
30 days er cash against documents. Ref- 
erence.” In writing to the Bureau of For- 
eign and Domestic Commerc., Washington, 
D. C.,-or any, of, its branches, reference 
should be made ‘to the file number of the 
inquiry, which is 30087. 
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M. Oppenstein has returned from 
s. 
Fees Oppenstein has gone to Colorado 
for a month’s stay. ; 
W. J. Hoffman, who was in the army, is 
going to open a jewelry store in Jetmore, 
 W. Sterling has been in the city this 
week, buying stock for a new store which 
he will open in Clyde, Kans. 
p. S. Williams has opened a new store 
in White City, Kans. He closed out his 
stock to enter the army about two years 


Phil Sheridan, of the office force of the 
Meyer Jewelry Co., Lieutenant in the Sev- 
enth Regiment, National Guard, has re- 
turned from the State encampment at Ne- 
yada, Mo. 

Mr. and Mrs. J. H Whitney are making 
a trip through Colorado, Wyoming and 
Montana. Mr. Whitney is a traveling 
salesman for the Edwards-Ludwig-Fuller 
Jewelry Co. : 

P. S. Harris and R. F. Marling, manager 
of the Topeka store of the Harris-Gear 
Co., left for New York July 26 on a buying 
trip. Before returning they will visit At- 
lantic City, Philadelphia and other points 
of interest. 

. G. Flatau, who was in business in 
Chickasha, Okla., before the war and closed 
his store to enter the army, has joined the 
traveling force of the C. A. Kiger Co. Mr. 
Flatau will cover Texas, devoting his at- 
tention principally to diamonds. 

W. O. Hensley, manager of the clock 
and silverware department of Edwards- 
Ludwig-Fuller Jewelry Co., and George 
Matteson, assistant manager, have returned 
from the two weeks’ encampment of the 
Seventh Regiment, N. G., at Nevada. Mo. 

A three-story building at 1304-1306 
Grand Ave. has been leased for 20 years 
by the Harris-Goar Co., now in the Boley 
building. About $30,000 will be expended 
in remodeling the building, the work be- 
ginning Oct. 1. It will be ready for oc- 
cupancy about Jan. 1. 

Among the recent visitors in the city 
were Sam C. Lee, Holden; A. W. Pettit, 
Bonner Springs, Kans.; H. F. Norr’s, 
Florence, Kans.; I. D. LeRoy, Washington, 
Kans.; W. F. Kirkpatrick, Winchester, 
Kans.; A. L. Tillitt, Atwood, Kans.; Edwin 
Fry, Belleville, Kans.; G. W. Sherman, 
Breckenridge; Joseph Thompson, Polo; 
Harry Bernert, Enid, Okla., and C. W. Dot- 
son, Platte City. 

C. S. Craven, who was the victim of a 
bad check deal to the extent of $210 July 
15, has found the scarfpin and bracelet 
watch which the swindler secured. In their 
rounds of the various pawnshops city detec- 
tives located both articles in shops within 
two blocks of Craven’s Diamond Shon Co. 
The scarfpin, which was sold for $131.25, 
was pawned for $50. and the bracelet watch, 
which sold for $78.75, was pawned for $31. 
“H. E. Ross” was the name signed to the 
bogus check given when the goods were 

bought. The name on the ticket for the 
Pin was E. F. Scully and on the watch 
ticket that of E. R. Schueller. As soon as 
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Mr. Craven discovered that the check was 
no good he visited other jewelers in the 
neighborhood to find that a man answering 
the same description had attempted to get 
goods by the same means, giving a check, 
but was unsuccessful. After notifying the 
police Mr. Craven went to a number of 
pawnshops, endeavoring to find his goods, 
but failed to visit the ones above mentioned, 
not thinking that this part of the deal 
would be worked so close to where the 
goods had been obtained. Detectives 
located the articles a couple of days later. 








E. L. Fischer, of Reeseville, and Mrs. 
William Endlich, of Kewaskum, were 
among the Wisconsin retailets who called 
on local wholesale houses during the week. 

J. B. Kimball, a leading retail jeweler of 
Waukesha, Wis., accompanied by his family, 
have returned from a week’s stay at Water- 
loo, Ia., where they participated in the ob- 
servance of the 100th birthday anniversary 
of Mr. Kimball’s uncle, the Rev. E. P. Kim- 
ball, on July 25. 

Eugene Capelle, of the retail jewelry firm 
of George Graves, Chicago, who was killed 
during the race riot at Chicago last week, 
was widely known in Milwaukee. Mrs. Ca- 
pelle before her marriage was one of the 
society leaders of Milwaukee, and the 
couple has frequently visited here. 

Henry J. Oberst, Grove and National Sts., 
Milwaukee, has just finished a motoring 
trip of over 1,200 miles through Wisconsin 
and Michigan, and states that the jewelry 
bus:ness is good all through that territory. 
By an error, Mr. Oberst was recently re- 
ferred to in these columns as secretary and 
treasurer of the Milwaukee Jewelers’ Club. 
While it is true he is secretary, he does not 
hold the other office, the treasurer being A. 
C. Hentschel. 

Oscar F. Fischedick, for many years 
widely known among Wisconsin jewelers as 
a member of the Maas-Fischedick Co., en- 
gravers for the trade, has been elected presi- 
dent of the Surf Mfg. Co. of this city, which 
is engaging in the manufacture of electric 
washing machines. Mr. Fischedick took the 
principal part in the formation of the con- 
cern, which has a capital stock of $100,000, 
and is equipping a factory at 109-113 Clin- 
ton St. 

The fire department was called to the re- 
tail jewelry store of Theo. Schelle, 1042 
27th St., on the evening of July 25 to ex- 
tinguish a blaze caused by sparks, from a 
nearby chimney. Outside of a damaged 
awning, which has already been replaced 
with a new one, the loss was insignificant. 
Mr. Schelle carries a $1,000 policy in the 
National Jewelers’ Mutual Fire Insurance 
and an additional $500 in the Milwaukee 
Mechanics. 

The jewelry store of Anthony Leising, 487 
12th St., Milwaukee, sustained a loss of $250 
worth of merchandise and a broken display 
window when burglars attacked the estab- 
lishment on the night of July 28-29. A 
padded brick was used to smash the win- 
dow, affording the burglars the opportunity 
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cf cleaning out most of the display of 
watches, rings and other articles. So far 
the police have not been able to get a trace 
of the burglars. 

William H. Upmeyer, of the Bunde & 
Upmeyer Co., 101-105 Grand Ave., has been 
appointed a member of a committee of lead- 
ing business men to act with other repre- 
sentatives of commercial and civic associa- 
tions as a reception committee to the navy 
flotilla which is bringing the captured Ger- 
man submarine, UC-97, to this city on Aug. 
8 for a three-day stay. The flotilla is on a 
recruiting mission on Lake Michigan. The 
citizens of this city plan a notable reception. 

Thomas J. Dale, 167 Main St., Kenosha, 
Wis., one of the leading jewelers of south- 
ern Wisconsin, will soon provide a new and 
modern store building for his business. 
The First National Bank of Kenosha on 
July 29 purchased the present Dale store 
property to make possible enlargement of 
its banking house. Mr. Dale takes over a 
45-foot frontage on. Market Sq., adjoining 
the Burke theater, and will replace the ex- 
isting building with a new one. Plans are 
being drawn and contracts will be let at 
once so that the transfer of the store may 
take place immediately after the holidays. 

Henry W. Rank, of the Rank & Mot- 
teram Co., E. Water and Wisconsin Sts., 
spent four busy days at Pewaukee Lake, 
Wis., on July 30-Aug. 2, being in executive 
charge of the big regatta as commodore of 
the Pewaukee Yacht Club. This was one 
of the biggest society events of the year in 
Wisconsin and northwestern yachting cir- 
cles. Commodore and Mrs. Rank entere- 
tained a party of Minneapolis friends at 
their Summer home during the ragatta and 
also participated in numerous club func- 
tion The race for the Commodore’s cup 
and the Henry M. Rani trophy were among 
the f-atures of the big competitions of the 
regatta. 

John P. Hess, president of the J. P. Hess 
Co., jewelers and optometrists, 8 S. Main 
St., Fond du Lac, Wis., is back from a 10 
days’ business and pleasure tour of the east, 
during which he attended to his buying for 
the fall and holiday season. Mr. Hess says 
the demand for all kinds of jewelry has 
been so great in the last eight months that 
the eastern manufacturers are virtually sold 
out on stocks until the end of the year. 
However, he was able to obtain practically 
a complete selection to cover at least the 
principal needs. Mr. Hess made side trips 
to Buffalo and Niagara Falls, Pittsburgh 
and other cities to call on friends and see 
sights before returning home. 

Fred J. Theleman, 201-205 Manhattan 
building, was elected to membership in the 
Wholesale and Manufacturers’ Jewelers’ 
Club of Milwaukee at the monthly meeting 
held Monday evening, July 28, at the offices 
of President Louis A. Kuesel, of the Kuesel 
Bros. Co., Enterprise building. Routine 
business was transacted and general busi- 
ness conditions discussed. The outlook for 
business during the coming Fall and holiday 
season is regarded as the most promising 
in the history of the trade of Wisconsin, 
uprer Michigan and adjoining territory, and 
the belief is expressed that the volume of 
business wil! be limited only by the ability 
to produce and procure merchandise from 
now until the close of the year. 
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THE Vacation Watch For 
Men and Women 


The wrist watch continues more popular than any other and is 
more in demand than it has ever been before. And now, among 
the choice new selections we are offering, you can find exactly 
the watch to suit every kind of customer. There are men’s 
watches, women’s watches, strap watches and dainty ribbon 
bracelet watches; watches in all the popular shapes, with lumin- 
ous dials and hands and without. Prices also afford a range that 
makes for quick and easy selling. Let us,send you particulars. 


Edmond E. Robert, Inc. 


Importers of Fine Watches 


3 Maiden Lane, New York 
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Leo M. Seller of H. Seller & Co., Boise, 
Ida., is in the city on a combined business 
and pleasure trip, accompanied by his wife. 

Charles Weinshen}, of Chas. Weinshenk 
& Son is in the east, after visiting in Alaska. 
He is not expected home for some little time 


a4 Wurkheim is at Seigler Springs with 
his family, following the return of his 
brother, Henry, from a motor trip to south- 
ern California. 

Mr. and Mrs. J. H. Spiro have returned 
from New York, having had a pleasant trip, 
and Mr. Spiro is getting ready to leave for 
the northwest. 

Robert Myers, of R. & L. Myers, has 
joined the vacationists. Harold Friedenberg 
with this company is spending two weeks 
at Boyes Springs. 

Henry Landsberger, of M. Schussler & 
Co., is spending his vacation at Napa Soda 
Springs. Jim McElroy has resumed his 
duties with this company after a pleasant 
outing in Lake County. 

Returning to headquarters here of the 
[nternational Silver Co., after spending 
three weeks at the Los Angeles office, Man- 
ager E. V. Saunders is planning a trip to 
the northwest and will perhays take in Salt 
Lake on his way back. 

Severance Merrill, son of J. H. Merrill 
of the J. H. Merrill Co., manufacturers’ 
agents in the Jewelers’ buiiding, has re- 
turned home after serving two years in 
the Navy, and will become asscciated in 
business with his father. 

Sydney Weinshenk of Mayer & Wein- 
shenk will leave shortly on a northern trip, 
and M. C. Mayer expects to get away next 
week for southern California. J. L. Miller, 
traveler for the company, is starting on his 
regular trip through Utah, Idaho and Mon- 
tana. 

Among the out-of-town jewelers to call 
on the San Francisco trade recently were 
L. C. Koberg of Healdsburg; P. F. Mc- 
Murray, Tulare; A. S. Shaddow, Fresno; 
Will Jung, with W. C. Lean, San Jose; 
Geo. Blakeslee, Tonapah, Nev.; Mr. Wich- 
man, St. Helena; Peter Engle, Marvsville; 

S. A. Altschul, Tacoma, Wash.; Carl Noack, 
Sacramento. 

A. I. Hall & Son of this city, who main- 
tain branches in Los Angeles, Cal., Seattle, 
Wash., and Portland, Ore., announce the 
appointment of Driscoll & Nylen oi Hon- 
olulu, T. H., as their sales agents in that 
territory. They will cater to the foreign 
(Chinese, Japanese. etc) trade, and reg- 
ular customers will be served direct by 
the home office. 

Much excitement was caused at A. Isaacs’ 
jewelry store at the corner of Grant Ave. 
and Geary St. a few days ago when an au- 
tomobile truck got beyond control of the 
driver and crashed into the plate glass win- 
dow, knocking down three women on the 
sidewalk and pinning a fourth to the side 
of the building. Other women shoppers 
narrowly escaped injury. The marble cas- 
ing under the jewelry window was cracked 
by the impact of the car. 

Charles F. Mead of A. I. Hall & Son 


is away on a vacation, and it is understood. . 
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he plans to explore the four corners of Cal- 
ifornia by auto on his annual outing. The 
force is further depleted by the absence of 
Clarence Chan, Mrs. Whitaker and Howard 
Haley. A cordial invitation was extended to 
the Hall staff to attend the wedding of Miss 
Viola Miller and Fred L. Roseborough, 
which was held at the First Congregational 
Church in Alameda. As evidence of the 
high cost of living, A. I. Hall & Son have 
increased the allowance for supper money 
to employes working overtime. 








Omaha. 





Herbert Kappel was in Nebraska last 
week on business. 

Andrew Anderson, with the Ryan Jewel- 
ry Co., has gone to Chicago. 

Miss Marie Zimnola has accepted a posi- 
tion as bookkeeper with the Ryan Jewelry 
Co. 

H. C. Steiner, Albion, Nebr., has re- 
turned from a vacation trip to Estes Park, 
Colo. 

O. C. Homan and wife are motoring to 
Lake Kronis, Minn., for a three weeks’ 
vacation. 

H. E. Snyder, with Albert Edholm, is 
back from a two weeks’ trip in western 
Nebraska. 

M. Carter Tull, representing the Rob- 
bins Co., Attleboro, Mass., was in the city 
1ast week. 

Peter Brodegaard, with the Brodegaard 
Bros. Co., has gone on a business trip to 
New York. 

Fritz Sandwall recently purchased an- 
other farm, near Wheatland, Wyo., where 
he will raise wheat, alfalfa and beets. 

A. E. Munson, Overton, Nebr., has de- 
cided to locate in Cozad, Nebr., and has 
already moved part of his stock to that 
town. 

T. J. Brunner, wife and daughter have 
gone to Los Angeles, Cal., to visit Mr. 
Brunner’s parents. They will be gone one 
month. 

Sergt. Harry Weinberg, formerly of the 
Bergman Jewelry Co., is back from two 
years’ service with “Uncle Sam,” and will 
engage in business again. 

W. H. Wiker, formerly with the Sol 
’ Bergman Jewelry Co., has taken a travel- 
ing position with the T. J. Brunner Co. 
and will travel Iowa and Nebraska. 

The State Board of Optometry held a 
meeting at Lincoln last Wednesday and 
elected the following officers for the ensu- 
ing year: F. C. Callahan, Pawnee, presi- 
dent; H. R. Tillotson, Harvard, vice-presi- 
dent; B. B. Combs, Omaha, secretary and 
treasurer. 

The out-of-town jewelers in Omaha last 
week included Claude Meyers, Logan, Ia.; 
E. E. Freeman, Oakland, Ia.; J. F. Carna- 
han, Mineola, Ia.; Harry Craig, Panama, 
Ia.; Gus Linder, Oakland, Ia.; George 
Kohles, Earling, Ia.; John Morris, Carson, 
Ia.; Charles F. Foley, Nebraska City. 

Albert Edholm, chairman of the mem- 
bership committee of the Carter Lake Club, 
organized 12 days ago a number of hustlers 
for a drive for new members.. He suc- 
ceeded in getting 125 members for the bal- 
ance of the year. The Carter Lake Club 
is recognized as one of the best clubs in 
the city.. 


CIRCULAR 





a Toe: = FE 

Henry Haight Wright, president of 
Wright, Kay & Co., is home after a two 
months’ rest at Atlantic City and other east- 
ern points. * 

Word has reached Detroit that Alfred 
Morphy, retail jeweler at London, Ont., and 
well known here, was severely injured when 
struck by an automobile, as he was crossing 
the street in London Friday afternoon, July 
28. He was removed to St. John’s hospital 
in London. . 

Morris Friedberg, 208 Griswold St., says 
that more than 7,000 new customers have 
bought purchases at his store at the special 
five-cent sale which ended Saturday night, 
Aug. 2. Mr. Friedberg, who conducts an in- 
stallment establishment, advertised to sell 
an article in his store on time for an in- 
itial payment of five cents down. On the 
last day of the sale more than 1,000 persons 
opened accounts in the Friedberg store. 

Robbery of $150 from the jewelry depart- 
ment of the L. Morris Kingsley general 
store, at Traverse City, Mich., has been re- 
ported to the Detroit police, by Sheriff C. 
E. Taylor, of Traverse City. The thieves 
also took two gold watches left for repairs. 
One of these watches bore the inscription 
“L. Mosias, July, 1892.” It was a key wind- 
er, while the other was an open-faced gold 
watch. The thieves missed $2,400 worth of 
Liberty Bonds. Police say the thieves were 
experts in their line. 








Pacific Coast Notes. 





H. H. Lee, proprietor of the Miami Jewel- 
ry Co., at Miami, Ariz., is holding a special 
stock-reducing sale. 

J. C. Wakefield is now in possession of 
the store formerly operated by C. S. Gil- 
more at Los Gatos, Cal. 

H. G. Bilger, formerly located with O. T. 
Hodnefield in Venice, Cal., has opened a 
jewelry and repair place at 24 Zephyr Ave., 
in the same city. 

David Webster, 827 Broadway, Oakland, 
Cal., reported to the police that some one 
recently entered his store and took jewelry 
valued at $50 and $40 in cash during his ab- 
sence. 

The Retail Jewelers’ Association base- 
ball team of Spokane, Wash., easily defeat- 
ed the Rockwood nine by a score of 13-0 
in a game recently staged on the Sinto play- 
ground field. The contest was the first of 
the season against an outside team for the 
jewelers. 

J. G. Fry, formerly connected with Fa- 
gen’s jewelry business in Los Angeles, Cal., 
and the Diamond Palace in San Francisco, 
has arrived in Nogales, Ariz., to accept a 
position with W. J. Cavanaugh, who has 
now one of the most complete establish- 
ments in the southwest. 

The co-partnership, heretofore existing 
between J. D. Pesce and T. Mangini, under 
the name of Pesce & Co., at Stockton, Cal., 
has been dissolved, Mr. Magini withdrawing 
from the business. The store at 33 S. San 
Joaquin St. will be continued with J. D. 
Pesce..as proprietor and E. C. Pesce, a 
brother, as manager. The same firm name 
will be retained: 
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TIFFANY & CO. 


IN VIEW OF ADVERTISEMENTS IN CAT- 
ALOGUES AND NEWSPAPERS, _ DE- 
SCRIBING JEWELRY NOT MANUFAC- 
TURED BY US AS “TIFFANY,” “TIFFANY 
SETTINGS,” “TIFFANY MOUNTINGS,” 
ETC., WE DESIRE TO CALL THE AT- 
TENTION OF THE TRADE AND THE 
PUBLIC GENERALLY TO THE FACT 
THAT SUCH USE OF OUR NAME IS 
UNWARRANTED, AS OUR GOODS ARE 


ONLY SOLD AT OUR OWN ESTABLISH- - 


MENTS IN NEW YORK, PARIS AND 
LONDON, AND THAT WE ARE TAKING 
AND SHALL CONTINUE TO TAKE ALL 
NECESSARY STEPS TO PREVENT SUCH 
UNAUTHORIZED USE OF OUR NAME. 


FIFTH AVENUE & 37124 STREET 
NEW YORK 
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J. W. King, manufacturers’ agent, San 
Francisco is here calling on the trade. 

A. E. Springborg, Fresno, is visiting in 
the city. Mr. Springborg was formerly in 
business in Redlands. 

Harry Kendall, Pasadena, is making an 
extended trip in Canada, expecting to be 
away for about five weeks. 

Wm. Sauers and Lester Walton of the 
shop force of the Jas. A. Apffel Co., have 
one on a vacation trip to Big Bear Valley. 
I. Erlach, El Paso, Tex., has just been in 
Los Angeles purchasing new fixtures for 
his store, which he is having extensively 
remodeled. 

Mrs. Huff, formerly of Pasadena, has 
taken the position of assistant buyer in the 


jewelry department of the Broadway De-- 


partment Store. “a 
R. H. Gilmore has started on his initial 


trip for the Armer & Brown Co., the new 
wholesale concern. He expects to go up 
the Coast as far as Paso Robles. 

Charles Everard of E. F. Everard & 
Son, Pasadena, has gone on a camping trip 
in the mountains. On his return his father, 
E. F. Everard, will leave for his vacation. 

A. Moss, manufacturing jeweler and 
platinum worker, with offices in the Title 
Guarantee building, arrived home a few 
days ago after an extended trip through 
the east. 

A: Eisenbeiss and A. E. Baranger, repre- 
senting the Eisenstadt Mfg. Co., St. Louis, 
Mo., have been calling on the local trade 
in the interests of the diamond department 
of their company. 

Leo Juda of the sales force of the E. 
Bastheim Co., whose engagement was an- 
nounced recently, was married July 31 and 
has gone on his honeymoon trip to San 
Francisco, his former home. 

Samuel and Simon Pearlin of the Pearlin 
Jewelry Co., accompanied by their wives, 
have been spending a week at Murrieta, 
Hot Springs, a resort in Riverside county, 
about 90 miles from Los Angeles. 

H. Preston Smith, president and manager 
of the G. D. Davidson Co., is spending a 
few days at Catalina Island, where Mr. and 
Mrs. G. D. Davidson and Mr. and Mrs. 
G. Frank Davidson are also sojourning. 

Howard Anthony, formerly well-known 
as a salesman and department manager in 
the jewelry business here, but who has been 
in San Francisco for some time past, is 
visiting his friends here for a short time. 

E. Bastheim of the E. Bastheim Co. is 
still at Catalina Island with his family. 
Geo. J. Germain of the same company, who 
recently returned from a vacation motor 
trip to Lake Tahoe, will start to Utah soon 
on a business trip. 

R. W. Herzog, head of the mail order de- 
partment of the Southwest Turquoise Co., 
is on a vacation, camping in the near-by 
mountains. Earl McCarroll of the manu- 
facturing department of the same company 
is also at the same camping place. 

L. E. Vaughan, a well-known optometrist, 
who has been practicing in Los Angeles for 
a number of years, has bought out R. A. 
Moore a jeweler at Santa, Cal., and has 
gone to that place to take possession of the 
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store. The business will be continued with 
both jewelry and optical departments. 

J. Van den Akken who recently bought 
the business of H. Hartman & Van Nuys, 
had a gala day at his formal opening on 
July 29. His store was beautifully dec- 
orated, many of the decorations consisting 
of flowers sent by friends in Los Angeles. 

Walton & Co. are rapidly disposing of 
their stock on Broadway, and will close 
their special sale Aug. 16 and vacate the 
store on Aug. 21. They will probably have 
no Los Angeles store in operation until 
after the building of the big hotel beyond 
Westlake Park is completed. 

The last meeting of the southern Cali- 
fornia members of the California Gold and 
Silversmiths’ Association, was one of the 
most largely attended of any ever held. An 
innovation adopted was a resolution that 
the time guarantee on watches and clocks 
should be reduced from one year to six 
months, 

Newton Moore, 301 O. T. Johnson build- 
ing, has gone with his family on a motor- 
ing trip to San Francisco and other north- 
ern sections, to be gone about two weeks. 
J. H. Boal is in charge of his business dur- 
ing his absence. Mr. Boal will take his va- 
cation after Mr. Moore’s return. He will 
probably go to Balboa. 

G. A. Wendel, Mesa, Ariz., is making his 
first trip to southern California. Accom- 
panied by his son-in-law, he is touring this 
section of the State, after a trip here by 
automobile from his home. He reports hav- 
ing encountered exceedingly bad roads 
while coming here across the desert. He 
intends to return by railroad. 

Fire at Avalon, Santa Catalina Island, 
recently wiped out the entire business of 
W. M. Lafavor, valued at about $30,000. 
Unfortunately, Mr. Lafavor had no insur- 
ance, but he had been doing an excellent 
business and will be able to re-establish 
himself at once. He has already been in 
Los Angeles buying new supplies and may 
be able to reopen within a week. 

A. Ogren, associated with R. Wirth, 
Swiss watchmaker, 608 Broadway Central 
building, is a noted hiker and has gone for 
a long vacation in the high Sierra. He is 
with a party of nine persons and expects to 
be gone about six weeks. Last year he as- 
cended Mt. Whitney, the highest peak in 
the United States, and this year will make 
a similar ascent of another high peak. 

George E. Feagans, president of the Cal- 
ifornia Gold and Silversmiths’ Association, 
has been receiving generous responses to 
the appeal for funds for the work of the 
Jewelers’ Vigilance Committee, and has 
been able to forward a liberal amount al- 
ready to the committee. Although most 
members of the association had previously 
contributed they are adding freely to the 
original sums. 

The Donavan & Seamans Co. have re- 
arranged the front of their store, placing 
the head watchmaker’s department on the 
south side of the front, opposite his for- 
mer location, and putting the diamond 
counter on the north side. The new ar- 
rangement affords a much more favorable 
light for the diamond sales depertment, as 
well as materially improving the appear- 
ance of the store. 

B. D. Howes, of Howes & Son., located 
in the Brack Shops, has gone east on a busi- 
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ness trip connected with the pearl industry, 
in which he specializes. He will visit Chi- 
cago and the eastern pearl markets gen- 
erally. He left July 4 and will probably 
be gone until Aug. 25, making his head- 
quarters in Clinton, Ia., his old home. His 
business in this city is in charge of his 
son, Durward Howes, during his absence, 
who reports good business. 

Among the out-of-town jewelers who 
have been in Los Angeles recently are W. 
M. Lafavor, Avalon; R. A. Moore, Santa 
Maria; W. G. Hunter, Monrovia; Wm. M. 
Morrill, Garden Grove; Harry Mindlin, 
Globe, Ariz.; Ben Lipson, Miami, Ariz.; 
W. G. Barks, Monrovia; Chas. E. Perham, 
San Pedro; Theo. Roberts, Anaheim; C. 
C. Zilles, Pomona; Mrs. Geo. L. Dietrich, 
Anaheim; Robt. Robinson, recently of Je- 
rome, Ariz.; I. Erlach, El Paso, Tex.; Mr. 
Cole of Cole Bros., Whittier; Geo. A. 
Bonelli, Kingman, Ariz., and Mr. Jones, 
Superior, Ariz. 

Roy D. Wetmore will assume the man- 
agement of the optical department of the 
E. W. Reynolds Co., wholesale jewelers 
and opticians, Sept. 1. Mr. Wetmore, al- 
though a comparatively young man, has 
been with this company for thirteen years. 
For a number of years he has represented 
the optical department on the road, covering 
not only southern California, but the central 
part of this State and Arizona and New 
Mexico. This experience has given him 
an acquaintance with the trade which adds 
materially to his qualifications for his new 
position. As already announced James 
Morton, another young man with successful 
experience on the office sales force, will be- 
come traveling representative for the com- 
pany. 

S. Nordlinger & Sons are closing out 
the entire stock of their fine art depart- 
ment, which has been conducted on the sec- 
ond floor of their store. This sale is at- 
tracting much attention, and the rooms, 
which in reality constitute a fine art gallery 
of considerable size, are being thronged by 
visitors and buyers. A card has been re- 
ceived from Giuseppi Ghisi, recently head 
of the department, announcing his arrival 
in London. After some difficulty in obtain- 
ing passport, Mr. Ghisi went abroad for 
the purpose of making a new collection of 
art goods, with the intention of returning 
to Los Angeles and establishing here an ex- 
clusive business in objects of art compris- 
ing imported marble statuary, miniatures, 
ivory goods, ebony goods, paintings, and 
other objects. 








The jewelry store of Jacob F. Boqueki, 
414 Maryland Ave., Wilmington, Del., was 
robbed for the second time in two months 
at an early hour one morning recently, 
the thieves securing jewelry to the value 
of $555. The cash register which contained 
about $50, and the safe which also con- 
tained a sum of money, were untouched. 
Entrance was effected through a rear win- 
dow which was jimmied open with a rail- 
road spike after a shutter had been pried 
open. An effort had been made to take a 
panel out of the rear door, but without 
success. The burglars left their tools 
which were taken in charge by Detective 
Sergeant Green. The police are still search- 
ing for the men. 
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Some Industrial ig is customary 


Uses of Precious With the public 
Stones and even with jewel- 


ers when thinking 
of gems, to think of them as something 
that is intended purely for ornament 
and without any useful purposes; but 
this is not so, as will be noticed in the 
report on gem production compiled by 
the United States Geological Survey, 
now appearing in THE JEWELERS’ CIRCULAR, 
which as a special feature gives a list 
of all the different gems and gem min- 
erals which have industrial, as well as 
ornamental uses. The list, which ap- 
pears this week arranged alphabetically 
(beginning with agate and ending with 
tourmaline), will surprise even those 
who have studied the subject of gems 
from a mineralogical standpoint, because 
some of them are shown to play a very 
important part in the industries of the 
country. 

While it is possible that jewelers may 
have realized that agate is used in 
mechanical bearings and supports, balls 
for water meters, etc., or that the garnet 
is used as an abrasive and as a watch 
jewel in jewel bearings, few have under- 
stood that diamonds have played an im- 
portant part in cutting and boring, in 
engraving materials, in dies for drawings 
and in tips for phonograph needles, etc.; 
that sapphire is used for mechanical 
bearings, for pivot supports, especially 
in watches and phonograph needles, or 
that tourmaline has played an important 
part in the simple form of the polar- 
iscope. 

Iceland’s spar and optical fluorite have 
been known less for their gem qualities 
than for their use in the industries, but 
few outside of the optical trade have 
realized the important part that they 
play in that industry as indicated in the 
report. But this and other parts of the 
list which have no commercial interest to 
jewelers, are instructive and will open 
their eyes to the fact that many of the 
products that they handle are useful as 
well as beautiful. It also shows that the 
money spent in mining for the gems 
produces varieties of the mineral that 
play an important part in the industrial 
life of the community. 





HE scarcity of 
good_ watch- 
makers in the jewel- 
ry trade grows 
greater instead of less, as the time goes on, 
despite the fact that many of the men for- 
merly engaged in that trade who were 
drafted into the army are now returning 
to the jewelry industry. What is more, it 
does not look as if we can expect any im- 
migration into this country (for the present 
at least) of men skilled in horological 
work to the extent that prevailed in the 
years preceding the war. It is up, there- 
fore, to the few horological schools, as well 
as the concerns where apprentices are edu- 
cated to supply the greater part of the in- 
creasing demand for watchmakers for the 
future. 
The conditions confronting the retail 
jeweler, particularly the jeweler in the 


A Situation Which 
Needs Immediate 
Attention 
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smaller town is growing more and more 
critical, and it is imperative that the mem- 
bers of our trade, retailers, manufacturers, 
importers and wholesalers alike do some- 
thing to meet the situation, as it is apt to 
cause serious harm to our industry, as the 
scarcity of workmen becomes more acute. 

One jeweler summed up the situation 
clearly recently by saying, “It is now almost 
impossible for me to get a high grade 
watchmaker to do work that is necessary 
in my town. Even though I can pay the 
the price, the men that I want do not want 
to come here. I send some of my work 
to New York, Chicago or other large cen- 
ters, but in doing so I not alone lose busi- 
ness, but lose prestige. Sending the article 
out of town causes delays which annoy 
my customers in the first place, and the 
fact that I do not do the work here makes 
me lose my hold upon them in the second. 
Many of my customers bought fine watches 
from me, because they believed me to be 
a specialist in that line, and knew what I 
was talking about and knew that I was in a 
position to see that the watch kept perfect 
time. I have held their trade on that basis 
not only for watches, but for fine jewelry. 
As soon as they know I have to send away 
their repairs, they will think they have a 
strong reason for not dealing with me. In 
fact one of my customers intimated that 
she could just as well deal with a depart- 
ment store in a nearby city, and felt that 
on general principles the department store 
might give her a lower price.” 

The United States needs more horologi- 
cal schools and above all it needs more 
material from which horologists can be 
made. We have not only to supply the 
means of training, but we have to supply 
the inducements to the bright young boy 
to go into this line of work. The sooner 
steps are taken by the jewelers individually 
and collectively to do something to meet 
these two conditions, the better it will be 
for the trade. 





Why Do Magazines JOR over a quarter 
Publish Misinfor- _ ©! @ century the 
s JEWELERS’ CIRCULAR 
mation on Gems? 
as called general 
and specific attention to a habit or laxness 
on the part of magazine and newspaper 
editors that often results in serious harm 
to merchants and manufacturers, and par- 
ticularly to the retail dealers of our trade. 
This laxness lies in their willingness to ac- 
cept articles on commercial subjects by peo- 
ple who know little about the subject treated, 
but insist on using statements of the most 
exaggerated kind for the purpose of creat- 
ing an effect upon the reader, and these 
statements, in most cases, relate to parts of 
the subject on which the author knows 
practically nothing. This is particularly 
true in regard to the stories on jewelry and 
gems whose authors, often with a smatter- 
ing of facts relating to the subject, will 
prepare articles to interest the reader with 
statements that have no basis in fact what- 
soever. It does-not appear necessary to the 
newspaper or magazine. editor to find out 
whether or not the author has the technical 
knowledge necessary to prepare an article 
of this kind; in most cases he will accept 
anything of general interest without veri- 
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fication and publish the same no matter 
how much harm it may do to the industry 
which manufactures and deals jn the 
product referred to. 

While THe JEWeLers’ Circutar and its 
readers are continually writing to the, 
editors of the various publications begging 
them to verify statements, Particularly 
those relating to diamonds and gems be- 
fore the same are published, and while this 
work has resulted in some improvement in 
recent years, nevertheless even the bigger 
magazines today will publish without hesi- 
tation statements as to production or value 
of gems, or superstitions or qualities 
attributed to them without any serious at- 
tempt to find out whether the statements 
are founded on fact or imagination. 

One of the latest offenders in this line 
was a prominent women’s magazine which 
in a recent number published a somewhat 
interesting article on the mining of dia- 
monds in South Africa and the illicit traffic 
in these gems. The author was a man who 
had been in South Africa and was in per- 
sonal touch with many of the conditions 
to which he referred, and his facts, in most 
instances, were absolutely correct. How- 
ever, he made statements in regard to the 
output of diamonds and the amount of 
diamonds on hand held by the DeBeers 
company and to the effect that the market 
would show under certain conditions that 
were totally at variance with the facts—in 
fact, they were matters of wnich he had or 
could have no personal knowledge. But 
because he had some knowledge of the 
workings of the “I. D. B.” and the way 
the diamonds were brought out from the 
mine this prominent journal published his 
statement as to the stock held by the De- 
Beers company without any attempt to find 
out if it was true or if his cenclus ons as to 
the market might be correct. 

One statement made by this man to the 
effect that the stock on hand of the De- 
Beers Consolidated mines was so great 
that if they were to flood the market “dia- 
monds would become as cheap as cut 
glass,” while in no way correct, and known 
by many people to be incorrect, has had a 
very serious effect upon the jewelry trade, 
and retail jewelers in many sections of the 
country have told us that this statement 
has been quoted to them by customers who 
resented the increase in the price of dia- 
monds and decided they would hold off 
“until prices came down.” 

While the author in the end of his ar- 
ticle tells of the strength of the diamond 
syndicate, the increase in the diamond. 
prices, and shows that he realizes that dia- 
mond prices will not come down, neverthe- 
less, by his loose statements of matters of 
which he has incomplete information (or 
no knowledge at all), he nullifies his own 
statement to the reader, and at the same 
time seriously interferes with the jewelry 
business. 

There are other statements in the article 
which are totally at variance with the 
facts, but which have no effect upon the 
diamond trade, statements which an editor 
of intelligence or possessor of general in- 
formation would necessarily have chal- 
lenged when they came before his eye, as, 
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Arthur Byrnes, engraver, has moved his 
business from 52 Maiden Lane to new and 
larger quarters at 20 Maiden Lane. 

R. B. Piowaty, secretary of the North 
American Watch Co., was in New York 
last week visiting the local office of the 
concern. 

The S. & B. Mfg. Co. has removed its 
office and factory from 45 W. 34th St., this 
city. to larger quarters at 462 Eighth Ave., 
where the company will continue to manu- 
facture rhinestone jewelry. 

Robert H. Schwab, manager of the Paul 
Ditisheim Co., 200 Fifth Ave., returned 
from Europe Tuesday, July 29. Mr. 
Schwab was abroad for several months and 
visited Switzerland and France. 

Milton L. Ernst, manufacturing jeweler, 
88 Gold St., returned from Europe Monday, 
July 28, after a two months’ trip abroad. 
Mr. Ernst arrived on La Lorraine and 
while abroad visited Paris, Antwerp and 
Amsterdam. 

Louis Schanfein, for 16 years connected 
with a prominent manufacturing jewelry 
concern in this city, is now a member of 
the firm of Joseph Berland, 71 Nassau St. 
The business will hereafter be conducted 
under the name of Berland & Schanfein, 
and will manufacture jewelry at the same 
address. 

Max G. Putziger of Syracuse has been 
sued in the Supreme Court for $505 on 
notes for $250 with interest made by the 
defendant on January 16 and February 18, 
1918, to the National Novelty Jewelry Co., 
which were not paid when they fell due. 
The claim was assigned to Morris M. 
Bremner. 

R. C. Bernau, .Greensboro, N. C., the 
secretary of the North Carolina Retail 
Jewelers’ Association, spent several days 
in New York last week, having come to 
this city for the purpose of bringing his 
wife here for special treatment for the nose 
and throat. Mr. Bernau returned to Greens- 
boro Sunday. 

Organization of the Jewelry Crafts As- 
sociation, the new association of manufac- 
turing jewelers of New York City, will 
probably be completed within the next 
week. The organization will be incorpor- 
ated under the State laws and its members 
will be composed of firms in the platinum 
and gold manufacturing lines. 

An article in a recent edition of the New 
York Sunday Sun, telling of the work done 
in the way of establishing in New York 
handicraft shops, to make the various ar- 
ticles formerly made in Europe exclusively, 
contained an item about the coral industry, 
and also showed a photograph of the shop 
of Taliercio Co., cutters of shell cameos, 
82 Nassau St. 

A. charter incorporating the business of 
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M. L. Girdany was filed at Albany, N. Y., 
last week authorizing this firm to engage in 
the manufacture of jewelry in this city. 
The capital is $100,000 and the incorpora- 
tors are: Morris L. Girdany, 28 W. 38th St., 
and, Nathaniel Pomerance, 350 Broadway, 
both of this city, and Abraham Kahn, 119 
Division Ave, Brooklyn, N. Y. 

Irving A. Kaufman, formerly traveling 
representative for the Kaufman Mfg. Co., 
106 Fulton St., is expected to return shortly 
from overseas;. Mr. Kaufman has been in 
the service two years and saw considerable 
action with the Second Engineers of. the 
Second Division. He has gone through six 
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by the Scranton Trust Co. from many 
prominent concerns of this city. 

The New York Supreme Court has been 
asked to adjudicate a controversy between 
Allaedin Bey, a dealer in fish scales for 
artificial pearls, and L. Heller & Son, Inc., 
gem importers of this city. ‘According to 
the complaint which has just been filed, it 
was alleged that the defendants agreed to 
buy 10,000 bottles of these fish scales, and 
after the delivery of 125 bottles that they 
refused to accept any more. The plaintiff 
asks payment for the bottles delivered, and 
$20,000 for breach of contract. The de- 
fendants have not yet filed an answer to 


During the 7 months of this year, Jan. 1 to July 31, the 
amount of advertising published in The Jewelers’ Circular 
exceeded all previous records, and was 375 pages more than 
was published in all the other jewelry journals combined. 
This attests that the manufacturers, importers and jobbers in 
the jewelry and allied:trades are alive to the great oppor- 
tunity now offered for business expansion and thoroughly 
recognize and appreciate the position held by The Jewelers’ 
Circular as the one great medium between the buyers and 


sellers. 
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decisive battles without being wounded. 
Upon his return, Mr. Kaufman will be 
given a surprise by his friends. 

Joseph Yokelson has disposed of his in- 
terests in the firm of Daving & Yokelson, 
Inc., 106 Fulton St., and has resigned as an 
officer and member of the board of directors 
of the firm. Mr. Yokelson, who was with 
the 103rd Feld Signal Corps Company C 
and who has been in France for over a year, 
returned to this country May 11. He is 
going out of town to recover his health and 
for a rest and will engage in business upon 
his return. 


Under sealed bids, Jacob Schoen, im- 
porter of diamonds, 6 Maiden Lane, bought 
the large and handsome stock of loose and 
mounted diamonds belonging to the estate 
of the late Walter W. Winton, prominent 
jobber of Scranton, Pa. The stock was 
sold by the Scranton Trust Co. for the 
widow of Mr. Winton and is said to be one 
of the largest and finest stocks of diamonds 
carried by a jobber in that part of the 
country. Bids were received for the stock 


the suit, but claim that they made payment 
for the goods received. 

A suit for the sale of the property at 51 
to 53 Maiden Lane, which cost $425,865 last 
March, has been filed in the Supreme Court 
by the 51 to 53 Maiden Lane Co., to collect 
$865 alleged to be due. The defendant is 
Charles B. Van Valen, who was receiver 
of the property during a mortgage fore 
closure proceedings last Winter, and who ‘is 
alleged to have bought the building from 
Samuel P. Tull, president of the plaintiff 
corporation, for $425,865 and the accrued 
rent. The complaint alleges that the de- 
fendant has paid $425,000, but refuses to 
pay the balance and asks that another sale 
be ordered to collect this sum. 

Supreme Court Justice Luce has signed 
an order directing George C. Hill, presi- 
dent, and Rafael Anoya, secretary of the 
Manufacturing Jewelers’ Export Co., to 
give testimony before trial in a suit of 
Albert F. -Lesher to recover $5,827. The 
plaintiff alleges that he was engaged for a 
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year to sell goods at 10 per cent commis- 

sion, and could have earned $6,000, but for 
the fact that he was discharged without 
cause. He says the defendant paid him only 

a small part of the sum. He wants to ques- 
tion the defendant’s officers concerning the 
business he could have done if he hadn’t 
been discharged. : 

Jack Wolf of the Wolf Co., dealers in 
LaVega pearls, 12 John St., leaves today 
(Wednesday) for a trip to include Phila- 
delphia, Baltimore and Pittsburg. 

Philip R. Magill was among the jewelers 
who visited this city last week. Mr. Magill 
has opened a retail jewelry store at 109 
Congress St., Bridgeport, Conn., and was in 
town buying stock for his new establish- 
ment. 

Milton Wodiska, formerly with H. A. 
Groen & Bro., and Walters & Co., has en- 
gaged in the diamond, watch and jewelry 
jobbing business at 9 Maiden Lane. The 
business is located in Room 405 and will 
be conducted under the style of M. 
Wodiska. 

Benjamin L. Lasko, 311 Grand St., this 
city, is one of the incorporators of the Diel 
Watch Case Co. This new incorporation 
has authority to manufacture watch cases 
in this city. In these columns last week this 
incorporation was erroneously reported as 
the Diel Watch Co. 

Martin Klein of Guggenheim & Klein, 
diamond importers, 87 Maiden Lane, left 
last Saturday on the steamship Rotterdam 
for the European diamond markets. This 
is the second time Mr. Klein has visited 
the European diamond markets within the 
past three months and expects to be gone 
about 12 weeks. 

J. M. Berman of the Schultz-Goldmann 
Co., manufacturing jewelers, 71 Nassau St., 
left last Saturday for the Pacific coast 
where he will establish another branch office 
in Los Angeles. The first branch of this 
business was established in Chicago some- 
time ago at 29 E. Madison St., under the 
management of B. F. Hirsch. 

A man accused of stealing a diamond ring 
from the jewelry store of A. L. Viewig, 137 
Reid Ave., Brooklyn, was arrested last 
Saturday. The theft was committed last 
week and when the man was arrested the 
police claim they found on him nine pawn- 
tickets, representing different articles of 
jewelry, including the ring stolen from 
Viewig’s store. 

Among the department store jewelry 
buyers in this city during the past week 
were the following: S. B. Conrad, H. A. 
Meldrum Co., Buffalo, N. Y.; F. C. Cam- 
pen, Stewart Dry Goods Co., Louisville, 
Ky.; C. J. Staerker, Higbee Co., Cleveland, 
O.; Mrs. J. B. Newman, Miller & Rhoads, 
Richmond, Va.; Miss H. Delaney, H. H. 
Sturtevant Co., Zanesville, O.; J. W. Dick- 
eroff, Lion Dry Goods Co, Toledo, O.; 
Miss A: Danadhy, Wolf & Dessauer, Fort 
Wayne, Ind.; S. H. Blum, Cahn, Coblens 
Co., Papipore. Md., and J. M. Paul, J. M. 
Paul C6., Baltimore, Md. 
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The litigation over the nearly $100,000 
worth of stolen gold alleged to have been 
taken from the Balbach Smelting & Re- 
fining Co. of Newark by Clarence H. Spar- 
row, employed there as.a foreman, between 
October and June 26 last when he was dis- 
charged, and disposed of by Louis L. 
Loihle, a metal dealer of Newark, got into 
the Supreme Court last Monday when 
Walter C. Sheppard sued for a seventh in- 
terest in the refining company’s claim 
against Loihle, and obtained an attachment 
from Supreme Court Justice Luce against 
the property of Loihle. It was servea on 
the officials at the United States Assay of- 
fice. An affidavit in the case stated that 
the total amount of gold deposited by Loihle 
at the Assay Office aggregated $95,176 be- 
tween September and May. 

Several local newspapers published an 
item last Wednesday telling of the depart- 
ure of a gold hunting expedition headed by 
Puly Tiffany of this city. Some of the 
newspaper accounts stated that Mr. Tif- 
fany was connected with Tiffany & Co., but 
upon inquiry by a reporter for the JEWEL- 
ERS’ Crrcutar, this was denied. However, 
the sailing of the expedition on Tuesday, 
July 29, on the Dutch steamer Prince der 
Nederlander, bears some significance and 
interest to the jewelry trade. The expedi- 
tion will go to Dutch Guiana to retrieve a 
gold deposit which Mr. Tiffany discovered 
18 years ago on the Moroni River. The 
gold was discovered by Mr. Tiffany while 
he was prospecting along the Moroni River, 
that separates Dutch from French Guiana. 
The deposit is 200 miles inland, and the 
river is not navigable for steamers for a 
large part of that distance. Fifty men and 
one woman, Mrs. Tiffany, make up the 
personnel of the party, which takes with 
it more than $1,000,000 worth of machinery. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the last week: 

New York Sell- 








ing Price, U. S. 
Daie. London. Assay Bars. 

NY oles v eee aleeee 55% 110% 
OO GPa G5 oni ase a teenie 5% 109% 
SOON ir o.elNeticaly a oie ee 55% 110% 
MNS crise ack eye: Bete 55% 110% 
(NES eee ae 56% 112 

A v6.60 scn-ccoauecne Holiday 112 

Some manufacturers’ catalogues are. 


frights; some are average specimens of the 
printer's handicraft; others are positive 
works of art. A brochure recently issued 
by the Arlington Works of the E. I. du 
Pont de Nemours & Co., Wilmington, Del., 
is clearly in the latter class. It is a 
work of the printer’s and eéngraver’s art 
describing many beautiful works of the 
designer's and manufacturer’s art. The 
cover is in blue and embossed in ivory. It 
was published as a dealer’s handbook of 
artificial ivory toiletware and contains 
many holiday and other gift suggestions 
of interest to jewelers and others handling 
toilet goods specialties. The illustrations 
are clear and show.so much detail that a 
dealer can readily solicit orders from it 
even though he may not have all patterns 
in stock, 
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for example, where the author confuses 
the result of the experiments of Moissan 
with the alleged diamonds supposed to 
have been made under tne formula that 
was offered to Sir Julius Wernher. 

The fault, of course, lies originally with 
the author for attempting to write upon a 
part of the subject of which he had no 
personal knowledge, but the greater fault 
lies with the editor who will pass out such 
information to the public without any at- 
tempt to find out whether or not the author 
knew what he was talking about. 

The only way that we may expect to 
improve this condition is to resent and 
protest against each false and silly state- 
ment published that affects the jewelry 
trade. If jewelers of the country per- 
sonally, as well as through their local and 
State association officials, should write to 
the editors of offending papers and de- 
mand retraction or correction every time 
they see a misstatement of this kind the 
editors themselves, in self-defence, would 
soon go very slow about accepting general 
statements affecting our industry until the 
author could prove that he was in a position 
to know what he was talking about. We 
can obtain consideration if we will be alive 
to our own interests, and particularly if 
we emphasize the point that the jewelry 
trade has nothing to conceal, wants nothing 
concealed, but simply objects to the pub- 
lication of misinformation. This is an im- 
portant point to rememier when protesting 
against articles of the character referred to 
above. 











C. L. Partin, Meridian, Miss., was recent- 
ly in New Orleans for a few days. 

B. F. Pool, recently established at De 
Ridder, La., was in the city buying supplies 
recently. 

L. Sarphie, McComb City, Miss., is mak- 
ing arrangements to have his son taught the 
engraver’s art in the Krower establish- 
ment. 

Lieutenant John Charles Lawrence, re- 
cently returned from overseas, is visiting S. 


J. Drapkin. He will return to Milwaukee 
shortly. 
P. Krauss, Lafayette, was in New 


Orleans during the week. He has a son 
who is a pupil at the St. Louis, Mo., 
Hcrological School. 

W. E. Taylor has found a log cabin in 
the woods in the mountains near Tropdale, 
Evergeen, Colo., and js enjoying the 
simple life for a while. 

Manager Pohlman of Hausmann, Inc., is 
making arrangements for the annual outing 
of the “G-D” club of the employes. It will 
be held at one of the lakeside resorts in the 
near future. 5 "ait ’ 

New Orleans is feeling a need for watth- 
makers. ©*All the benches ‘are filled’ with 
work and some stores will not promise the 
completion of work of an ordinary char- 
acter in less time than five to six weeks. 


‘ 
i 
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Parisian 
Jewelry — 
Novelties 


Parisian Jewelry Novelties stimulate 
sales, they furnish relief from the more 
sober sections of your store. Their 
very nature arouses interest and curiosity. 


With an assortment of these in your 
stock, it is easy to meet the demand for 
Jewelry Novelties of distinctive designs. 


FANCY COLORED BEADED AND 
GRADUATED BEADED NECK- 
LACES FROM $6 PER DOZEN TO 
$22 EACH. 


ITALIAN JET LONG CHAINS AND 
NECK CHAINS. 


FRENCH JET LONG CHAINS, NECK 
CHAINS, BROOCHES AND BAR 
PINS FROM $4 PER DOZEN UP. 


RHINESTONE BROOCHES AND 
BAR PINS FROM $4 PER DOZEN 
TO $15 EACH. 


WONDERFUL SELECTION OF 
FRENCH PEARLS WHICH ARE 
MORE POPULAR THAN EVER 
THIS SEASON. 


FRENCH BEADED BAGS IN 
WHICH ARE EXPRESSED THE 
HIGHEST ACHIEVEMENT OF THE 
ART. 


We are constantly receiving novelties 
from our Paris representative. 


You should arrange to see this season’s 
new and trade-captivating line. It is 
replete with qualities and prices suitable 
for all classes of trade. 


M. GUGENHEIM, Inc. 


362 Fifth Ave. New York 
Opp. B. Altman & Co. 


Paris: Faubourg, Poissonniere, 32 
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A patent has been issued to Herman G, 
Thofehrn, of Elizabeth, for an alloy and 
process of making alloys. 

John A. Pryor has just returned from a 
trip through the middle west in the interest 
of the B. M. Shanley, Jr., Co., 13 Gov- 
ernor St. 

Alex Loeb, retail jeweler at 11 Central 
Ave. this city, has purchased a Summer 
home at Ocean Grove, where his family is 
spending the Summer. 

William J. Allsopp will leave within a 
few days for a trip through the middle 
west in the interest of his concern, Allsopp 
& Son, Inc., 475 Washington St. 

C. J. Bioren left Sunday night for a trip 
which will include visits to the trade in 
Philadelphia, Baltimore and Washington, in 
the interest of his concern, Bioren Bros., 
475 Washington St. 

The New Process Plating Co. is the 
trade name which has been filed for the 
electroplating business which is conducted 
at 21 Prospect St. by Henry D. Moore and 
Frederick E. Klump, both of the same ad- 
dress. 

A printed list of 56 good business books 
for “men at work buying, selling, making, 
shipping, keeping accounts and giving 
credits,” is being distributed by the Busi- 
ness Branch of the Newark Public Library. 
All of the books on the list are loaned by 
the Business Branch. 

Otto Abrecht will leave about the middle 
of the month for a trip which will include 
visits to the trade through New York State 
and New England in the interest of Albert 
Abrecht, manufacturing jeweler at 38-40 
Crawford St. Sam Loeb is now on a trip 
through the middle west in the interest of 
the same concern. 

A special mass meeting of the jewelry 
workers of Newark was held on Thursday 
evening last, in the Newark Labor Lyceum 
on S. 14th St., at which the general situa- 
tion in the jewelry trade was considered. 
This meeting was the last chance to join, 
or rejoin, the Newark Local of the Inter- 
national Jewelry Workers’ Union at the 
open charter rate of initiation fee. A 
number of applications were received. 

Chancellor Walker, in Trenton, has de- 
nied the application by Attorney Frank M. 
McDermit. of this city, for a writ of error 
to review the conviction of Camille Martin, 
under sentence of death for killing James 
J. Haag, a retail jeweler of Orange. When 
the chancellor refused to grant a writ “of 

grace,” Mr. McDermit began preparations 
for taking out a writ of “right,” carrying 
the conviction from the Essex Oyer and 
Terminer to the Court of Errors and Ap- 
peals for review. When this writ is per- 
fected it acts as a stay of execution, and 
will postpone the electrocution of Martin, 
who was sentenced to die during the week 
beginning Aug. 11. Mr. McDermit relied 
on four grounds for granting a new trial, 
in presenting the case to Chancellor Wal- 
ker. His principal contention was that the 
trial judge failed to charge the jury that it 
might return a verdict of manslaughter 
against Martin. It was incumbent upon the 
court, said Mr. McDermit, to state the de- 
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gree of crime which may be substituted for 
a first degree verdict, in order that the jury 
may fully comprehend its power to return 
a lesser verdict than that asked for by the 
prosecution. It was also contended by Mr. 
McDermit that there was an error in the 
trial in the admission of evidence of state- 
ments made at the first trial by Martin, 
which was subsequently set aside by the 
Court of Errors and Appeals. It was in- 
cumbent upon the State to put in Martin’s 
entire testimony at the first trial, if it put 
in any, Mr. McDermit argued. The testi- 
mony given at the trial by Dr. J. Henry 
Clark was objected to by Mr. McDermit, 
who said that the purpose of his testimony 
was to prove affirmatively that Martin was 
sane. This, he said, was injecting a new 
issue into the case, as the sanity of the 
defendant was to be presumed, unless evi- 
dence to the contrary was offered. Objec- 
tion was also made to the fact that only a 
part of Dr. Clark’s testimony was submitted 
for the consideration of the jury. It was 
argued that the effect of Dr. Clark’s testi- 
mony was to raise questions not in the case. 
He contended that it was impossible to tell 
what effect the admission of this testimony 
might have had upon the jury. 








Lancaster, Pa. 


Herbert Hamric, jeweler of Lexington, 
Va., visited this city recently. 

Merrill Long, of Sunbury, a watchmaker, 
has returned from overseas army service. 

Charles M. Stoner, head watchmaker for 
W. W. Fisher, Sunbury, visited Lancaster 
last week. 

F. A. Peters, of the H. S. Meiskey Co., 
has returned from a visit to Cape May and 
Ocean City. 

T. Wilson Dubes and wife spent part of 
last week at York Furnace on the Susque- 
hanna river. 

Oscar A. Smith, of Smith Bros., and 
wife are spending a couple of weeks at 
Atlantic City. 

Ray E. Smith, of Oakland, Cal., a former 
jeweler, visited Lancaster last week before 
proceeding to Oakland. 

Merritt R. Sutherland, late a watchmaker 
for John C. Bair, has taken a position with 
Smith Bros. on East King St. 

A. H. Rosenstein, president of the United 
Novelty Co., and Mrs. E. M. Cohn were 
married last week at Saranac Park, N. Y. 

Drs. Whalen and Whalen have returned 
to Lancaster from Rochester, N. Y., where 
they took a post-graduate course in eye 
work. 

William F. Holland, Holland & Bailey, 
Uniontown, Pa., en route to Canada on a 
vacation trip, paid a short visit to Lan- 
caster. 

Arthur H. Zimmerman, a student of the 
Army Branch of the Ezra F. Bowman 
Technical School during the war, lately 
returned from France, was in Lancaster 
last week. 

C. W. Miller, formerly with Ezra F. 
Bowman’s Sons, who served five years in 
the Regular Army, lately finished a highly 
artistic job of engraving on the brasswork 
of a one-pound shell. 

Laban H. Funk, head instructor during 
the war of the Army Branch of the Ezra 
F. Bowman Technical School, now with the 
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Wm. L. Gilbert Clock Co., Winsted, Conn., 
was lately a visitor here. 

J. F. Appel, of J. F. Appel & Co., and 
family are spending 10 days at Atlantic 
City. The firm last week delivered a large 
number of rings which it made for sailors 
of the battleship Oklahoma and secured an- 
other large order for men of the Nevada. 

N. W. Earnhardt, Salisbury, N. C., and 
Howard Conover, Newark, N. J., the latter 
recently returned from our overseas army 
decorated with a Distinguished Service 
Cross, have entered the Ezra F. Bowman 
Technical School as students in engraving. 
J. B. Strickland, Dunn, N. C., a student in 
engraving, has finished a course and re- 
turned home. 


Among the jewelers here last week were 
S. Raymond Snyder, Chambersburg, Pa., 
accompanied by his daughter; Frederick 
Williams and son, Frederick, and Jeweler 
E. A. Morgan, all of Atlanta, Ga., en route 
to New York; B. B. Billmyer, of Mariette, 
Pa.; Carl Kaufhold, of A. K. Kaufhold & 
Son, Columbia, Pa., lately lieutenant in the 
army in France and decorated for gallantry 
in action. 

An exhibit of Indian relics gathered in 
Lancaster county in a show. window of 
i D. Wood & Co.’s store has been at- 
tracting much attention. The employes: of 
this store, with a number of friends, held 
their annual picnic recently at Rocky 
Springs, Me. Mr. Wood paid a business 
visit to Harrisburg last week. E. R. Geh- 
man, head of the firm’s optical department, 
and family are spending this week at At- ° 
lantic City. 








Connecticut Notes. 


Philip R. Magill, formerly with M. a3 
Buechler, Bridgeport, has started in the 
retail jewelry business on his own account 
at 109 Congress St., Bridgeport. 

A claim for compensation brought by 
Bessie Carbrey against the New Haven 
Clock Co. on the ground that one of her 
hands had partly become incapacitated by 
the constant use of pincers requiring regu- 
lar and heavy pressure, was overruled re- 
cently by Commissioner George E. Beers. 

Horace Wilcox, son of George H. Wil- 
cox, president of the International Silver 
Co., will wed Miss Georgianna Wakefield, 
daughter of Mrs. William H. Wakefield, of 
East Orange, N. J., on Aug. 16 at the 
bride’s home. Owing to the recent death 
of Miss Wakefield’s father, only relatives 
will attend. 

Frank B. Northrop, who for many years 
has been in charge of the advertising de- 
partment at Factory L, International Silver 
Co., and its predecessor, Simpson, Hall, 
Miller & Co., has resigned his position and 
will be succeeded by W. Shafer, of Sag 
Harbor, N. Y. Mr. Northrop is retired 
with a pension. 

Louis Covina, who was injured when a 
board flew from a saw frame on which he 
was working at the E. Ingraham Clock 
Co.’s factory, Waterbury, died recently at 
St. Francis’ Hospital. The funeral was held 
at St. Joseph’s Church and burial was in 
St. Thomas’ Cemetery. Deceased was a 
native of Italy and is survived by his 
widow and five children. 
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Show your customers the various positions in 


which the best watches are adjusted. 

This will be interesting to them and profitable for you. 

Tell them of the development of railroad watches. 

First, of the unadjusted movements and of their unsatisfactory 
results. 

Then of the three position adjustments and of the noticeable im- 
provement in timekeeping uniformity. 

Later, of the five position adjustments and of the still greater ac- 
curacy that was secured. 

Then of the final achievement so far attained i in watchmaking— 
the making of the 


SANGAMO SPECIAL 


BUNN SPECIAL 


Illinois watches which are not only adjusted to temperature and isochronism, 
but to SIX positions—one more than the railroads require at present. 
You will be pleased with the results of such a demonstration. 





Illinois Watch Company 
Springfield 
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Chicago Notes. 
TRADE CONDITIONS. 

Chicago’s street car and elevated strike, which, 
together with the race riots, created a paralysis 
in all lines of business throughout the week, came 
to an end Friday night, when the men voted, by a 
small majority to accept the compromise worked 
out by Governor Frank O. Lowden. The cars 
started running as soon as the result of the vote 
became known, and by the following morning they 
were on their regular schedule once more. Sat- 
urday was a big day, for people who had been 
marooned throughout the week by the lack of trans- 
portation, were able to get down town. They 
tried to do a whole week’s shopping in a half day, 
and the stores were rushed with the crowds as a 
result. Employes of the wholesale jewelry firms 
boarded street cars and elevated trains in full 
realization of the luxury, and arrived on time, for 
the first time this week. The iron hand of law 
and order, enforced by the combined efforts of 
the police and military, have put down the race 
riots on the south side. The riot zone has been 
described as all territory north of 69th St., on the 
south, up to 12th St. on the north, within a 
stone’s throw of the loop, and between Ashland 
Ave. on the west and Lake Michigan on the east. 
Within these borders soldiers with fixed bayonets 
on their rifles patrol the streets in pairs. All 
saloons have been ordered closed. Jewelry sales- 
men have been unable to reach their customers 
on the south side because of the dangerous char- 
acter of the neighborhoods through which they 
must pass. From present indications it will be 
some time before business can be restored to 
normal. 





Emil Braude returned Sunday night from 
a trip to Providence and New York. 

P. N. Nelson, of the Nelson & Tuttle Co., 
jobbers, is making a western business trip. 

Rud Noel, diamond broker, spent the 
week-end motoring in territory adjacent to 
Chicago. 

William Nye, Jr., retail jeweler, of War- 
saw, Ind., paid a visit to the city during 
the week. 

Mr. Day and Mr. Wilson, of the Wal- 
tham Watch Co., spent a few days here 
last week. 

George H. Harding, Indianapolis, Ind., 
was in the city buying merchandise dur- 
ing the week. 

A. R. Oughton, representing the Jennings 
Silver Co., has returned from a northwest- 
ern business trip. 

William Kenner, buyer for Frederick & 
Nelson, Seattle, Wash., spent a few days 
in Chicago last week. 

Benjamin Furman, Heyworth building, 
left last week for New York, to be gone 
for a week or 10 days. 

E. F. Simpson, retail jeweler, at 2893 
N. Paulina St., has given a chattel mort- 
gage for $400 on his fixtures. 

W. H. Joers, of the Hoefer JeWelry Co., 
jobbers, of Kansas City, Mo., was in the 
city on business during the week. 


H. Schwartz, diamond importer, who is 
now in the east, will sail for the European 
diamond markets early in August. 

Frank B. Tinker, representing the Anco 
Silver Co., of New York, has returned 
from an out-of-town business trip. 

Harry Cook, of the New York office of 
Joseph Fahys & Co., visited George Wei- 
dig and the Chicago office force last week. 

Hugh E. King, Heyworth building, re- 
turned from a successful trip, and is now 
spending a short time on his farm at Bass 
Lake, Ind. 

Albert Mason, of Mason & Bruedigam, 
Room 411 Heyworth building, has sold out 
his interests to Martin P. Allen, the style 
of the firm now being Bruedigam & Allen. 

Samuel Marks, 31 N. State St., is leav- 
ing early this week on a western business 
trip, which will include the leading cities 
along the route. 

W. W. Beckwith, of the Chicago office 
of Joseph Fahys & Co., left last week on a 
pleasure trip which will be spent at various 
points in the Michigan Peninsula. 

D. I. Dunn, of L. H. Schafer & Co., 31 
N. State St, was on riot duty with his 
organization, the First Illinois Infantry, on 
the south side during the greater part of 
the week. 

R. H. King, of the Chicago office of the 
Ostby & Barton Co., Providence, R. I., 
will leave early this week on a two weeks’ 
trip. Fred Haller, salesman, will leave on 
a northwestern trip Monday. 

Will Bashaw, retail jeweler, of Centre- 
ville, Ia., was a visitor in the city during 
the week. Mr. Bashaw has recently en- 
larged and installed new fixtures in his 
store and will carry a larger stock. 

C. J Roehr, N. T. Sherwood, A. L. Han- 
cock, all of the Bassett Jewelry Co., who 
are now working in their respective terri- 
tories, are finding business so good that 
they may remain out until September. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the American National Retail Jew- 
elers’ Association, is expected in the city 
during the coming week to assist in ar- 
rangements for the convention here the 
latter part of the month. 

Extensive alterations on the interior of 
the Stein & Ellbogen Co.’s quarters at 31 
N. State St. are under way and are making 
rapid progress. The premises will be much 
improved when the decorators have _fin- 
ished their work, which will be in about 
two weeks. 

Carl W. Rose and his wife, of Ft. Wayne, 
Ind., spent a few days here last week. Mr. 
Rose recently returned from service over- 


seas, and was discharged July 12. Upon 
his entering the service he sold out his 
store at Ft. Wayne, but intends to open up 
there again very shortly. 

Henry E. Hart, for many years with 
Albert Lorsch & Co., as western representa- 
tive with offices at Chicago, has severed 
his connection with that firm and has en- 
tered into partnership with Ely W. Har- 
wood, formerly with Arnstein Bros. Co., 
under the firm name of Harwood & Hart, 
with offices at 87 Nassau St., New York. 

Charles F. Manahan, secretary of the 
Illinois Retail Jewelers’ Association, has 
left on an extended pleasure trip through 
the northwest to the Pacific Coast. Mr. 
Manahan willl miss the State convention 
and the national convention of the retailers 
for the first time in a number of years. 
However, he has had a good rest coming 
to him for some time, and decided that 
the only way he would ever get it was to 
make a start. 

Rioters during the week looted the pawn- 
shop of Nathan B. Silver, at 3641 S. State 
St. The most valuable stock had been 
locked in the safe, and was not reached 
by the looters, They got about $700 worth 
of merchandise and did about $500 worth 
of damage to the fixtures. Mr. Silver fled 
from the rear door upon the approach of 
the mob and was not injured. In a state- 
ment to the police he said he believed that 
they were looking for firearms, and, not 
finding as many as anticipated, wrecked the 
store in their anger. 

The directors of the Chicago Jewelers’ 
Association held a meeting last Thursday 
in connection with the annual convention 
of the American National Retail Jewelers’ 
Association to be held here August 26-29. 
Among other things the directors agreed to 
print a short “Come to Chicago” slip to 
induce a good attendance at this conven- 
tion, to be used by all members as an insert 
in sending out August bills, and afterwards 
as an insert in August correspondence. The 
slip which the committee has already 
started to print will be furnished in such 
quantities as may be desired. The associa- 
tion has decided to entertain visiting jewel- 
ers with a boat ride to the Great Lakes Sta- 
tion with an army lunch at the Station mess. 
Special drills, aeroplane manoeveurs, and 
other features will be given. The funds 
for the entertainment feature will be taken 
care of by popular subscription, and Messrs. 
Sprochnle, Ross and Dungan have been ap- 
pointed a committee to solicit funds. 

William Brockman, retail jeweler, at 


(Continued en page 119.) 
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No. 106 
Silver Plated 
Etched 

$5.50 Retail 









Every week is Wilmort week. Every 
season is good for selling this nifty little 
“friend-winner.” Engagements, weddings, 
birthdays, anniversaries—all gift occa- 
sions, bring demands for the 
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Six Handsome New Models—Retails at $3 and up 


The new models offer a range in design, finish performs to perfection. And it’s “showy”; 
and price to meet every preference and every “fits in” well with your other high-grade stock. 
purse. And the new Wilmort is splendidly Order now and profit by Wilmort popularity. 
endowed with points that please. It’s neat, For particulars and trade prices write to your 
dainty, handsome, noiseless, easily operated, jobber or to ‘ 
Wilmort Manufacturing Company 9 South Clinton Street, Chicago 


Canadian Representatives: The Goldsmiths Stock Co., of Canada, Ltd., Cor. Yonge and Wellington Sts., Toronto, Ontario. 
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‘ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 20 years’ - 
handling them I have many good shippers right 


from the fields. Can supply any factory or manu- 

facturing jeweler on short notice. Have many 5] 
beautiful pairs of nature-colored tips always on € 

hand, sent on selection to responsible jewelers U ers 
and manufacturers of emblems. When ordering 
‘name about the sizes and number wanted. As 

low as the lowest at wholesale rices. Faceted 6 

and cabochoin stones of all kinds on memo. All irector 
the colors in synthetic sapphires cf fine quality. 

Rough gem minerals for cutters. Lion, cat and 
eagle claws. Price list free. 


L. W. STILWELL 22ipac8 


S 











Price, $1.00 





The finest Tower Clocks in the world are made by f— 
The E. Howard Clock Company of Boston. Also 
a very complete line of substantial and accurate clocks 
for the bank, office and school. 

Write us for full information The Jewelers’ Circular 


THE E. HOWARD CLOCK CO. Publishing Company 


373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 2 = 11 John Street New York 


Established 1842 
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Bauman- Massa 


the 
Co. has gone to New York on a 


Joseph Auer of 


Jewelry 


ing trip. ' 
* a of George Petter, Hannibal, Mo., 


ssed through St. Louis on his way home 
following his discharge from the army. 

H. W. Kellersmann, of the Hoyt Jewelry 
Co, has recovered from an illness which 
confined him to his home for two weeks. 

_H. Harris and Samuel Kober of the 
Harris & Kober Diamond Co. have re- 
turned from their respective business trips. 

F. W. Hoyt, president of the Hoyt 
Jewelry Co., and A. Y. Boswell of Tulsa, 
Okla., have gone to New York together, Mr. 
Boswell joining Mr. Hoyt here for the 
7. H. Bauman, president of the Bauman- 
Massa Jewelry Co., and his wife, left Fri- 
day for Long Branch, N. J., where they 
will spend the remainder of the heated 
term. 

Miss Gertrude Werdes of the F. W. 
Drosten Jewelry Co. has been spending her 
yacation at Murphysboro, Ill. Miss Elsie 
Hubeli has returned from Lake Minne- 
tonka. 

Miss Laura Shallas, for the past eight 
years with the St. Louis Clock & Silver- 
ware Co., was married Saturday to Harry 
J. Knapp of Perryville, Mo., who was re- 
cently discharged from the service. 

J. H. Crompton of the Erber-Crompton 
Jewelry Co. has started on a trip through 
southeast Missouri. A son of N. M. Alex- 
ander of Batesville, Ark., who has recently 
been discharged from the army, was in St. 
Louis during the past week. 

B. A. Rainwater, display manager of the 
Hess & Culbertson Jewelry Co., and presi- 
dent of the St. Louis Display Men’s As- 
sociation, took award prize on pen show 
cards at the National Display Men’s As- 
sociation convention at Chicago last week. 

The store of the Hess & Culbertson 
Jewelry Co. at 7th and St. Charles Sts. is 
being compietely redecorated outside and 
inside. In connection with the frescoing of 
the interior there will be some rearrang- 
ing of fixtures to add to the attractiveness 
of the store. 

There was a noticeable increase during 
the past week in the number of out-of-town 
jewelers who came to St. Louis to buy 
stock. The visitors included: D. Galbreath, 
Bridgeport, Ill.; Mr. and Mrs. Woodrow 
Wilson, Benton, Ill.; Paul Becherer, Belle- 
ville, Ill.; Charles Weber, Lexington; Mr. 
and Mrs. Arthur M. Cox, Commeree, 
Okla.; Martin Wolff, Murphysboro, IIl.; 
M. O. Stanley, Ponca City, Okla.; C. W. 
Haltom, Abilene, Tex.; A. C. Sinclair, New 
Franklin; J. J. Gaffner, St. Jacob, Ill.; C. 
M. Clark, Poplar Bluff; Mr. and Mrs. Phil 
A. Dallmeyer, Jefferson City. 

H. Estinghausen, president of the Attle- 
boro Jewelry Co., world traveler, is going 
to see what Europe looks like after the war. 
He left St. Louis Monday on a trip which 
he expects to extend over six to eight 
months. He will visit Holland, Germany, 
Belgium, Switzerland, France, Italy and 
Spain. He may also cross to Africa. He 


THE JEWELERS’ 
expects to do business in all the countries 
except France and Italy, devoting himself 
to wholesalers and large retailers. He has 
found on previous trips that he can do best 
in Holland, Switzerland and Spain and his 
business efforts will be concentrated in 
those countries. 














west. 

Joseph Mehmert left Thursday, July 31, 
for a trip through Ohio. 

Sol Wetstein was home from a southern 
trip only a few ‘days before he prepared 
to take an automobile trip to New York. 

Captain Julian Schwab has received his 
discharge from the army after 28 months’ 
service and returned to his place with A. G. 
Schwab & Sons. 

Will Whitehouse is not going to take an 
early vacation this year as business has in- 
creased so much that he will not be able 
to get away until about September 1. 

Charles Swigart returned to the city 
Friday for a one-day stay to get more sup- 
plies for his Indian trip, on which he left 
a week before. He returned immediately to 
his territory. 

Richard Brand, who recently opened a 
new store in Middletown, O., is seeking a 
new location as the building in which he is 
now located has been sold, the new owner 
desires the space for other purposes. 

The Meyers Jewelry Co. is about ready 
to open its new addition at 5th and Wal- 
nut Sts., where it has doubled the space by 
adding a 5th St. entrance to the store. 
Extensive alterations have been completed 
which include new safes and an entire new 
store front. 

William Thelen has joined the force of 
Cohn, Hahn & Newstedt. He was for- 
merly with Richter & Phillips. Mr. Cohn 
and Mr. Hahn are out on the road enjoy- 
ing a big business. Mr. Newstedt is get- 
ting ready to take a vacation with his 
family. The interior of the firm’s store 
has been redecorated and a number of 
new fixtures installed. 

Word from Pete Dormey indicates that 
he will probably be among the last to leave 
Coblenz, Germany, where he is now sta- 
tioned with the Army of Occupation. The 
last letter the family received from him 
tells of an interesting 14-day trip he took 
through that part of Alsace his father 
came from, in which he states he visited 
the old home town and received an en- 
thusiastic reception. 

Ernest Tonnies is spending many happy 
hours nowadays with his son, Ralph Ton- 
nies, who has just returned home after two 
years’ service in the navy. He was in serv- 
ice at Cuba when he received his discharge. 
Ralph Tonnies was in service just two 
weeks over two years. He has been aid- 
ing his father since returning before return- 
ing to his position with an express com- 
pany which he left to enter the navy. 

The offices of Wallenstein, Mayer & Co. 
have been moved from the fourth floor lo- 
cation at 31 E. 4th St., to the third floor, 
which has been prepared as an addition to 
their headquarters. The additional floor 
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gives the firm about 6,000 square feet addi- 
tional floor space, as they retained the 
fourth floor where they have been for many 
years. All new fixtures have been installed 
including several large safes. Members of 
the local houses have been calling upon the 
firm and congratulating them upon the in- 
creased quarters which more than double 
their space. 

An interesting visitor in the city during 
the week was Carl W. Rose, Ft. Wayne, 
Ind., jeweler, who brought his bride with 
him. Mr. Hirsch of Greenowld, Hirsch 
& Grift, took charge of the young couple 
while they were in the city and aided in 
entertaining them. Other jewelers who 
registered were Charles Foster, Cynthi- 
ana, Ky.; J. E. Zimmerman, Bainbridge; 
Charles M. Traxel, Maysville, Ky.; George 
L. Jacoby, Hamilton; I. N. Biddle, Law- 
renceburg, Ind.; E. Mueller, Hamilton; 
M. Kessel, Lancaster, O.; Frank Hopping, 
Harrison; J. E. Robertson, Augusta, Ky.; 
Haddad Bros., Clothier, W. Va.; Ed. H. 
Kahn, Danville, Ky.; Charles Sigler, 
Knightstown, Ind., and F. W. Feinberg, 
Dayton, who brought news that he had 
sold out. 








Chicago Notes. 


(Continued from page 117) 





2109 W. Harrison St., has gone with his 
family to the Wisconsin lake district. 

Frank Milhenning, manufacturing jew- 
eler, has returned from a short business 
trip. 

Paul W. E. Wittstein, Heyworth Build- 
ing, has returned from a trip in Illinois and 
Wisconsin. 

The engagement of Mr. J. Chester Schar- 
ling, of Scharling & Co., to Miss Doris 
E. Wightman, of Newark, N. J., was an- 
nounced in Chicago. 

L. G. Olmstead, 7924 S. Halsted St. 
has sold his store to Robert Weksler, who 
formerly had a store in Milwaukee, Wis. 
Mr. Olmstead and his family expect to 
leave for the west as soon as matters are 
all settled. 

Carl Hoefer, diamond broker, was slight- 
ly injured in an automobile accident this 
week. While driving in West Washington 
Boulevard a car in front of him stopped 
suddenly, without giving the signal, and 
Mr. Hoefer crashed into the rear of the 
machine before he could slow down. 











Pacific Northwest Notes. 


Among the business places destroyed in 
Brownsville, Ore., recently when fire prac- 
tically wiped out three blocks on the.south 
side of Spaulding Ave., was Lane’s jewelry 
store. 

Jewelers of Pendleton, Ore., are hoping to 
get two speakers of national reputation to 
attend the State Jewelers’ Convention which 
will be held in that city during the Round- 
up, Sept. 18, 19 and 20. They are Colonel 
John. Shepherd of New York and G. A. 
Brock of Los Angeles, Cal., president of 
the A. N. R. J. A. R. M. Sawtelle, vice- 
nresident of the Oregon association, is in 
charge of local arrangements for the con- 
vention. The meetings will be held in the 
County Library auditorium. 
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SIGNED WITH FOUNTAIN PEN. | 
Lioyd George Introduced an Innova- 


tion at Paris. 


| Copsright, 1919, by "The New York Times Company. 

Special Cable to THe NEw York Tres, 
LONDON, June 28.—According to R. | 
_|B. Morris, M. P., Premier Lloyd George, 
who returns to London tomorrow, signed 
~}the Peace Treaty with a fountain pen. 
This is said to be the first time in his- 
tory that such a pen has been used for 
the stgnature of a treaty. Mr. Morris 
thus tells the story: : 

“*¥ desired some time ago to give the 
Prime Minister a little souvenir, and, 
“| seeing that he writes such. a lot, I 
| | thought it would not be a bad idea to 
give him a fountain pen. The holder 4. 
is heavily gold. mounted and adorned 
with the Welsh words, ‘ Nado Lig, 1918.’ 
It also is inscribed with the Prime 
*| Minister's signature in fac-simile. - 

“When it was taken: down to Down- 
ing Street: the Prime Minister at once 
' | commenced to write with it, and he has 
{done all his writing with it ever since. 
: ntly, when another was offered to} . 
~thim, he replied, ‘ I have. one of my own, 
with which I am going to sign the Peace 
Treaty.’ ”’ - 


























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 





nection wit! 





JEweEters’ Crrcucar regarding any advantageous 
device or pe which they are utilizing in con- 


their business. 
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The Council of Four in Business 





Written Expressly for The Jewelers’ Circular. 














| ascension 


BOUT a hundred years ago two broth- 
ers and a sister lived on a little New 


Hampshire farm. They made their own | 


clothes from the wool of their sheep and 
the hides of their cattle. Their garden 
furnished them with a bountiful supply of 
good vegetables. They ground their own 
wheat into flour. They sweetened their 
tea made from sage raised in the garden 
with maple sugar from their maple trees. 
Cider from the apples in their orchard 
furnished a _ stimulating drink. Their 
mode of rapid transit was a yoke of oxen. 
These three people were very nearly suffi- 
cient unto themselves. Rarely did they 
visit the store, except to sell some surplus 
product. They were as nearly independent 
of others as any family could very well be- 
come, but they did not live in the manner 
that people like to live today in the age 
of telephones, phonographs and automo- 
biles. 

The desire for greater accomplishments, 
for more rapid progress has caused people 
to turn away from this state of isolation 
and independence to one of co-operation 
and dependence. It has caused four great 
divisions to be formed, each so important 
that the four may well be called the coun- 
cil of four of business—Capital, Business 
Ability, Labor, Consumer. These four 
working hand in hand accomplish marvel- 
ous results. When they are out of har- 
mony, either complete disaster follows or 
at best the results are like those of an 
automobile engine with the ignition wires 
connected to the wrong cylinders. 


Capital Is the Credit Upon Which Business 
Is Built 

The word capital is used in such a loose 
way that it has come to mean to a certain 
class of people Something used to grind 
down labor and to mulct the consumer, 
while to another class it means great 
power. Both of these classes look upon 
capital in much the same way, but from 
a different angle. Both of them are wrong. 

As a matter of fact, capital is nothing 
more nor less than the credit upon which 
modern business is built. No big enter- 


prises are run on the money which those 
who run them have saved. They are run 
upon the money which many people have 
lent for the purpose. 

The so-called capitalists are more often 
than not the men who trade in this credit, 
who borrow and lend money, who are 
dealers in the proxies of wealth which are 
so necessary to great and rapid progress. 
It is only when capital is looked upon or 
used in a wrong way that trouble results. 
Capital is merely a silent partner to busi- 
ness enterprise. 


Business Ability Is the Directing Hand 


It is the degree of business ability ap- 
plied to any enterprise that determines the 
degree of success. In fact, it was business 
ability that first brought about this council 
of four of business. It is the diplomacy 
of business ability that keeps the four 
working smoothly together. Without busi- 
ness ability we would have chaos, bolshev- 
ism. 

The present state of affairs in Russia is 
due to the fact that an attempt is being 
made to run the country without business 
ability. Capital is present. The Bolsheviki 
leaders apparently collect all the capital 
they will need for the rest of their lives. 
There is labor. Thousands of men and 
women would gladly work if conditions 
were favorable. There are consumers. 
There is no country where people are in 
greater need of the products of business. 
All that is lacking is business ability. We 
would have exactly the same results in this 
country if the business man was removed. 

Every business man is needed no mat- 
ter what gap he fills between the raw ma- 
terial and the ultimate consumer. What 
is needed is greater business ability on 
the part of each and every business man, 
greater ability at this time in steering the 
ship of commerce through the dark and 
stormy seas of present world conditions. 


Labor Is the Motive Power That Keeps 
Things Going 

There was a time when labor was con- 

sidered rather unimportant. In fact, there 


are even today men of importance who 
hold the view that it is not necessary to 
look upon labor as labor but as merely 
individual workers. In these days when 
even the school teachers are forming 
unions it is becoming more and more nec- 
essary to treat with labor en masse. 
Whether or not this is the best way is 
not the question. We have combined capi- 
tal, we have combined business ability, by 
means of advertising we have even gath- 
ered the consumers into rather distinctive 
groups. It is only natural that labor 
should combine. That it has is evident. 
That the labor condition of the world is 
serious has already been demonstrated. 

Even the small business man is likely to 
find that his employes belong to some labor 
union or combine. The only way to avoid 
such an eventuality is to go back to the 
primitive conditions on that New Hamp- 
shire farm. The best way is to recognize 
the condition as it exists-and to admit that 
since labor is really one of the council of 
four it should be considered as: such, for 
after all it is labor that keeps things go- 
ing. Without the motive force of labor 
nothing can be accomplished and labor is 
entitled to and eventually is bound to get 
its just reward. 

Unless this point is recognized by capi- 
tal, business men and consumers, costly 
strikes follow. It is frankly recognized it 
is usually possible to settle all things ami- 
cably. Most labor troubles are due to the 
fact that the workers place too high a 
value upon their services and the other 
three groups in the council of four of 
business place too low a value upon them. 


Consumers Furnish the Money Used in 
Business 

Every one recognizes the importance of 
consumers. Everyone, however, has not 
yet recognized the importance of frankly 
telling these consumers the things they 
should know, of admitting them into the 
council of four of business and of doing 
away with secret diplomacy. 

The best and the only satisfactory way 
to keep the consumer a pleased member 
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= You Can Sell It | 
WD : ; Cut Glass ) 
Just as easily, and make the same grati- Reamnel Gime 
: fying profit, as the hundreds of other Rock Crystal 
Hawkes jewelers. Glass 
, ; it—put Sterling Silver- 
Of —_ dee will - to ye it—pu es ae 
it in t e window—let people Know you Becsseted Gell 
j have it—but you would have to do the Chae J 
same if you had the Hope Diamond to Decorated 
( sell at a ridiculously low figure. Enameled Glass 
. Auto Vases 
° Your profit on Hawkes Crystal is much odie Mates > 
\ more worth your efforts than the profits Cinutin then 
you can make on most silverware and Monograms 
A jewelry. Engraved and 
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Fill Your Wants for a Low Priced Watch 
The best low-priced guaranteed watches on the market today. 
A lever escapement movement, made on the simple Roskopf sys- 
\ tem. Every watch is guaranteed against defective material and 
construction. A good time keeper; nothing on the market to equal 
it this, at the extremely low price. 
! Order Now! 
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No. A475. Nickel case, luminous full, radio silver dial and hands, each............ 2.25 
No. A476. Nickel case, black dial with luminous full radio hands and figures, each 2.25 
Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application 
165 Madison St. 
Between Fifth Ave. and La Salle St. 
cd ” Over Childs New Restaurant, 
Ponoancdhale’ = Second and Third Floors 
(THE HOUSE YOU CANT FORGET? Chicago, III. 
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Storekeeping Department. 


———— 

of the council of four is through advertis- 
ing, by telling him all that he should know 
about business. It is the earcumer who 
furnishes the money that is necessary to 
secure the credit that capital represents. 
Without this money from the consumer the 
business is soon going to fail. Full and 
frank publicity in itself prevents unfair 
dealings. It creates confidence and loyalty 
on the part of the consumer and the result 
is real success, real progress. 











Timely Tips 





id you do a strictly cash business adver- 

tise the fact in a dignified way. Credit 
customers impose an added obligation on 
the retailer. Emphasize the distinction and 
economic advantage between cash sales and 
credit sales, in calling attention to the in- 
yestment value as well as the intrinsic and 
pleasure-giving value of jewelry. 


Advertise Your Storage Facilities 

Do not forget to advertise your facili- 
ties for storing jewelry and silver in the 
Summer time, if you have such facilities. 
You must keep your store busy during the 
Summer months as well as during any other 
time in order to be able to strike a good 
average at the end of the year and you 
can do this by making timely appeals and 
suggestions. 

Show the economy of storing valuable 
jewelry and silverware in your vaults by 
persons about to close up their homes and 
take up their abode elsewhere. Show the 
increasing possibilities of burglaries espe- 
cially during these hazardous times when 
so much discontent prevails. 

Summer Requisites 

Summer time is the season of cool drinks 
and ice cream and here is an opportunity 
to advertise requisities for these beverages 
and delicacies in the way of silver and cut 
glass. Bon bon dishes, etc., should also 
find a place in your merchandising and ad- 
vertising. Advertise bottles to keep the 
water cool when long trips are taken by 
trolley, automobile or steamer. Link up 
utility articles with the occasion for their 
use and your sales will not fall off so very 
much during the sweltering season. 

Essentials for the Home 

A great stimulus has been given to real 
estate recently. People are moving from 
apartments into private homes. Get a list 
of these and tell them how they can im- 
prove their new home by the addition of 
an inexpensive hall clock, silverware, silver 
plated ware, cut glass, or other articles in 
your line. Many jewelers find electroliers 
well adapted for sale to their clientele. 
Show how proper lighting improves the 
home. Perhaps some of the manufacturers 
of lighting fixtures have booklets for dis- 
tribution which you could use with your 
imprint. Many jewelers find it profitable 
to advertise artistically designed electric 
lamps and shades. It might be a good idea 
to co-operate with the furniture man in 
your advertising by apportioning the cost 
of the space. Let him advertise furniture, 
etc., while you advertise silver, cut glass, 
and other decorative house requisites. 
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Money in Cut Glass If 
Properly Featured 
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(THERE is money in cut glass—in the 

sale of good cut glass. Despite the 
competition of cheap and imitation cut 
glass there is a demand—and there al- 
ways will be a demand—for the better 
grade. 

“One of the first things I would banish 
from my vocabulary,” said a salesman re- 
cently, speaking of the sale of cut glass in 
a high class jewelry store, “is the too 
frequent use of ‘genuine’ in connection with 
cut glass. It has been so over-worked that 
the public is getting suspicious. Even a 
pressed blank that has been cut-over is 
cut glass, so why the use of the word 
‘genuine’ to indicate glass cut from plain 
or the better grade of ‘roughed-in’ blanks?” 

This salesman is correct in his conten- 
tion. There is no imitation about a cut 
glass article if it is cut. If it is only 
pressed or moulded it is merely a piece 
of glassware, not an imitation of cut glass. 
It is only in the effort to distinguish be- 
tween cut glass and pressed glass that the 
salesman has a perfect right to use the 
words “genuine” and “imitation.” 

There is too much “knocking” in the retail 
stores of these modern days anyway, and 
the knocking merely serves to show the 
ignorance of the salesman or saleswoman. 
In fact the knocking is usually done to 
cover up the ignorance of the salesperson. 

There is every opportunity for the sales- 
man to learn about the products he sells 
and the employer should insist that he do 
so. The employer also, should not rest until 
he is well informed about all the lines 
of merchandise he sells. 

Experience, of course, will prove his 
best teacher. But he can prepare his mind 
beforehand for the reception of the experi- 
ence to come by a careful reading of such 
books as he has access to that cover the 
subjects he is interested in. 

There are books, and they are as inter- 
esting as a book of fairy tales, which tell 
just how cut glass is made, that give a 
history of glassware in all its pleasing 
ramifications, that teach about the use of 
the different designs used in. the decora- 
tions, etc. It is surprising how few sales- 
men—and even merchants who handle these 
lines—take advantage of the experience of 
others which has been gathered together 
between the covers of a few books by en- 
thusiasts who know what they are writing 
about. Oh, you jewelers! And you sales- 
men! Get the librarian at the public li- 
brary to look up for you a list of books 
covering the lines of merchandise you are 
handling and start to read them. Interest 
alone will keep you at it until you learn 
the value you are getting, and then nothing 
will be able to prevent you from reading 
more—and progressing. Every book read 
will be a step up the ladder of success. 


The salesman should know his wares. 
The salesman of cut glass should know 
good from bad, should be able to tell his 
customers the difference and to make them 
understand why the better grade is the most 
desirable—even at a much higher price than 
is asked for it—when it is compared with 
the cheap, poorly cut work offered so fre- 
quently at the bargain counter. Good cut- 
ting is an artist’s work not a commercial 
proposition. So should the possession of 
cut glass be considered, not as a utility 
piece but as an artistic possession. 


Too frequently, in the larger stores more 
particularly, the salesperson does not even 
know the names and uses of the various 
articles of cut glass that they are called 
upon to sell. Think of a salesman trying 
to sell a dish for one purpose that has been 
designed for another! Think of the 
thoughts of the customer who knows bet- 
ter! An employer is at fault for not tak- 
ing these salespersons into his confidence 
when he gets in his shipments. 


Of course, cut glass is a luxury. Com- 
mon earthenware receptacles will usually 
serve the same utilitarian purposes as the 
finest cut glass—but, oh, how different the 
taste of food that is taken from a dainty, 
sparkling, beautifully shaped and cut glass 
dish! Olives from a glass dish will taste 
ten times as good as from one of common 
porcelain. 


At the same time cut glass is not in- 
tended merely for ornament—that is, the 
largest part of the jeweler’s stock is not. 
It is intended for use as well as ornament. 
The purely ornamental articles even have a 
valuable use. The flower vase is useful, 
the candelabrum and the electrolier are 
useful, the fern dish and the clock are use- 
ful, but these will be purchased more for 
their artistic beauty, both of form and de- 
sign, than for their use. 

Toilet requisites will be beautiful. but 
they will be useful. Table ware will be 
ordinarily classed as necessary while being 
handsome and artistic. This means that 
the salesman will do well to dwell at times 
on the utilitarian value of these things 
and on the artistic value at others, often 
combining the two reasons why they should 
be possessed by the customer in his argu- 
ments. 

The cut glass department while devoted 
to the sale of cut glass exclusively will 
often be the means of selling other articles 
as well—and at the same time, the second 
article not having been thought of by the 
customer when she entered the store to 
make her purchase. 

The sale of a beautiful water set might 
be made the means of selling a mirror 
plateau, the sale of a marmalade jar the 
sale of a spoon, a pickle jar a fork, etc. 
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Crystal-ware 


for the Connoisseur 





Discriminating buyers 
prefer 


Cuthbill Crystal 


because it is as perfect 
as human endeavor can 
make it. 


It establishes prestige 


and encourages new 
patrons. 


Write for full particu- 
lars. 


Tuthill Cut Glass Co. 
Middletown, N. Y. 











Hall Clocks 


We offer for early delivery an 
unusually 4 assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Sen, 150 Post St., San Francisco, Cal. 


No. 204 

















VICTOR A. PICARD & Co., INC. 
MAKERS OF 


ENAMELED NOVELTIES 
IN GOLD AND SILVER 
7 West 45TH STREET 
New YORK 





ENGRAVED CRYSTAL 
BONBON BASKETS 


WITH ENAMELED EDGES 
IN PINK, BLUE AND MAUVE 
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These are opportunities that the salesman 
should not overlook. 

The advertising of cut glass—and every- 
thing else, for that matter, should be edu- 
cational. The jeweler must enlighten the 
world to the uses of nearly all of the ar- 
ticles he sells. How many times is he 
asked by curious customers the uses certain 
articles offered for sale are to be put to? 
That is a cue that he should be glad to 
follow. Tell in the advertising the things 
the people should know. Advertising is 
merely making known to the public that 
which the jeweler wants them to know. 
Salesmanship will sell the goods after the 
advertising has made them known to the 
prospect. The educational campaign in 
favor of fine cut glass may be along the 

r accepted lines: 

a The brilliance of the color and the 
beautiful luster. 

2 Its clear bell-like tone wken touched 
with some other hard substance. 

3. The weight of the glass. 

4, The perfection of the cutting and the 
beauty of the design. 

These things can be claimed for the 
quality article in the superlative degree. 
The customer should be educated to look 
for them in the article being purchased. 
How long would peopl- of taste and refine- 
ment be persuaded to purchase cut glass 
ata bargain sale if they kne. the ear- 
marks of the finer articles? Oh, the heart 
ache of many a woman when she realizes 
she has made a mistake and loaded her 
buffet with the cut glass that is purchased 
at odd figure prices! How she’d like to 
junk the lot, if she could afford it—or 
dared. 

Easter is a good time to advertise and 
advocate the :ale of cut glass among those 
who buy quality wares. It is suited for 
the wedding gift to the brides who will be 
happy after Lent. It is suited for the gift 
to the friend, an Easter custo... that may 
yet be made more general among the bet- 
ter classes. 

Advertise quality, talk quality, buy qual- 
ity, sell quality. 

The interior and window displays of 
cut glass will be as good as good advertis- 

ing if properly made as any other mode of 
publicity. With a prospective customer on 
the spot, a salesman should not find it 
difficult to sell an article to a covetous 
woman who is enchanted with its beauty 
and design. When placing the displays it 
is well to remember that they are being 
placed on approbation in front of the 
prospective customer. If she sees no beauty 
in the display she will have no desire to 
purchase. 

Cut glass should be kept in its own de- 
partment, if we may so term it. It should 
be kept separate from other articles. An- 
other thing, if different qualities are han- 
dled, that is lead blanks, lime blanks, etc., 
it will be well to keep these classes sep- 
arate one from the other. The greater 
purity of the lead glass will dull the bril- 
liance of the lime glass, and vice versa, 
the yellower tint of the lime glass will 
permeate the lead glass and make it ap- 
pear less valuable and desirable. 
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Where possible the displays, both inside 
the store and in the window, should be as 
nearly in the natural surroundings as pos- 
sible. If articles for the toilet table can 
be shown as if on a toilet table they will 
be more attractive than if mixed in with 
articles intended for use on the sideboard. 
Instead of showing a cut glass set on the 
floor of the window, which has previously 
been covered with silk velvet, perhaps, 
show the set on a mahogany tray, and with 
a fine linen doiley on that, then note the 
difference in the general appearance. 

In the advertising of cut glass a little 
booklet might be used or a catalog may 
be issued. In this the ease with which 
cut glass may be kept nice and bright should 
be emphasized. There are two or three 
simple directions, which if followed will 
keep the cut glass in perfect condition. 
Tell the housewife that before she can raise 
any objection to its care in her own mind. 

By following the rules and keeping his 
own stock of glass in its brightest condi- 
tion the jeweler will do much to overcome 
any prejudice against cut glass that she 
may have conceived as to the trouble it 
will cause her. 

Advertise cut glass, talk cut glass, buy 
cut glass, sell cut glass in 1919. 





Jewelry Delivered by Aeroplane 





THE Will H. Beck Co., Sioux City, Ia., 
has the honor of being the first firm of 

retail jewelers in the United States to de- 
liver diamonds and jewelry by means of 
an aeroplane. The valuable merchandise 
was sent from Sioux City, Ia., to Vermilion, 
S. Dak., the trip being made in 31 minutes. 

Considerable advertising was obtained by 
the firm owing to this innovation. Large 
signs bearing the inscription, “Beck’s Aerial 
Transportation Delivery,” were suspended 
from each side of the aeroplane. On all the 
packages and mail matter was the imprint, 
“Beck’s Aerial Transportation Service,” to- 
gether with an illustration of a miniature 
aeroplane, which was used in the form of 
a seal. ; 

Advertising matter was dropped from 
the aeroplane as it sped on to its destina- 
tion. Mail was dropped by parachute at 
Elks Point and Jefferson, S. Dak. The 
delivery was made in response to an urgent 
call from a customer, M. L. Thompson, a 
banker. “My daughter is celebrating her 
fourth birthday today,” he said, “and is dis- 
appointed because in rush of business, I 
forgot to mention to you that the dia- 
mond jewelry which I bought for her was 
to be delivered today.” The last Milwaukee 
train for the day had left and roads were 
rendered almost impassable because of re- 
cent rains. Mr. Beck quickly enlisted the 
services of an ex-army aviator who tuned 
up a bi-plane and promptly sped off with 
the birthday gift. 

The jeweler contemplates making other 
deliveries in the same way. 








The new store of Elisha L. Thayer & Bro., 
Rockford, Ill., was opened a short time ago. 
The old store at the corner of State and 
Wyman Sts. has been closed. The remodel- 
ing of the new place, 104 W. State St., is 
practically completed. 
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The Effects of Color Contrasts 





By R. T. Whitnah, in the Mrechants’ Record 
and Show Window. 
COLOR harmony is of vital importance 
in all phases of life. Yet, important 
as the subject is, it is surprising to know 
the low percentage of men who can define 
colors. Some are color-blind, while the eyes 
of others are untrained, and a very small 
percentage can define color or the vibratory 
shade with any degree of exactness. The 
normal eye is susceptible to color, and color 
training is the remedy which should be 
adapted. By the acquisition of a definite 
knowledge of color we can use it conscious- 
ly and to much greater advantage. 

A window display where light-colored 
merchandise is used will stand more dull or 
dark colors than bright hues for a back- 
ground. A bright spot always adds inter- 
est to a setting of dull tones of its comple- 
mentary color. It is impossible to give a 
definite rule for color arrangement, but the 
following table will be a safe guide: 


Excellent 
Normal-red with ‘blue. 
Orange-red with blue. 
Orange-yellow with violet. 
Yellow with violet. 
Greenish-yellow with violet. 


Good 
Scarlet with turquoise. 
Scarlet with blue. 
Orange-red withviolet. 
Orange with violet. 
Orange with turquoise. 
Orange with blue-green. 
Orange-yellow with purple. 
Orange-yellow with blue. 
Yellow with purple. 
Green-yellow with blue. 
Green-yellow with purple. 
Yellowish-green with blue. 
Blue-green with violet. 


Good, but Strong 
Normal red with blue-green. 
Normal red with green. 
Orange with blue. 
Yellowish-green with normal. 

Fair 
Normal red with green-yellow. 
Scarlet with green. 
Orange-red with yellow-green. 
Orange-red with purple. 
Orange with green. 
Orange-yellow with turquoise. 
Orange-yellow with orange-red. 
Blue-green with purple. 
Greenish-yellow with purple. 
Normal green with purple. 
Green with orange-red. 


Poor 

Normal-red with yellow. 
Yellow with normal-red. 
Yellow with turquoise. 
Yellowish-green with purple. 
Normal green with scarlet. 

Very Bad 
Normal red with violet. 
Scarlet with violet. 
Orange with purple. 
Yellow with blue-green. 
Orange-yellow with green. 
Yellow with green. 
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AMERICAN 
Plain Gold Band and Rich En- 
¢ crusted Gold ‘Gable Glassware 











Gach piece labeled 22 K. Gold 
Soderately priced 


Sole Distributors 
GEO. ‘SBORGFELDT & CoO. 
16th St. G Irving Place 


New York 
























































Radium 
COMBINATION DESK 


AND 


) TRAVELING WATCH 


7 Jewel Lever Movement 





Fitted in fine leather 
traveling case. 

This watch is held firm- 
ly in position and can 
be wound without re- 
moving. Case is thin, 
with soft top and bot- 
tom. Gold border on 


No. 22 cover. 


Our Special Price Complete, $3.50 Each, Net 
AISENSTEIN & WORONOCK, Inc. 


22 Eldridge Street, New York City 
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MANASSEH LEVY & CO. 


canal 


IMPORTERS OF WATCHES 


ARE NOW LOCATED 
26 WEST 36TH _ ST., 


NEW YORK CITY. 
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No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a genuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
ware, Talking Machines, 
kinds. This is our only Salesman and skould be 


JOSEPH HAGN C6O., 


Leather goods, Cut Glass, Holiday goods, and Specialties of all 
consulted before buying elsewhere. 

302-304-306 W. Madison St. 
CHICAGO, ILLINOIS 
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$13.50,up 
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14 Kt. Diamond 
Basket Rings 


GEORGE DOLIN 


14 Maiden Lane 





Large Assortment of 
Cameo Brooches 


14Kt. Pearl Rings 
1 Pearl $3. 
2 Pearls $4. 

3 Pearls $5.andup 





New York | 














































S. & H. LEVINE 








Expansion Watch Bracelet 


Made in 14Kt. Yellow, Green, White Gold. 

Plain and Engraved, Sterling Silver and 

1/10th and 1/20th Gold Filled. 

Samples and prices on request to jobbing 
and wholesale trade only. 












74 Lafayette St. New York 
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Normal green with turquoise. 
Blue-green with blue. 
Blue-green with green. 
Blue-green with yellow-green. 
Blue-green with turquoise. 











We are made comfortable or uncom- 
fortable through our color sensibilities 
without knowing why. Color registers on 
our senses in three ways. It is either seda- 
tive (quiet); recuperative (restful), or 
stimulating (exciting, invigorating or calm- 
ing). The prime colors, red, yellow and 
blue are stimulants ; red vibrating the ex- 
citable; yellow, the invigorating, the force- 
ful, the energetic; and blue, the calming. 
For example—a red cloak will drive a bull 
almost frantic with excitement ; the yellow 
rays of the sun in the day will convert the 
energy of man into all his accomplishments, 
and the blue of the ocean or the moon is 
calming. oe : ; 

As soon as yellow, an invigorating stim- 
ulant, receives a tone of red it at once be- 
comes a recuperative color. Have you ever 
gazed into a flaming fire-place and noticed 
the restful effect of the yellowish-red blaze, 
combined with the calming blue tongues of 
flame here and there? Yellow toned to 
green is also a restful color, but as soon 
as the blue begins to predominate it at once 
becomes sedative. 

Brown and purple, gray and black are 
also sedative colors. They are neutral, as 
well, and are used with the stimulating 
colors to tone down the stimulating in- 
trinsic value of the latter. Have you no- 
ticed the quiet of the brown, ripening 
grainfield; the quiet of the Quaker’s garb, 
or of the mourner in black? Apply these 
same colors to birds and we have the Red 
Bird, the Blue Jay, and the Canary. 
(Noisy songsters, but all birds of stimu- 
lating colors.) The dove and the quail are 
the gray and the brown, more sedative 
birds. 

Some of these examples are very homely, 
but I hope through these to drive home 
the importance of making color express 
something more than a flash. Let color 
speak through your windows in the true 
sense in which that color is able to express 
its vibratory value and note the psychologi- 
cal effect it has upon your customers. 

We had a porch shade window recently 
and used as colors cool, restful blues and 
greens with just a touch of recuperative 
rose. The weather turned cool and they 
didn’t move. To the scene in the back was 
added a touch of yellow to the green—a 
little red and yellow, which stimulated 
warmth to the scene behind and made the 
porch look cooler. That afternoon several 
sales were made and also the following day. 

These are only examples of what colors 
will do. It has been tried out in other lines 
of merchandise ahd produces results. 








The jewelry store conducted by Fred C. 
Brandt, Boonville, N. Y., was recently 
entered by means of an open transom over 
the door and 30 gold rings, one la valliere, 
two watches, two fountain pens, watches 
and other articles were taken. 
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Cash Discounts to Customers 





(ASH discounts are often perplexing, 

and unless a business has a very defi- 
nite policy and sticks to it, it is likely to 
find itself woefully imposed upon. 

Cash discounts are of two classes: Those 
which are justified and legitimate—and 
those which should not be allowed. Among 
the first class is the cash discount for 
prompt payment. If it is clearly under- 
stood that a customer has one or two per 
cent. off for cash in ten days, this should 
be given cheerfully and without question, 
but it should not be allowed to anyone if 
eleven or more days have expired, for this 
only encourages carelessness and a ten- 
dency to take advantage. 

A case of this kind recently came to 
notice, where a customer paid regularly 
within ten days, taking the discount to 
which he was entitled. After a time the 
bill ran over fifteen days and the discount 
was figured off and allowed. An easy-go- 
ing bookkeeper permitted similar deductions 
to be made after twenty and even thirty 
days. 

When a new credit man took hold of the 
steering wheel and refused to permit this 
sort of thing, a number of perfectly good 
patrons were offended because they said 
that they had always been accustomed to 
“courteous treatment” and they expected it 
now. The credit man found it necessary 
to get out a letter and address it to each 
charge customer, stating that present day 
conditions demanded hard and fast rules 
in justice to themselves and to those who 
paid promptly, and that in future two per 
cent would be allowed on ten days; one 
per cent on thirty days; nothing on sixty 
davs; after which time interest at six per 
cent would be charged on outstanding 
amounts. 

The people so addressed saw the justice 
of the decision and were promptly re-edu- 
cated along right lines with a few excep- 
tions. For to tell the truth, half a dozen 
customers or so became sufficiently af- 
fronted to withdraw their custom alto- 
gether. Jt is far better to start right and 
to keep right, than to go wrong and then 
try to get right later on. 

In a certain retail store, discounts were 
given to different classes of people. This 
was done primarily to win favor and pat- 
ronage, and after a while it proved to be 
a grand nuisance. Ministers’ families were 
given a five per cent discount; dressmakers, 
a ten per cent discount; doctors and 
nurses who patronize the doctors’ depart- 
ment, a fifteen per cent discount; and all 
institutions, a flat discount of eight per 
cent. 

Now,. this was how it worked out. To 
begin with, trade boomed, and then it kept 
on booming in a larger and larger degree. 
But the head of the business became cor- 
respondingly worried, for the profits were 
a disappearing quantity. Everyone who 
got a discount on any pretext or other, 
seemed to be possessed with the idea of 
befriending all of his or her acquaintances, 
hv purchasing for them at the inside price. 
The store found it was doing thousands 
of dollars’ worth of business at small 
profit, and oftentimes at a loss. 
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After beginning the discount practice, it 
was very difficult to discontinue it, but 
something had to.be done, and so personal 
letters were sent out to the people who had 
been of the original select and favored few, 
stating that the special discount privilege 
had been abused by some people, and that 
unfortunately the innocent often had to 
suffer with the guilty. In addition to this, 
the increasing price of goods and overhead 
expense, made the continuance of the old 
schedule of discounts impossible. Yet the 
store had no desire to hardship its patrons 
or lose its friends, and so,a new schedule 
had been arranged which would be ex- 
plained if the recipient of the letter would 
kindly call at the store office. 

At this time it was made clear that dis- 
count rates would have to be changed to 
meet new conditions, and each person so 
entitled to a discount was required to sign 
in duplicate a card stating that the special 
buying privilege would be used only by 
the signer of the card. Some of the dis- 
count classes of people were cut out alto- 
gether, as there was really no reason for 
their getting discounts anyway. 

It has been repeatedly found that people 
getting goods at special discount would 
often bring them back for redemption or 
exchange at the regular price, and so some 
special method has to be devised to suit 
each case to prevent imposition of this 
nature. 

If discount sales are put on with lowered 
prices for a day or a given period, the 
period should be strictly observed, and no 
exceptions made to the rule or it brings 
the discount into contempt. In the old 
days it was customary for customers to 
barter and haggle about the prices they 
should pay, and it was not until John 
Wanamaker determined to establish a one- 
price store, that this Archaic system was 
done away with. On the whole people are 
better satisfied to know that they are be- 
ing fairly treated and that other people do 
not have a price advantage over you, or 
they over other people. 

Sometimes customers who receive dis- 
counts are mighty slow pay, expecting to 
be carried over long periods of time. This 
is manifestly unfair. A very good way to 
meet this is to have special bill heads for 
discount customers with a statement simi- 
lar to this at the top: 


iat OU will readily appreciate the fact 

that in extending the courtesy of 

a special discount, we have practically 

eliminated our profit. For this reason 

we will greatly appreciate prompt pay- 
ment of your account. Unless special 
arrangements are made otherwise, all 
bills unsettled within ten days from 
date, will automatically become due for 
ihe amount rendered plus the discount. 

That is to say, the discount privileges 

can only be extended to a favored few, 

and even then only upon prompt pay- 
ment of accounts.” 

If for any reason the business principal 
wishes to be more lenient than this would 
indicate, he can do so, it being understood 
that it is a special favor, however. 

In the long run the granting of dis- 
counts should be carefully handled and 
in a business-like manner. 
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LEATHER CASES 


For Two Stacks of Jewelry 








Trays, Separately or in Con- 177 Broadway 14 W. 40th St. 
junction with Trunks. near Cortlandt St. opp. Public Library 
Quotations on Request NEW YORK 














ANNOUNCEMENT 


We are now located at our New Premises 
47-49 MAIDEN LANE, NEW YORK 


J. GOTTLIEB 


Importer of Watches 

























THE NEW Phone, John 563 


J. W. JOHNSON 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 


Remember the Number, DOUBLE THREE 






PERFECTION 
CORN FORKS 


The popular way of 
serving sweet corn on 
the cob. Silver plated 
—each pair in a box. 














Write for quotations. 














“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 





| Estimates and Samples Cheerfully Sent | 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 


Phones MANUFACTURERS Factories 
3894 Office and 


38041 John Qffice a= 2.35 MAIDEN LANE, NEW YORK “siiistiy 


























PATEK BROS. £@, | | =" A. O. BAUMANN 


Manufacturers of 
M Al N 1S) FA CTURE =, 


~ 1 Se Gee GENUINE IVORY GOODS 
FINY aan WWMM UN] hid oe). - Also Tortoise Shell. Silversmiths’ Supplies. 
SPEC A\ ORDER Waa ‘ Repairing in all its branches 
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Makes the Most of His Advantages 


Arthur A. Lapido, Springfield, Mass., is 
located on the third floor of the Worthing- 
ton building, at that place. He is an up- 
stairs jeweler and watchmaker. The per- 
centage of his rental, as figured on gross 
sales, is smaller than that of many other 
retailers located on the ground floor, and 
therefore he can make the most of this as 
an argument in his advertising. He is an 
expert horologist, as adept in repairing 
American watches as he is in repairing 
Swiss watches. He has the technical abil- 
ity required by his trade and brings it to 
public notice in an unobtrusive way. 

A little folder distributed by him recently 
was entitled “Time—the Stuff Life Is Made 
Of.” The copy is of sufficient historic and 
human interest to warrant reproduction. 
Here it is. 


concentrated on specialties, while others 
have advertised a general line with equal 
success. 

Advertising rates in Boston papers range 
from $2.50 to $3.50 per inch, except on 
the first pages where prices are double or 
more. 

But cost is of very little consequence 
where the returns are almost certain. Half 
pages, quarter-pages and less have been the 
rule, and often. It is worthy of note that 
the make-up of the ads. has shown orig- 
inality, although none has been ultra-radical 
or insurgent. Most of the ads are indic- 
ative of an unusually high standard of 
typographical work displayed. That these 
advertisements do not lack the pulling 
power needed is evidenced by the fact that 
those who do use the local press are win- 
ning the greatest prizes. 





The progress of civilization has depended 
to a large extent upon the value which 
man has put upon time. It is a long step 
from the first crude sun-dial to the modern 
chroncmeter, but now the measuring of 
time is a fundamental factor in one’s 
daily existence. 

Business must move along ON TIME 
and it is my privilege to have been con- 
cerned from boyhood with the making and 
repairing of time-recording instruments of 
all sorts. 

I come from a family of Swiss watch- 
makers and date back my inheritance of 
the craft to 1750 or earlier. Ever since a 
boy of nine my endeavors have been con- 
stantly along these lines and I now feel 
that I may term myself an EXPERT 
without fear of contradiction. 





For Correct Time 
Call LAPIDO 


A special service that I want you 
and your friends to make use of 
whenever you wish. 


Phone, Walnut 2017. 














The modern watch, either American or 
Swiss, is a very delicate mechanism. As 
many as 550 distinct parts are made and 
used in some timekeepers and it may in- 
terest you to know that I have made every 
part time and time again. 


Consequently you may safely intrust me 
with any repairs or adjustments needed. 
Perhaps needless to say, I UNCONDI- 
TIONALLY GUARANTEE every bit of 
my work. 


In spite of superiority of workmanship 
you will find my prices no more than are 
ordinarily charged. May I not be allowed 
to serve you the next time you seek a 
watch-maker ? 





When Buying a Watch 


Your decision should not be 
based wholly on friendship and 
good intentions- but on the expe- 
rience and advice of one who 
is REALLY QUALIFIED TO 
JUDGE. 


I KNOW WATCHES. 
knowledge is at your service. 


This 














ORIGINAL TEXT USED IN A FOLDER 


Summer Advertising Extensive This Year 

This year the appeal by Boston jewelers 
for early Summer business easily surpasses 
all previous records. The unbounded pros- 
perity of the public at large is, of course, 
responsible in large degree, people generally 
having much more money to spend than in 
former years. Several establishments have 





BY A JEWELER OF SPRINGFIELD, MASS. 


Well-known houses which appear almost 
every week are A. Stowell Co., Bigelow, 
Kennard & Co., Thomas Long & Co., 
Hodgson, Kennard & Co., E. B. Horn & 
Co., J. J. Kingsley, the Lenox Jewelry Co. 

Hartdegen, Newark, N. J., advertised un- 
usual wedding gifts recently in a digni- 
fied announcement of four inches, single 
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The Story of a Diamond 
Many jewelers have resorted to an edu- 
cational form of advertising and that done 
at present by Ryrie Bros., Toronto, is es- 











ect 


ARTDEGEN | 


Newark’s Diamond Center | 


Unusual 
Wedding Gifts 


The - Wedding Gift 
that comes from the Hart- 
degen store is sure to carry 
with it distinctiveness, as 
well as worthiness. 

Just now there are many 
unusual designs in Diamond 
and Gold Jewelry, Silver- 
ware and Art Wares. Our 
Watch and Clock depart- 
ments are especially attrac- 
tive. 

While qualities are above 
| reproach, prices are scaled 
to the lowest possible level. 


18 and 22k Gold 
Wedding Rings 


At the Clock Corner 


Broad St. at West Park 


Member N, J. Retail Jewelers’ Assn. 





























HIGH QUALITY ADVERTISED AT BEST PRICES, 


pecially interesting. These advertisements 
are run in the form of a series, three of 
which are illustrated heerwith. The series 


LOOKING at the FACTS 


How ' much should you 


pay for such a watch as 
you need?—How much for 
style, and how much for 
dependable time-keeping 
qualities and service? 


Our Experience Tells 


There’s a mid-road be- 
tween extravagance and 
thrift. Let us advise you 
how to buy the right 
watch. 


Our stock Is Ample— 
Our Prices Right 


Jean RTack 


JEWELER 
857 Broad St, Newark, VS 


Tr, 





“GET A GOOD WATCH AND BE SATISFIED,” 


SAYS TACK. 





Silas says: “‘A name, no matter how good, needs advertising to capitalize it.” 





se fecapniegny Sena Nap eitatts 


| 
| 
\ 


| 
} 
{ 
i 
if 
; 
F i 
{ 


eee eee 


Te pathic ait eh fw 








134 


THE JEWELERS’ 





CIRCULAR August 6, 1919. 




















TELLS TIME IN THE DARK 


ESKA 


LUMINOUS DIAL 


ALARM 


Hands and num- 
erals treated with 
eae radio-luminoeus 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$2.15 


Each 


ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers in Greater New York, we 
maintain an office at 9 Maiden Lane. 














INVENIIC “ RADI“ 

















4 





PECKHAM SEAMLESS RING 


Office NEW YORK 
14 John Street 


Fourth Floor 
ESTABLISHED 1849 







Solid Gold 


Seamless Wedding Rings in all colors 
AND 


Platinum 


MFG. CO. 


Factory 
131 Liberty St. 





Precious and 
Semi-Precious Stones 
41 Union Square, NEW YORK 











= World War Veteran 


Rings, Pins and Buttons 


Manufactured by 


EXCELSIOR MFG. CO. 


P atented Serial No. 275,258 113 Point St. Providence, R. I. 











MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 years with Jacot Music Box Co.) 
247 WEST 42nd STREET - NEW YORK 




















Pat. Pending 


The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes . 


The Lion Safety Pin Clutch Co. 
81 


Nassau St., N. Y. 





Pat, Pending 








NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
112-114 Bleecker ’ aes 


Myron B. Levy Co., Inc., NEW YOR 
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— 
is entitled “The Story of a - Diamond.” 
“Looking at the Facts” is the title of an an- 
nouncement four inches single column, used 
last month by Jean R. Tack, Newark, N. J. 
Its tone is well calculated to inspire con- 
fidence in readers. 





Selling Arguments 


GOOD TIMEKEEPER. The big fea- 
ture of a watch is “Will it keep time?” 
Only dependable makes are offered for sale 
at this store. And should your watch need 
repairing—whatever the make or wherever 
it was purchased—our experts will give it 
the attention it requires. We carry the very 
latest patterns in jewelry and silverware. 
Diamonds. Neither time nor fashion les- 
sens the value of precious stones bought 
here. They are al! splendid specimens, and 





A Diamond or 
an Auto? 


SUPPOSE you could have only one, 

which would you choose? Per- 
haps at first thought you might say, 
“The auto” but after considering the 
brilliant beauty of the most valuable 
gem in the world and the fact that 
it is money in another form, some- 
thing that never decreases in value 
hut always tends to increase, you say 
“A Diamond, of course!” 

Consider that an auto after two 
years suffers considerable deteriora- 
tion and would bring only a small 
percentage of the original cost. You 
can hire an auto with some more of 
your friends at a comparatively small 
sum per hour and enjoy all of its 
pleasures without any of its great up- 
keep or other responsibilities. 

Autos come and autos go, but dia- 
monds last forever. 


John Jones €&§ Co. 











AN ORIGINAL SUGGESTION. 


Written expressly for THE JEWELERS’ CIRCULAR 
by Robert Francis Nattan. 


the mountings must please you before the 
sale is completed. 
* * * 

Gift suggestions. The following list pre- 
sents a variety of gift ideas at a wide range 
of prices. It cannot, however, show the 
exceptional quality which characterizes 
Corning Jewelry Co. gifts, or the individu- 
ality of design which makes them so much 
appreciated. .The reputation of sterling 
quality gives importance to each gift bear- 
ing the Corning Jewelry Co. name. For 
“Her”: Diamond pendants, _ bracelet 
watches, diamond rings, diamond bracelets, 
watches, jewel cases, silver mesh bags, 
diamond lockets, vanity cases, pearl neck- 
laces, La Valliere, umbrellas, pendants, 
brooches, neck chains, toilet sets, gold 
beads, bar pins. For “Him”: 
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tie clasps, cigarette cases, signet rings, 
watches, fobs, chains, cuff links, military 
brushes, diamond studs, silver brushes, 
match boxes, gold knives, gold pencils, 
collar buttons, umbrellas, cigar cutters, 
sterling novelties. 
* Ok Ox 

Jewelry for the Fall—An assortment of 
gifts typical of the Corning Jewelry Co. 
spring stocks—the finest in this section. We 
suggest Scarf Pins, Lavallieres, Bracelets, 
and Watch Bracelets. Corning Jewelry Co., 
Utica, N. Y. 
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A Uniform Mark-Up by Jewelers 


A T this time when so much interest has 

been manifested in the article, “Re- 
vise Your Mark Up,” published in the 
JEWELERS’ CircuLarR recently, it will be 
interesting to know that the leading jewel- 
ers in one section of the country have a uni- 
form mark up on such articles as men’s 
watches, women’s watches, diamonds, sil- 
ver-flat and hollow ware, gold jewelry and 
novelties. Recently these jewelers have 
worked out what is known as a super sched- 














We'll 
Tell You 
A Story 


No, not a “fib’? story— 
we'll try and keep from 
that—but a ‘‘really truly 
story.’’ 


It is entitled ‘‘The Story 
of the Diamond.’’ 

We were asked to tell it 
last week to the ‘‘Electric 
Club”’ of this city—privileged 
to have as its President our 
esteemed Kenneth J, Dunstan, 
Esq., the new President of 
the Board of Trade—and they 
lived through it—in fact they 
were so kind as to say they 
really enjoyed it. 

It has occurred to us that 
if such a nest of wise and 
solemn (?) owls as that ap- 
preciated it, it would not 
prove uninteresting for other 
folks. 

We'll give it to you in 
‘thomeopathic doses,’’ day by 
day for the next three or 
four weeks trying to make 
you a little wiser each day 
regarding the fascinating 
diamond. 

We’ll talk of its early his- 
tory, what it is, its uses, 
where found, how found, how 
mined, how marketed, how 
cut and polished, the dif- 
ferent styles of cutting, and 
also a short history and de- 
scription of some of the great 
Crown and other jewels of 
the world. 

We'll promise not to be 
too long-winded—it costs too 
much money, for as it is it 
will cost us a few hundred 
dollars to tell it to you. 

We'll try and _  =~*not_ be 
tedious; if you do get tired 
you don’t have to ‘‘sit it 
out’’—we’ll excuse you—all 
we ask is that you go out 
on tip-toe not to disturb the 
man on the next seat who 
may be interested. 





To-morrow we'll speak of 
the meaning of the word 
‘‘diamond”’ and its early 
traditions, 





Ryrie Bros. 
Limited 
134, 136, 138 Yonge St. - 
TORONTO 








The Story 
of the 


Diamond 


Chapter 1. 
Its Name 
“diamond” is 


Greek 
‘‘invin- 


The word 
derived from the 
“adamas,’’ meaning 
cible.’’ 

It is well-named ‘‘invinci- 
ble,’’ since it is the hardest, 
the most unconquerable sub- 
stance known in nature; it is 
also the most imperishable, 
for ‘‘moth and rust’’ will not 


corrupt it, although thieves 
may ‘break through and 
steal’ it. Added to this is 


the fact that it is most 
mysterious in its origin, as 
we will find later on. 

e first mention we have 
of the ‘‘diamond’’ as a gem 
is by Manilus in A.D. 16, 
whilst Pliny in A.D. 100 re- 
fers to it as ‘‘the most valu- 
able of gems, known only to 
Kings.”’ 

It was at one time worn 
as a charm to avert insanity. 
In fancy we now hear some 
poor fellow call out, ‘It 
seems to me it more often 
indicates insanity—the mad- 
ness of love.’’ Don’t pay 
any attention to him—he’s a 
poor, cynical bachelor, and 
doesn’t know what he’s talk- 
ing about. 

In the middle ages it was 
known as “pietra della re- 
conciliziaone,’’ that is, a 
peacemaker between husband 
and wife, in which respect 
numerous testimonials as to 
its miraculous cures in the 
present day are readily ob- 
tainable. 

‘“Ryrie diamonds’’ are an 
almost infallible cure for all 
such matrimonial ailments. 

Tomorrow we will try to 
explain what the ‘‘diamond’’ 
really is. 


Ryrie Bros. 
Limited 
134, 136, 138 Yonge St. 
TORONTO 








The Story 
of the 


Diamond 


Chapter 2. 
What It Is 


The diamond is 

carbon which has become 
erystalized through intense 
heat combined with great 
pressure, 

It is chemically identical 
with charcoal and graphite 
(black lead), into which it 
may be converted by -heat or 
electricity, and yet there is 
an extraordinary difference 
between them in character. 
The diamond, for instance, is 
a poor conductor of electri- 
city whilst graphite is a 
gvod conductor, 

It can be electrified or 
made phospborescent by frie- 
tion, and, if left in the sun- 


light for a time, will give 
forth light to a certain ex- 
tent in the. dark. 

Frequently, in otherwise 
fine diamonds, after being 
cut and polished, black car- 
bon spots will be found. 
Through refraction and _ re- 
flection, one such spot may be 
multiplied from two to a 
dozen times, 

Needless to say, such spots, 
however, small, form one of 
the many imperfections seri- 
ously affecting the commer- 
cial value of a diamond, and 
yet these spots are seldom 


carbon— 


detected by the average 
buyer. The technical name 
for such a diamond is 


‘‘pique,’’ or spotted, 

Every ‘‘Ryrie diamond’’ is 
backed up by ‘‘Ryrie expert 
knowledge,’’ and the “Ryrie 
reputation.’’ 

Tomorrow we will speak of 
the formation of the diamond. 


Ryrie Bros. 
Limited 
134, 136, 138 Yonge St. 
TORONTO 
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expenditure. 


Scarf pins, Louis, Mo. 


THREE OF A SERIES OF INTERESTING ADS BY RYRIE BROS., TORONTO, ONT. 


Wedding Jewelry—For the girl who will 
be married we have assembled lovely new 
gift things in a charming variety of gold, 
silver and enamel—also exquisite pieces in 
platinum and diamonds and the always ap- 
propriate pearl strands. 
afford opportunity for the exercise of in- 
dividual taste and meet one’s wishes as to 
Jaccard Jewelry Co. St. 





A. ARRIETA ET 


Our assortments 


must be met. 


vertised articles at fixed prices. 


ule which advances the retail price 15 per 
cent. over the regular mark up in order to 
meet the added expense of war tax amd 
other added-costs of doing business which 
In this super schedule of 15 
per cent. over the normal profit the gov- 
ernment tax of 5 per cent. is absorbed. Ex- 
ceptions naturally must be made to this 
fixed mark up in the case of nationally ad- 
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a HY should I buy a new 


watch? Mine keeps time.” 


This is today a typical answer to 
the jeweler’s selling talk. 





“My watch is certainly old-fash- 
ioned looking. I believe I need a 
more up-to-date model.” 


This is bound to be the reaction that 
Wadsworth’s national advertising 
will have on thousands of men. 


And it means stimulated watch busi- 
ness for every jeweler in America. 


‘THE WapswortH WATCH CASE Co. 
DAYTON, KY. 


New YorK OFFICE CHICAGO OFFICE 
17 MAIDEN LANE 31 N. State St. 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AutHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, we are submitting 
this article for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the mechanical 
occupations, watchmaking stands pre-eminent as 
a clean, profitable business, eliminating the monot- 
onous routine of many other lines. The watch- 
maker has invariably been honored as the highest 
example of human mechanical skill. All kinds of 
plain and complicated timepieces, as well as deli- 
cate precision instruments of every description come 
within the scope of the watchmaker’s ability. It 
would be impossible to operate our vast industrial 
system without the aid of accurate timepieces. 
Strictly speaking, the name ‘“‘watchmaker” is a 
trade misnomer, as watchmaking generally com- 
prises the manufacture of watch movements, How- 
ever, the name, “watchmaker,” in the jewelry busi- 
ness, is invariably applied to one who repairs 
watches, and a competent watchmaker or watch re- 
pairer should be able to make practically any part 
of the different kinds and models of watches now 
in use. 

If the remarks contained in this article are ‘old 
stuff,” to the competent workmen, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of July 2.) 

Question.—Assuming that we have a 
watch which requires a new balance staff 
and jewels, how shall we proceed with such 
repairs? 

Answer.—For the purpose of this arti- 
cle we will assume that we have at hand a 
full plate, 18 size American movement 
with single roller escapement which has 
been damaged to such an extent that the 
balance pivots are broken, the roller jewel 
is chipped and the cock and foot jewels 
and endstones are broken or otherwise 
damaged. It also happens at times that 
we take in jobs in which the various parts 
have been mutilated or damaged by in- 
competent workmen. In either case, it is 
our duty to our customer to restore the 
watch to as near the original condition as 
possible. Later on we _ shall describe 
methods of taking in jobs, estimating cost 
of repairs and time required to complete 
such jobs. Our only consideration at this 
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point is to describe correct methods of 
performing the various operations. 

Our first operation will be to remove 
the movement from the case and place it 
on an assembling block. Then we may 
loosen the hairspring stud screw and dis- 
engage the stud from the cock. Next we 
will remove the cock screw and lift the 
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balance cock from the top plate. The bal- 
ance may now be lifted out and laid aside. 
As it will be necessary to replace the foot 
jewel and endstone, we will be obliged to 
remove the barrel bridge, mainspring bar- 
rel and top plate. Previous to proceeding 
with these operations we must be sure to 
release the power from the mainspring. 
Then we may remove the screws and 
safely lift off the bridge and top plate. 
QuEstTion.—What requirements are neces- 
sary for good order relative to the top 
plate and the balance cock? 
ANSWER.—The balance cock should be 
straight, free from all nicks, burrs or cuts, 
and should lie absolutely parallel with the 
top plate. The steady pins should fit 
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closely into their respective holes in the 
top plate. Fig. 9 shows the correct pro- 
portions between the balance cock and the 
top plate. Often we find watches in which 
the balance cock has been bent upward as 
shown at “A” in Fig. 10, to accommodate 
a balance staff that is too long. Also, we 
find watches in which the cock has been 
bent downward to accommodate a balance 
staff that is too short. This condition is 
shown at “A” in Fig. 11. Another condi- 
tion, which is essentially as detrimental as 


those shown in Figs. 10 and 11, is illus- 
trated in Fig. 12. In this case small nicks 
or cuts are placed on the under side of the 
balance cock or on the top plate directly 
under the balance cock seat; also a burr 
may be raised on either side of the cock 
to raise or lower it, or even a piece of 
paper is applied for the same purpose. 
Needless to say, Figs. 10, 11 and 12 rep- 
resent the very worst exrmples of “botch 
work,” and should not be attempted or 
even tolerated by anyone who wishes to 
become a master workman. If the balance 
cock is bent upward, as shown in Fig. 10, 
or downward as shown in Fig. 11, either 
of these conditions should be corrected be- 
fore proceeding with any further repairs. 
This may be easily done by placing the 
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cock on the small brass block described in 
the July issue, applying a box-wood punch 
at the proper point and striking it a light 
blow. The cocks may then be placed on 
the top plate, secured with the screw and 
carefully examined to determine if it is 
parallel with the plate. Several trials may 
be necessary to restore the cock to its 
original condition; a low-power glass and 
careful examination are all that should be 
necessary to determine that this condition 
has been complied with. If any nicks, cuts 
or burrs exist, as shown in Fig. 12, they 
should be removed with a flat face graver 
or a: fine file. If the seat of the balance 
cock is very much mutilated, it is best to 
drive out the steady pins far enough to 
allow stoning the seat of the cock flat. 
Most steady pins are driven in from the 
top of the balance cock, so if we select a 
large flat face punch and rest the cock over 
a hole stump in the staking tool, it will be 
a very simple matter to drive the steady 
pins out sufficiently to enable us to stone 
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YOUR JOBBER 
WILL SUPPLY YOU 





Hammel, Riglander @ Co. 


Exclusive Wholesale Distributors 


NEW YORK 


U.S.A. 
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off the seat of the cock. Then we may 
drive the steady pins back into position and 
rest assured that we have a properly seated 
balance cock. Occasionally we have a 
watch in which the potence has been mu- 
tilated in much the same manner as de- 
scribed with reference to the balance cock. 
Needless to say, such “botch work” on the 
potence should be corrected also. 
Question.—Assuming that we have re- 
paired the balance cock and potence in first 
class order, how shall we proceed to fit 
the proper balance jewels and endstones? 
Answer.—Our first consideration in this 
respect will be to use genuine, factory 
made material when fitting new jewels or 
any other parts of a watch. By genuine 
material, we mean new parts supplied by 
the watch factory for their own particular 
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movements. Imitation material (princi- 
pally balance staffs and jewels) is made by 
certain concerns for various movements. 
In some cases it will fit as well and be just 
as nicely finished as genuiue material. 
However, we believe the student will be 
following the safest course if he uses genu- 
ine material; after he has become proficient 
he may use imitation material if he so de- 
sires. We may next remove the jewel 
screws and push out the broken jewels. 
For this purpose we will use the small 
brass block and the jewel pushers as pre- 
viously described. We will assume that 
after removing jewels and endstones and 
cleaning them to enable us to make a 
careful examination, we find that both hole 
jewels are broken; the foot endstone is 
also broken, while the cock endstone is 
pitted. Also the cock endstone has been 
badly marred, caused, no doubt, by some 
careless workman pushing the jewel in 
place with a pair of tweezers or “any old 
thing that was handy.” In regard to the 
cock endstone, we can refinish the top and 
also lap out the pit mark so that it may 
still be used and give good service. 

Question.—How can we refinish the top 
of the endstone setting and also remove 
the pit mark so that the endstone will be 
in first class condition? 


THE JEWELERS’ 

ANSWER.—To refinish the top of the end- 
stone we will require jasper stones. These 
usually come as two flat wafers (one for 
roughing and one for finishing) cemented 
onto a wooden block, and should be ob- 
tained from any first-class supply house. 
The endstone should be rubbed on the 
rough jasper stone until the scratches or 
marks are removed; then it should be 
cleaned off with benzine and given the final 
finish on the fine stone. In this case it is 
best to wrap a piece of tissue paper around 
the end of the forefinger, and it should be 
understood that the best results are ob- 
tained by rubbing the jewel on the stone 
with short circular motions. A finish quite 
equal to the very best factory work may 
be produced in this manner. Fig. 13 rep- 
resents a suitable jasper set. 

To refinish the beveled part of the end- 
stone we will require a sapphire stripping 
tool, which is a piece of sapphire shaped 
as a graver and used in the same manner. 
The endstone should be held in a jewel 
chuck in the lathe and run at a moderate 
speed. A low-power glass should be used 
while “stripping” to avoid cutting into the 
jewel proper, as the sapphire being next to 
the diamond in hardness will readily cut 
into any softer stone. The stripping tooi 
should be applied to the endstone setting 
exactly on “the line of centers,” and a very 
light cut should be taken. Properly done, 
this method produces a beautiful, brilliant 


finish, free from all turning marks or 
lines. 
The sapphire stripping tool comes 


mounted in aluminum and set in a hard- 
rubber holder with a cap for protection 
when not in use. Fig. 14 illustrates such 
a tool and the proper method of applying 
it when stripping an endstone. 


To remove the pit mark from the acting 
end of the endstone we will require a box- 
wood lapping block to which a_ small 
amount of No. 3 diamond powder should 
be applied. Such a block may be about 
two inches in diameter by one-half inch in 
thickness. It should be turned up in the 
lathe with the aid of a slide-rest; should 
be dead flat and perfectly smooth. For 
convenience in using and also to keep in 
good condition when not in use it may be 
cemented into a tin movement box pro- 
vided with a lid. The endstone should be 
placed on the lapping block and rubbed 
around with short’ circular motions, hold- 
ing it down with a piece of pegwood dur- 
ing the lapping operations. A few vigor- 
ous motions and the endstone should be re- 
moved from the lapping block, carefully 
scrubbed with benzine and examined. Ii 
the pit mark is not entirely removed, the 
operation should be repeated. The final 
cleaning of the endstone should be very 
thoroughly done, as the slightest trace of 
diamond powder left on the endstone will 
cause trouble later on when the movement 
is in running condition. Diamond powder 
for charging the lapping block may be ob- 
tained from any large supply house of 
from a dealer in mechanical diamond tools. 
A small amount of diamond powder 
worked well into the lap will last for a 
number of years. 

QuesTion.—How shall we proceed to 
select the proper hole jewels and the foot 
endstone ? ; 
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ANSwER.—In regard to the proper sizes 
of pivot holes to select we should remem- 
ber that, as a rule, a 7-jewel or low-grade 
movement is fitted with large pivot holes; 
a 15 or 17-jewel medium grade movement 
is fitted with medium holes, while a 19 to 
23-jewel high-grade movement is fitted 
with the smallest holes permissible for the 
particular size of movement at hand. 
Theoretically, any watch movement (or 
any other machine, for that matter) will 
perform its various ,functions with less 
power, and consequentiy with less friction 
if the pivots or arbors and all acting parts 
are reduced to the smallest possible dimen- 
sions. We can readily imagine that a 
12-inch shafting could be made to turn 
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over with much less expenditure of power 
if the arbor at the bearing point should be 
reduced to, say, one-quarter of an inch. 
However, any machine must be built with 
pivots or arbors designed to comply with 
a pre-determined maximum factor of 
safety. In watch movements the pivots are 
reduced to the minimum factor of safety 
because we seek to reduce the friction to 
the smallest possible amount. By the same 
token we use the smaller pivots in the 
high-grade movements because we design 
them to keep more accurate time than the 
low-grade movements. Therefore, we shall 
select pivot holes for our repair job with 
due regard for the grade of the movement 
at hand. Each jewel hole, and consequently 
each pivot of the balance staff, should be 


: 
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of exactly the same size, or we cannot ex- 
pect an accurate rate from our movement. 

Assuming that such jewel holes have 
been selected, also that the proper foot 
endstone has been selected, we may try 
them in the cock and potence to determine 
if they seat properly. The hole jewels may 
be placed in their respective seats and 
pushed into position with the jewel pusher. 
Then the endstones may be placed in the 
correct position, 7. e., with the jewel screw 
seats and position dots coinciding. Next 
the balance cdck may be rested on the 
brass block and with the box-wood punch 
the jewels may be driven fully into the 
seat. Likewise, the foot jewel and end- 
stone may be driven into the seat. Now 
we must examine the jewels to determine 
if the endstones are flush with the top of 
the cock and potence. If the top of the 
endstone extends below the surface of the 
cock or the potence, the hole jewel has 
been turned down too thin. 

(To be continued.) 
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Various Forms of Twenty-four Hour Clocks 





Translated expressly for The Jewelers’ Circular. 














he 
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E time tables of the French railroads 
T are made up by counting the hours 
from 0 to 24, a system adopted several 
years ago by the Italian and Belgian 
milways. This is the introduction into civil 
fife of the reform adopted a decade ago by 
the Observatory of Paris, for the editorial 
management of the Connaissance des temps 
and for the Annuaire du bureau des longi- 
tudes, a reform already put into practice 
some time ago in various domestic services 
of the Posts and Telegraphs. 
At the time when the reckoning of time 
commencing with the rising of the sun was 
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started, there was some reason, at least in 
certain latitudes for dividing the day into 
12 hours of light and 12 hours of darkness. 
But people in modern times began to 
record the hours from the middle of the 
night; the twelfth hour then occurred at 
the middle of the day and it is absurd to 
commence again at this moment, a new 
series of 12 hours. It is much more logical 
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and more convenient to .continue to count 
to 24, inasmuch as the whole day has 24 
hours, says a French writer. 

Undoubtedly the custom adopted would 
not be easy to upset, but the public will 
finally ‘become accustomed to this change 
and the division from 0 to 24 will imper- 
ceptibly replace the division into two 
periods of 12 hours. 

Simple and natural as the reform ap- 


pears to be, it requires, nevertheless a 
change in the dials of watches and clocks. 
The arrangement of the 24 hours in a single 
sequence of figures on the dial, is that 
which at first sight appears to be the most 
practical and the most rational. But these 
24 numbers crowd the dial in a somewhat 
excessive manner and this objection be- 
comes more serious than ever where a dial 
of small diameter is concerned. Fig. 1 
shows us the appearance of a dial divided 
into 24 hours. In this pattern there is indi- 
cated at the same time, the notation from 
1 to 12 o’clock twice, an arrangement that 
will always be useful and even necessary 
until the time, not very distant, when that 
of 24 hours will be finally adopted uni- 
versally. 
x ok Ox 

The first idea that comes into the mind, 
in considering a 24 hours dial, is that of 
recognizing which are the hours of the 
day and which are those of the night. A 
watchmaker of Villers-le-Lac—a M. Vau- 
frey—has contributed to La France Horlo- 
gere a scheme for a dial, without, however, 
imitating nature as the author has claimed, 
inasmuch as the days and nights vary con- 
tinually as to length. 

The hours of night are inscribed in the 
black as is proper, and the moon appears 
in the darkened portion; those of the day 
are in full light and the sun illuminates 
them. The words morning, noon and night 
are plainly legible, as is also the word mid- 
night, which meets the views of the parti- 
sans of 0 and those who favor 24. 

The disposition of the figures changes, 
starting with the twelfth hour, so as to 
make it possible to read them from the bot- 
tom of the dial. The part containing the 
hours of day could be made sky-blue, the 
sun golden and the moon silver, so that the 
design would conform more closely to na- 
ture—according to the ancient alchemy— 
which would not fail to place a definite 
seal of distinction on the device. 

* * x 


The division of the dial into 24 hours 
calls for a change in the usual minute work, 
because the hour wheel will have to make 
only one revolution daily in place of two. 

The change, in its simplest form, consists 
in doubling the number of teeth of the hour 
wheel and reducing, by one half, the di- 
ameter of the minute pinion, which retains 
the same number of leaves. 

Another method is as follows: The 
toothing of the hour wheel is changed for 
that of a calendar wheel with 24 teeth, and 
this wheel is made immovable by means ot 
a click spring. On the minute wheel three 
pins are set, which engage with these teeth 
and cause the wheel to jump to the extent 
of one tooth every hour. The hour hand 
is consequently stationary for the duration 





of an hour and then jumps suddenly to 
the next hour. 

If the system of 24 hours for a single 
revolution becomes general, there will be 
much to do for the watchmakers. 

Thirty years ago, a universal time began 
to be discussed. The English believed that 
it would come to pass, and all the whole- 





sale dealers of that country were eager to 
return to Switzerland the watches in their 
stock, to have the dials and dial trains 
changed. Two years later the same 
watches were again returned to Switzer- 
land to be reconstructed into 12-hour time- 
pieces. 
x ok x 

Which is the system, that will be pre- 

dominant with us, asks the Almanach de 





VHorlogerie et de la Bijouterie. So far it 
is not known. For the present, no doubt, 
the various arrangements of figures on the 
dials, by means of which we can obtain the 
24 hours, without any change in the dial 
train, will be satisfactory. 

The arrangement most in use, that which 
has been adopted for the dials of railroad 
station clocks, consists of inscribing the 
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13 to 24 in Arabic figures on a cir- 
‘aside of that of the Roman figures I 
oa It is very probable that this is the 
Ceol that will become general. 
Recourse could be had to painting on the 
dials for the addition of these figures, but 
ny watchmakers are avoiding this by 
+e “processes” or little discs, bearing 
za Rages, which require only to be ce- 
mented on the dial. 
For clocks there are small metal dials, 
showing, in red, the figures 13 to 24, and 


hours 


tt. 
Dépose 





which are fitted concentrically on the ordi- 
nary dial. 

Another ingenious system is that pat- 
ented by M. Carayon, of Mont-de-Maison, 
under the title of Héméramétre universel. 
A small revolving dial is fitted, in place of 
the hour hand, on the hour wheel. This 
little dial shows the hours in Arabic fig- 
ures, from 1 to 12, but inscribed in a di- 
rection contrary to the customary method; 
that is to say, from 1 to the left to 12. 
When 12 on the revolving dial is opposite 
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to XII on the stationary dial, it is 12 o’clock 
(morning), or XII + 12 = 24 (evening). 
Sixty minutes afterwards, 1 is beneath 
XIJ, it is then 1 o’clock in the morning, or 
XII + 1 = 13, evening. When 5 is be- 
neath XII, it is 5 o’clock in the morning, 
or 12 + 5 = 17 o'clock, etc. The hand 
that remains shows the minutes, the hour 
hand being eliminated. 

* * : * 

The makers of watches immediately took 
up the movement (this is not intended as 
a pun), and watchmakers can now obtain, 
at all their supply houses, 24-hour dials 
of various patterns. 

The most simple, but possibly not the 
most desirable system consists of giving 
the 24 hours and having only 12 numbers 
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on the dial. The morning hours are rep- 
resented by Roman figures, those of the 
evening by the Arabic signs, but in place 
of giving the 12 numbers of each series, 
they are alternately suppressed and re- 
placed by one or the other series. There 
are thus shown I, 13, III, 16, V, 18, etc. It 
is necessary to supply the missing figures 
by the imagination. 

Greatly to be preferred is the arrange- 
ment introduced by a well-known manu- 
facturer, a representation of which is 
shown in Fig. 4. 

Although placed one on the other, the 
figures are nevertheless very distinct and 
easy to read. It is a somewhat delicate 
piece of painting, but, properly carried 
out, it satisfactorily accomplishes its pur- 
pose. 

An interesting arrangement of the figures 
on the dial is that of M. Troncet, shown 
in Fig. 5. Its author has given it the name 
of the spiral dial. Starting with the first 
hour of day, marked 0, it is easy to follow 
by looking on the edge of the curve, the 
regular sequence of the hours, 1, 2, 3, etc., 
up to the last, 23, after which the curve 
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extends to the. end of the day and drops 
off at the point marked 0 for the com- 
mencement of the following day. 

Habit being second nature, the most con- 
venient dial will be, without doubt, the one 
that least interferes with our old habits, 
and to this the spiral dial may lay claim. 
If we wish to continue with the use of the 
old 12-hour dial, we have it complete on 
the inside of the curve, and after the di- 
vision we can start with the reading of the 
inside figures, without troubling ourselves 
with the others, consequently there is no 
change in the acquired habit. Do we wish 
to follow the new notation? We read the 
outside figures. 

For instance, during a long tiresome 
evening, we glance at our dial. The hands 
give us the two readings, 22 hours, 12 min- 
utes (new notation), and 10 hours, 12 
minutes, evening time (old notation). We 
wish to take a train. The time of departure 
is given on the time-table as 17 h., 10 m. 
Cast an eve on our dial and we see at once 
17 and 5 in the same division; this means 
that 17 h., 10 m. is 10 minutes past 5 in the 
evening. 

Precise, clear and convenient; such are, 
in brief, the characteristic adantages of the 
spiral 24-hour dial. 

*x* * * 


The dial shown in Fig. 6, also gives the 
24 hours; those of the morning on a white 
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background, and those of the night on a 
black background. 

A more rational division of the hours 
of the day and of the night has been de- 
vised by a watchmaker of Angers, and is 
represented in Fig. 7. The hours of day 
are in reality those from 6 to 18, and the 
evening hours are from 18 at night to 6 
in the morning. If we start from 1 hour 
after midnight we read I in the black zone, 
and we remain in this zone; that is to say, 
in the night, until VI. This figure is, how- 
ever, in the white zone, that of the hours 
of the day, which follow one another until 
XII and continue at 13 to 18. With this 
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last number we re-enter the zone of night. 

This arrangement is very ingenious, be- 
cause it allows very readily of the com- 
parison of the two systems. 

* Ok Ox 

No matter which of the combinations we 
have just described, there is always some 
reflection necessary to read the right time; 
some inventors are ingenious in sparing us 
this effort. They have been quite success- 
ful, but some unfortunate complication al- 
ways occurs. 

The Mazandier system gives us the time 
according to the two notations. Each no- 
tation has its special hour hand, while the 
minute hand is common to both. ‘This sys- 
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tem, the most simple in its construction, is 
shown in Fig. 8. 

In the model shown in Fig. 9, the 24- 
hour hand is under the 12-hour dial, only 
the useful end being visible. It therefore 
cannot be mistaken for that of the 12-hour 
hand. The small central dial may either 
project or be on the same plane as the 
outer dial: in the latter case, the hand is 
bent suitably to allow of its passing be- 
tween the two dials. 

Fig. 10 shows us another form of carry- 
ing out the same system. In this case, the 
small, 12-hour dial is attached, by means 
of stirrups, above the 24-hour dial, with- 
out interfering with the reading of the 
jatter. 

Every watchmaker will understand the 
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Mr. Dealer: 


Do you know what all around 
satisfaction means in a watch crys- 
tal? 

Do you know that K.K. can give 
you all that you demand in a watch 
glass regardless of how extreme your 
demands are? 

Do you know you can obtain 
numbers and sizes when you want 
them? 


Think it over, Mr. Dealer. 


Konishi Kotakudo &, Co., 


517 Pacific Block 116 Nassau St. 
Seattle, Wash. New York City 
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dial train upon which this system is based. 
The manufacturer who undertakes the con- 
struction must use great care in the design 
and installation of the driving pinion and 
in the setting of the hands, otherwise fre- 
quent stoppages may result. 
Another system consists in causing the 
hours I to XII and 13 to 24 to appear al- 
ternately in the dial. The figures are visi- 
ble in passing window openings. Figures 
11 and 12 represent a watch fitted with this 
system. ; 
The change of figures may be effected in 
two different ways. In the first, the most 
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simple, there is no automatic changing. 
The figures I to XII remain constantly 
visible in the windows, and to have the 
time follow the new notation it is neces- 
sary to press on the push-button, Fig 13, 
reproduced from the Bulletin de l’AA de 
Cleeses, indicates this arrangement. 

If the push-button D is pressed, the tube 
that it commands acts on the part B. This 
in its rotary movement around V, draws 
with it the pin G, and in consequence the 
dial F. The progress of B, limited by the 
pin H, is such that it causes in the dial F 
a movement of 1/24 of a revolution. In 
this manner the push-button D, having 
completed its movement, the Arabic figures 
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13 to 24 are caused to replace the Roman 
numerals I to XII, as shown in Fig. 11. 
If the pressure ceases, the spring R acts 
on the lever B, and the Roman numerals 
reappear. 

With this arrangement, which necessi- 
tates no change in the dial train, the nota- 
tion in twice 12 hours is obtained, by mere- 
ly exercising a simple pressure when look- 
ing at the time, between noon and midnight, 
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to cause the appearance of the correspond- 


ing hours by the new notation. 
(To be continued) 





The Watchmaker’s Wage 





Predicts Wide-Spread Watchmakers’ 
Organization 
PHILADELPHIA, Pa., July 30, 1919. 
Mr. Watchmaker : 
You don’t consider yourself as good 
a mechanic as a plunder or a carpenter 
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or you would demand as high rate per 
hour as they do. 

What’s the matter with you? Have 
the long hours and tedious work knocked 
this fight out of you? 

Do you know many carpenters and 
plumbers and brick masons now get one 
dollar an hour? They have plenty of 
fight in them. Don’t forget you pay a 
portion of the money they receive. 

They don’t have over $50 worth of 
tools. You are mighty fortunate if 
you have less than $500 worth. 

Now, “M. S.” you want 100 per cent 
profit on your watchmaker. You also 
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want him to pay for material besides. 
You mean if he gets $125 per month, 
you want $230 plus material. Your 
turnover would average about 10 times 
per year or a gross profit of 1000 per 
cent. 

Now, just suppose Mr. Watchmaker 
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asked you for 100 per cent of his in- 
vestment in tools, or, say, their value, 
at the end of each year. You'd say he 
was crazy. Well, let me tell you he 
would not be half as crazy as you. You 
pay your watchmaker less per hour than 
less skilled labor received. Why? Be- 
cause he doesn’t oppose it. 

Now, watchmakers, there is not going 
to be any downward readjustment of 
wages. We are going to receive as good 
or better rate per hour than less skilled 
men. 

Each town of any size is going to have 
an organization of watchmakers. Phila- 
delphia has fired its first gun and, boys, 
let me say the best men in this town 
have joined already. Now let’s all get 
busy and in a short time we'll be able 
to climb on deck with Gompers and the 
American Federation of Labor. 

Remember, Mr. Watchmaker, this 
silver lining stuff about good light and 
working conditions don’t pay the 
grocer’s bill and besides that should be 
part of every position. If we can’t get 
what our fellow men get without a fight, 
let’s prepare to fight. 

Now is the time to quit complaining 
and to gird yourself for the coming 
struggle for recognition. P::S. 





Says More Consideration Should Be 
Shown Watchmakers 


PittspurGcH, Pa., July 31, 1919. 
Editor THE JEWELERS’ CIRCULAR: 

Regarding watchmakers’ salaries you 
have had a few lines from St. Louis, a 
few lines from Cleveland; now a few in 
behalf of the watchmakers in the Pitts- 
burgh district. 

There is one solution for the watch- 
maker’s salary, and that is a union. 
Many jewelers are very inconsiderate 
concerning their watch repairmen—they 
hire them and fire them on the spur of 
the moment. 

As to the scarcity of workmen, the 
jeweler has done everything to improve 
and remedy it, except to pay more 
money. They have advertised for ladies, 
which I have seen end in the only 
watchmaker, a son, marry the lady en- 
graver and then pull for themselves. 
This left the jeweler worse off than 
ever. But I assure you he did not wish 
his son any bad luck. 

Now they talk of training and using 
the crippled soldier. More power to 
the crippled soldier if he can stand the 
strain and confinement. I know one 
store that objects to talking among the 
watch repairmen. The employer allows 


-eight minutes for putting in mainsprings 


and says a man should earn three times 
as much as his salary. He has earned 
or acquired the name of “slave driver” 
among the watchmakers, and the latter 
keep coming and going all the time. 
Did you ever compare the watchmakers’ 
salary with the street car conductor's, 
who needs no tools and who has nothing 
invested ? 

It is funny to read an ad for a first 
class repair man at $25 a week. 

Sincerely yours, 


i. BP. 
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LUMA “imepteces need 
no exposure to light 


OU are never in the dark for time if your 
timepiece has LUMA on it. LUMA makes 
watches and clocks tell time in the dark. 


The charm and convenience of watches and 
clocks with LUMA are continuous. The LUMA- 
nosity of LUMA lasts for years. 


The watch or clock with LUMA glows pleasantly 
at you in the blackness of night. It is never off-duty. 


LuMaA is the Radium LUMAnous Compound, 
guaranteed to contain Radium. We have the larg- 
est supply of radium in the world. The continued 
high standard of LUMA is assured. The grade of 
LUMA used corresponds to the quality of watch or 
clock. 


The LuUMa seal will guide you in buying. It 
protects you against substitutes. 


RADIUM DIAL COMPANY, Pittsburgh 
New York Boston Chicago 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 





QuESTION No. 3687.—Chariot. J] notice 
that in many cylinder movements, the bal- 
ance cock fits into a movable plate which 
also carries the foot jewel and endstone. 
Why are such movements made in this 
manner? ot. 

AnsweR—The plate that you mention is 
what is known as the “chariot,” and is a 
small plate, recessed into the under side of 
the pillar plate of a cylinder movement, 
which carries at one end the balance cock, 
while at the other end the foot jewel and 
endstone are mounted. By loosening the 
screw which holds the plate in position, the 
depthing between the escape wheel and cyl- 
inder may be altered as required and still 
keep the balance upright. 

Question No, 3688.—Rust Stains on 
Nickel Watch Plates. How can I re- 
move rust stains from nickel movements 
without injuring the finish of the plates? 
Often a plate will be stained from rusty 
case screws, springs, eic., making a very 
unsightly appearance. BE. 
ANSWER—Rust stains such as you men- 
tion can often be removed by placing some 
oil on the spot and allowing it to stand for 
a few days. Then rub the spot thoroughly 
with a cloth moistened with strong am- 
monia. In very obstinate cases apply a 
small amount of dilute hydrochloric to the 
spot. A mixture of fifty parts grain alco- 
hol and one part sulphuric acid is very 
good for brightening nickel plates; im- 
merse for ten or fifteen seconds. In all 
the above operations the plates should be 
washed quickly with soap and water, rinsed 
in clean water, then in alcohol and finally 
dried in hot sawdust. 


Question No. 3689,—Contrate Wheel. 
What is meant by a contrate wheel and 
what is it used for? Scie of 

ANSwer—A contrate wheel is a wheel 
the teeth of which are set at right angles 
to its plane and used ordinarily as a 
gear wheel to transmit power from one 
shaft or spindle to another, standing at 
right angles to it. The escape wheel of the 
verge escapement and the crown or main 
winding wheel of some of the American 
movements are good examples of contrate 
wheels. 


Question No. 3690.—Great Wheel. |V’hat 
wheel in clocks is designated as the great 
wheel? The term appears confusing some- 
times. fo aay fe 

ANSWER—In a fuzee movement the great 
wheel is the toothed wheel which transmits 
the power from the fuzee to the center 
pinion. In the going barrel type the toothed 
portion of the barrel corresponds to the 


great wheel. ~ In clocks without a barrel 
it is the wheel mounted upon the same 
arbor as the mainspring. 


QuesTIon No. 3691.—Mahogany Red 
Finish on Fixtures. One of my customers 
brought in a lot of brass and copper arti- 
cles and wants them refinished to match a 
sample he has. The sample is a rich brown 
color with streaks of red and black. Can 
you tell me the name of this finish and how 
to produce it? GES. 


ANSWER—The finish you describe is no, 


doubt what is known in the metal trade as 
“Mahogany Red.” Copper articles may be 
finished directly on the base, but brass or 
any other metal must be first copper plated 
quite heavily. Then the articles should be 
scratch brushed, thoroughly cleaned and 
dipped quickly into a very weak solution 
of liver of sulphur. Remove and rinse well 
in cold water only, as hot water will change 
the color. The proper shade is a mottled 
brown streaked with a fiery red, also with 
patches of black with a little blue mixed 
in. When the desired color is obtained dry 
with a clean cloth or dip in lacquer thinner 
to remove the water, and lacquer at once. 


Question No. 3692.—Tools for Burnish- 
ing. JI notice much silver-plated ware 
that appears to be burnished as I can see 
fine lines running around goblets, etc. 
Some of this work seems to be done so 
evenly and is a’most as good as polished 
work. How is such fine burnishing done 
and what tools are needed? W. C. 

ANSWER—It requires considerable time 
and practice to do really first-class burnish- 
ing, either on the lathe or by hand. If you 
have ever watched an experienced burnisher 
at work you would imagine that the work 
was easy, but like everything else, it re- 
quires time and patience to become a pro- 
ficient workman. One of the principal re- 
quirements for good burnishing is to secure 
as good light as possible. For hand burn- 
ishing the work should be done on a sta- 
tionary table which should be a little above 
the waist of the operator when seated. A 
board about six inches wide should be 
secured to this table and should extend out 
from the table about eight inches and 
directly in front of the operator. This is 
called the burnishing peg and allows the 
operator free use of his arms, which is 
very essential in burnishing. Several 
thicknesses of muslin should be wound 
around the peg and then the muslin should 
be tacked on the under side of the peg. A 
piece of thick leather should be tacked on 
the right side of the table and near the 
peg, so as to be convenient for use. Sev- 
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cral grooves should be cut in the leather. 
One should contain flour emery and oil, 
another should contain powdered crocus; 
for the final finish, putty powder slightly 
moistened is excellent. To prepare the 
burnishers for use, they should first be 
rubbed in the emery groove, then in the 
crocus and finally in the putty powder. 
Each powder must be carefully wiped off 
the burnisher before using the finer grade. 
Assuming that the burnishers are in good 
condition, then a bowl of soapy water 
should be supplied and you are ready for 
operations. The handle of the burnisher 
should be grasped close to the blade in the 
right hand, with the end of the handle rest- 
ing against the left breast of the operator. 
The tool being held tightly against the 
breast, it works as on a pivot while the tool 
is being swept back and forth, keeping it 
firm and in the proper position. The tool 
should be kept wet with the soapy water, 
and swung back and forth with steady 
even strokes, each succeeding stroke over- 
lapping the last one so as to leave no un- 
burnished parts. The work should be thor- 
oughly freed from grease previous to 
burnishing. This object is best attained by 
scouring with wet, white sea sand, then rins- 
ing well to remove all traces of sand. 

Experienced burnishers are able to pro- 
duce an even surface and high finish with 
a single operation, then by going over the 
work a second time not a line or mark is 
noticeable. However, it requires consider- 
able experience to be able to produce such 
perfect work. 

The principal requirement in this, as in 
any other line of work, is to properly pre- 
pare for the work, use the most efficient 
toels for the purpose and keep the tools in 
good working condition. All else is a mat- 
ter of practice and experience. 


Question No. 3693.—Should the Bal- 
ance Arm be Stretched? J had an argu- 
ment some time ago with my head watch- 
maker. I claim that new watches some- 
times come from the watch factory with 
the balance arm _ stretched. The head 
watchmaker says this is all nonsense; that 
no factory ever sends out watches with the 
balance arm stretched. I am equally sure 
that they do as I have had new watches 
where the balance arms were stretched. 
Please advise us who is correct in the 
matter. 

ANSWER—You can rest assured that no 
reputable watch manufacturer ever sends 
out watches in which the balance arm has 
been stretched. The only possible ‘excuse 
for stretching a balance arm would be be- 
cause the balance staff hole was not cor- 
rectly centered or that the balance staff 
was not concentric. In either case, the de- 
fective material should be discarded and 
new parts that are true in every way 
should be supplied. You should consider 
that the factory cost of any part of a 
watch is exceedingly small, that stretching 
a balance arm in even a low-grade watch 
is simply “botch work” and that no manu- 
facturer is going to jeopardize his produc- 
tion by sending out such goods. 








The Fred. Noterman Jewelry Co., Hills- 
boro, Ill., has been succeeded by Roy E. 
Wilson. 
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7 , oe % it a 
| %& jBusiness Men 
| Women , 4-7-8°9 


| | Which is you? 


| i-3-7-8 
PICK the character which most nearly represents you. 
Then note the numbers beneath the picture. Match 
them with the corresponding numbers under the watches 
and you have a choice of timepieces best suited to your 
needs, 


Boys | 
* 1-2-3-7 


ey Your customers will like to play the game of “Which is 

you?” fear’ 

First—they will see this advertisement in Colliers, Saturday 
Evening Post, Successful Farming, Country Gentleman 
and Christian Herald this month—over five million of 
them. Then they will be forcibly reminded of it—by an 
enlarged reproduction in four colors, which you will have 
in your window. 


The window reproduction measures about 15 by 20, is made 
of extra heavy board, with an easel back, and has little 
hooks for holding the watches illustrated here. 


With every order of 18 or more watches, sent before Sep- 
tember Ist, we will send the “Which is you?” fixture. This 
display is certain to sell many watches for you—besides 
identifying your store as Ingersoll headquarters. Order 
it today. 


ROBT. H. INGERSOLL & BRO. 


New York Chicago San Francisco Montreal 
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Education and the Plating Industry 





By William Blum, Bureau of Standards, Washington, D. C. 


An address delivered at Bridgeport Branch, American Electroplaters’ Society, at the annual 
banquet held in Bridgeport, Conn., May 3, 1919, 
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HE functions and activities of the 
T American Electroplaters’ Society as 
an educational organization, are not and 
should not be confined to the education of 
the electroplaters themselves. In order to 
advance the art and science of electroplat- 
ing, a more geperal campaign of education 
is required, which may for convenience be 
considered with reference to the employer, 

the chemist and the electroplater. 

Electroplating may well be classed as a 
“key industry,” i. €., an industry which 
while not itself of great magnitude, is es- 
sential to the welfare and progress of many 
important manufacturing enterprises. Up 
until recently electroplating has been con- 
sidered chiefly as a means for improving 
the appearance of finished products, but 
from now on we may expect, as a result of 
the lessons of the war, a far greater applica- 
tion of planting for protective purposes. 
Viewed from either standpoint, electroplat- 
ing is required in the manufacture of in- 
numerable metal articles, such as tools, 
builders’ and saddlery hardware, plumbers’ 
supplies, gas and electrical appliances, auto- 
mobiles, silver-ware, jewelry, stoves, house- 
hold utensils, mechanical devices such as 
phonographs, cash registers, sewing ma- 
chines, typewriters, cameras and other 
optical and scientific instruments. 

In spite of this fact, this industry has 
received little attention or consideration 
from most employers, who simply take for 
granted the plater and his work, provided 
only that the work appears satisfactory and 
that the plater does not demand too much 
money for supplies or equipment. The pos- 
sibilities of improving plating methods and 
equipment, or increasing production, and 
reducing costs, are hardly considered by the 
average manufacturers, even by those who 
are willing to spend considerable sums for 
research or investigation of almost any 
ether phase of the manufacturing process. 
Here then is an opportunity for the platers 
to educate their employers to the dignity 
and importance of their work; and the ad- 
vantage and the necessity of having proper 
supplies and equipment. No plater should 
rest content until he has succeeded in secur- 
ing chemicals of reasonable purity, and 
theostats and ammeters for proper con- 
trol of the operations. The manufacturer 
should be taught the advantages of co- 
operation, so that he will permit and en- 
courage the plater to attend classes and 
meetings of the Electroplaters’ Society and 
its branches. In short, there is needed a 
better mutual respect and understanding be- 
tween platers and employers. 

Although electroplating is essentially an 
electrochemical process, and constituted 
indeed one of the earliest commercial ap- 
plications of electrochemistry, there are to- 
day but few plating plants operated under 
chemical control. How much of this con- 





dition is due to the platers and how much 
to the chemists, it would be hard to decide, 
as each has given all too little considera- 
tion to the others. But it is “a condition 
and not a theory that confronts us.” If 
the plating industry is to emerge from its 
present empirical stage, there must be a 
close ‘co-operation between chemists and 
platers. Co-operation, because a chemist 
is no more able to take the place of an ex- 


perienced plater than is the plater to take. 


the place of a chemist. Both experience 
and science are needed. 

Of the hundreds of plating plants oper- 
ated in this country, there are probably at 
least fifty which are connected with manu- 
facturing plants that maintain chemical 
laboratories, in some cases with extensive 
research facilities; or which frequently em- 
ploy the services of a chemist, and yet it is 
safe to say that in not over ten of these 
plants is there close co-operation between 
the plater and the chemist. This should 
not be so. If the chemist is at fault he is 
in need of education by the plater, the first 
step toward which is a desire and willing- 
ness on the part of the plater for such co- 
operation. Since this work is usually under 
the direction of the plater, it is only proper 
that he should take the initiative. 

If the plater does not at least give the 
chemist a chance to help him in time of 
trouble, it is because he is either afraid or 
ashamed to approach him. Afraid, that the 
chemist might, through a closer knowledge 
of plating conditions, assume control of 
the plating operations. Ashamed, that he 
might betray his limited knowledge of 
chemical principles. No progressive ambi- 
tious plater need have any such fear or 
shame. The advantage and importance 
of extended practical plating experiences 
is such that a chemist, and especially one 
burdened with other duties, would not 
seek or choose to take the responsibility 
for the operation of a large plating plant. 
On the other hand, no plater need feel 
ashamed to admit his limitations in the 
effort to remove them; especially in view 
of the remarkable results frequently accom- 
plished under present conditions: Why 
should a plater call upon the works electri- 
cian to adjust his “balky” dynamo, and yet 
hesitate to solicit help from the chemist in 
the control of the far more complicated 
plating solutions? How long would the 
average generator last, if the plater tried 
as many blind experiments upon it as he 
sometimes does upon a plating solution. 

If then the plater will go to the chemist, 
whenever one is available, there is little 
doubt that he will be met in a spirit of co- 
operation. If within the next few years 
there are fifty plants in which platers and 
chemists are working harmoniously on the 
study of plating operations the results 
will surely be of great and far-reaching 
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value, not alone to the plants and platers 
concerned, but also to the great body of 
platers less fortunately situated in this 
respect. ‘ 

Before discussing in detail the education 
of the platers themselves, it may be well to 
consider briefly the forms and aims of edu- 
cation, especially of education in science. 
The purpose of education is not so much to 
gain information as to acquire knowledge. 
In other words, it is not the possession of 
facts so much as the ability to secure and 
use information that determines whether a 
person is educated or not. Science is 
simply organized knowledge, as distin- 
guished from a collection of isolated and 
unrelated facts. The purpose and form of 
such organization is to aid in the forma- 
tion of certain general statements or “laws,” 
from which e. g., the behavior of substances 
may be predicted, or the cause of observed 
phenomena may be _ explained. The 
measure of success of any science is its 
ability to predict. 

The necessary steps in the progress of 
applied science are: (1) observation and 
record of facts, (2) systematic arrange- 
ment of such facts, (3) formulation of a 
theory to account for the observed facts, 
(4) test of the validity of the theory by 
means of suitable experiments, and (5) 
the application of the theory in the opera- 
tion and control of industry. Some “practi- 
cal men” have criticized the “theoretical 
men,” as impractical, when as a matter of 
fact most “practical men” have more 
theories than the “theoretical men,” many 
of which theories are erroneous, owing to 
failure to subject them to the test of ex- 
periment. 


One of the causes of the failure of 
chemists to render much aid to the electro- 
plating industry, is the lack of accurate in- 
formation regarding actual facts of plat- 
ing. Such information can be obtained and 
collected only by the platers themselves, 
with, wherever possible, the suggestions and 
co-operation of chemists. If every fore- 
man plater, or even 100 foremen platers, 
were to start in to keep an accurate daily 
record with occasional samples, of the orig- 
inal composition of each solution prepared 
by him; of additions made to such solu- 
tions; of the amount and quality of work 
plated and of any unusual conditions or 
behavior, there would soon be obtained a 
mass of definite data which would render 
possible more rapid and more accurate 
scientific investigations in this field. In 
addition the recording of such data by 
platers would stimulate their desire for 
knowledge, and would add greatly to their 
interest in and enjoyment of their work. 

In the planning of courses in chemistry 
for platers, I believe that too much stress 
had been laid upon the securing of infor- 
mation likely to be of immediate value in 
the practical work. This desire is but 
natural, especially among those who having 
reached or passed middle age, look for some 
immediate results for their efforts and 
sacrifice. And yet such a policy must in 
the long run prove short sighted, since at 
best it can result only in improvement of 
existing conditions rather than in-a foun- 
dation for future work. I cannot empra- 
size too strongly the advantage of having 
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STOP LOOK care 
L. LELONG & BROTHER 


R efi ners [Established 1858] Assay ers 


of Halsey, Marshall and Nevada Streets and 


Precious Metals NEWARK, N. J. Sweep Smelters 


We beg to call your attention to our Sweep and Refining departments as a means of obtain- 
ing most profitable returns from your sweepings, polishings, bench sweep, filings, plated scrap, old 
scrap, old gold jewelry, silver scrap, etc. 

The firm of L. Lelong & Bro. needs no introduction to the trade, having been refiners of pre- 
cious metals for sixty-one years, and through long experience have adopted the most economical 
methods of regaining precious metals from sweep and other waste material. 

Our Laboratory is modernly equipped with a process for determining the true karat and fine- 
ness of precious metals, and we have recently added improved facilities for rendering quick returns, 

Our files contain hundreds of letters expressing satisfaction for returns rendered our custom- 
ers, and their continued patronage through a long period of years, attests to our reliability and 
promptness in serving them. 

We would like also to call your attention to the fact that we have in stock for immediate de- 
livery, fine rolled gold, any size, and from 1 to 40 gauge in thickness, for anode or dental use, at 


$21.00 *per oz. troy; 


Fine granulated gold at $20.80 per oz. troy; Fine granulated silver; 

Fine rolled silver, any size and thickness for anodes; Pure copper shot for alloying. 

Kindly favor us with a trial shipment, and we feel confident that returns will warrant future 
favors. 


Gold, Platinum and Silver scrap bought. 




















MAKERS TO BRUSSELS 1897 ; 
THE UNITED STATES NAVY PRESIDENT OF INTERNATIONAL JURY 
THE FRENCH WAR DEPARTMENT BERNE, 1914, GRAND PRIX 


THE ITALIAN NAVY PARIS, 1900, GRAND PRIX 


THE SWISS ARMY 


NEUCHATEL OBSERVATORY 
Last Contest February, 1919 


PAUL DITISHEIM COM 











out of the 112 pocket chronometers presented for trial and also 


FIRST 


out of the 17 deck watches presented for trial. 


Try our movements. They cost more than others, but they are 
unquestionably better. 


PAUL DITISHEIM CO., 
TELEPHONE 
GRAMERCY 4195 


NEW YORK OFFICE: 
200 FIFTH AVENUE. 
R. H. SCHWAB, MGR. 
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Workshop Notes Department. 
es = 
such courses taught by one who is ex- 

rienced in the teaching of chemistry, e. g., 
in some local high school or college. If 
to such experience, the teacher adds an 
interest in electroplating, fostered by fre- 
quent visits to plating plants, his instruc- 
tion will almost certainly prove valuable. 
It is a mistake to assume that the pri- 

mary purpose of such courses is to enable 

a plater to “analyze his solutions, valu- 

able as such an accomplishment is. The 

main purpose of such a course should be 
to broaden the knowledge and powers of 
observation of the plater, so that he can 
operate his solutions more intelligently and 
so that if he cannot conduct an analysis, 
he can at least make use of an analysis 
that may be made for him. Such a course 
could to advantage be directed to the needs 
of platers, and use illustrations derived 
from plating; but there would be little ulti- 
mate advantage in attempting to teach 
methods of analysis until after at least one 

school year, and preferably two (of, e. g. 
three nights per week) of general chem- 
istry, physics and electricity. If the plater 
feels (and quite naturally) that this is a 
long period of preparation, let him remind 
himself of the many years not of nine 
hours but of fifty hours per week which 
were required for him to qualify as an 
experienced plater. There is no royal road 
to learning in chemistry any more than in 
any other worthwhile subject, and I feel 
sure that any plater willing to engage in 
such a course, of, e. g., three years, will 
be well repaid even at the end of the first 
year by the increased interest and enthusi- 
asm connected with his daily tasks. 

The future of electroplating rests largely 
with the platers of today. Unless platers, 
individually and collectively make use of 
all educational opportunities that arise, no 
amount of research conducted by private or 
public enterprise can have any permanent 
or far reaching effect upon the industry. 
On the other hand, if the platers broaden 
and extend their technical education, their 
demand for accurate scientific data will be- 
come so insistent that means to satisfy it 
are sure to be forthcoming. 

The assured result of such education and 
research is to add interest and zest to the 
daily tasks of the factory. This goal has 
been well defined by Elwood Hendrick, 
who in writing of “The Chemists of the 
Future,” and their relation to industrial 
work, concludes in the following words, of 
interest alike to platers and chemists: 

“There is one great quality that was en- 
joyed in medieval days that is lost to us. 
It was that which made their cathedrals so 
beautiful, their fabrics so rich and their 
every product so enduring and strong. Men 
sang at their work, because they found 
joy in it. Now we have different customs, 
different conditions, diffierent problems, but 
in the very measure that our men and 
women who constitute parts of great in- 
dustrial organizations do not find pleasure 
in their day’s work, we have degenarated. If 
we would be great in industry we must 
make our industries great by making our 
workers intelligent and ambitious and fine 
in understanding. We must make it pos- 
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sible for them not only to produce things, 
but to see that they are producing. There- 
fore, if our chemists and engineers, who 
are to direct our industries, are wise men 
and so illuminated that they can show a 
light ahead to those who work under them, 
we may look for the dawn of a new era 
of peace and good will. That will be the 
day—and may God speed its coming !— 
when ideals of service will rule in our 
hearts.” 





Watchmaker Passes on a Good 
Suggestion 





ALLENTOWN, Pa., July 30, 1919. 

Editor THE JEWELERS’ CIRCULAR: 

Gentlemen—In repairing clocks manu- 
factured by a certain clock company, I 
have found that in most cases the click 
spring is broken. To repair this small 
matter many take the whole clock apart, 
making considerable work and trouble. 
I have found a much easier way of do- 
ing the work. 

With a staking-tool, I punch a hole 
in the center of the spring. Then I in- 





J cecal] 
& 
EASY WAY TO REPAIR CLICK SPRING. 


sert the tip of a screw driver that fits 
very tightly, and holding it thus, I force 
it into the clock. In this way I avoid 
the trouble of taking the clock apart. 

I should like to have other watch- 
makers have the benefit of my idea, and 
so I should appreciate it if you would 
publish this. A. Cohen. 





The suggestion advanced by Mr. Cohen 
is very good and eliminates taking an 
alarm clock apart for the purpose of fitting 
a click spring. The writer has used the 
same method for a number of years, and 
has found it quite a time-saver. We also 
make two saw cuts in the middle section 
of the spring; when the spring has been 
placed in position, a screwdriver blade may 
be inserted in the saw cuts and the ends 
of the section forced downward against 
the clock plate, thereby holding the spring 
securely in position. 

The sketch shows the spring with hole 
punched out, also the saw cuts and method 


of forcing same downward against the 
plate. jE 3 ol 2 








The jewelers of the downtown district 
of Peoria, IIl., have joined the list of stores 
to close at 6 o’clock Saturday evening dur- 
ing July and August. The following mem- 
bers of the Peoria Jewelers’ Association 
signed the agreement: Welte & Wieting, 
Hofstetter & Lewis, Goldstein Jewelry Co., 
Charles L. Crawford & Co., Faber’s shop, 
Younglove & Singer, Andrew J. Zimmer- 
man, Mrs. Bert Brown and Wm. Weiss. 
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The Polishing of Metals 





[\ the grinding off of metal, which we 

also designate smoothing and filing, we 
fail to obtain the smoothness of our face, 
which, for the sake of beauty of appearance 
is desirable. Another working process 
which we know as polishing must follow, 
whereas as cleaning, we understand the 
processes that are required repeatedly for 
cleansing purposes. 

The foreign substances remaining after 
grinding may be removed by two methods. 
We can either press it down by passing 
over it a burnishing tool or other suitable 
body, or we make use of any fine lubricant 
which is applied by a rag or a polishing 
wheel and then used for polishing either 
by hand or mechanically. 

The first process, which is known as pol- 
ishing proper, as distinguished from bright 
grinding is adapted only for soft metals. It 
is employed for silver and gold and for the 
purpose of reducing friction, soap water is 
used. It is also to be recommended where 
the delicacy of a perhaps very thin coating 
calls for the careful treatment, which can 
be effected only by the hand, with the aid 
of a suitable instrument. The polishing 
steel may be of varying shapes, according 
to the purpose it is to serve; but it must 
always be hardened and itself polished 
smooth. It can also be replaced by stones, 
agate and bloodstone being specially adapt- 
ed for this purpose. 

As polishing mediums in the second kind 
of polishing, in smooth grinding, various 
substances are employed. Thus Feldmann 
recommends, for the polishing of aluminum, 
emery paper and petroleum; copper is 
treated with a solution of 50 per cent of 
tripoli and 10 per cent of hydrochloric acid 
in 40 per cent of water; for steel and iron 
oil of turpentine 5, stearine oil 25, rouge 25, 
and bone coal 45 per cent are mixed with 
alcohol until a thin paste is obtained, which 
can be applied with a brush; Buchner gives 
a recipe adapted for metals of all kinds that 
are to be polished:. Stearine 9, tallow 35, 
rosin 2 and stearine oil 2 per cent, to be 
melted together and mixed with 50 to 60 
per cent of Vienna lime. Gold may also be 
polished by means of rouge (iron oxide), 
which after being mixed with spirits is 
smeared on buff sticks. Finally copper, 
brass, German silver and tombak can also 
be treated with Vienna lime and stearine 
oil. 

The machines most used for the polishing 
of metals have a horizontal mandril on 
which one or more polishing wheels and 
brushes are mounted, which are treated 
with the proper polishing material and 
against which the workman forces the piece 
of work while the shaft is rapidly revolving. 

Dirty polishing leathers can be cleaned 
by means of a weak solution of soda in 
warm water, in which the leather, rubbed 
over with soap, is allowed to lie for about 
two hours, whereupon washing off and dry- 
ing follow. 








Philip Schwartz has purchased the bus- 
iness and fixtures of the Meyer jewelry 
store at Plymouth, Wis., and will open an 
establishment for business in about two 
weeks. 
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WATCHMAKERS’ TOOLS OF QUALITY | 
meh 2 PER == ~~ ~ Sleeve Wrenches 
No. 200 Improved sonnei 


A new three-pronged sleeve 
wrench. For all sizes brace. 
let watches. Nickel plated, 


No. 148A. Same as above 
with four prongs. ; 


Bracelet Watch Roller Remover 


With Two Extra Interchangeable Tips ae) 


Will remove roller from the smallest bracelet watch. 
A new tool up to the usual K & D standard. 








No. 129 
New Mainspring Winder for Seals 

Wristlet Watches OPTICAL SCREW DRIVER AND HOLDER 
Will wind all sizes bracelet watch With Knurled Gunmetal Handle and Octagon Rubber Head 

mainsprings. An Indispensable Tool for the Progressive Optician 
KENDRICK & DAVIS CO. SUSSFELD, LORSCH & CO. 

Manufacturers Wholesale Distributers 

LEBANON, N.H. 90 Maiden Lane NEW YORK 
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ANNOUNCEMENT 
MARCHAND, JOBIN & CO. 


Swiss Watch Manufacturers’ Agents 


















beg to announce to Watch Importers and Wholesalers that 





they have opened an office at 
52-54 Maiden Lane, New York 


Sole Agents for the 
UNITED STATES, GREAT BRITAIN and COLONIES representing: 








VM 


Elem Watch Co... . . Bienne Kobel & Bilat, S.A. . Fleurier 
Marchand-Monnier & Co.,S.A. “ Elida Watch Co.. . . - 
Pendulettes Watch Co. . ” Encore Watches. . . - 

Weekly Watch Co.. . . Chaux-de-Fonds Darax, S.A. .. . Chaux-de-Fonds 





London Office: 100, Hatton Garden, E.C. 
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patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 








UNITED STATES PATENTS. 


Issue of July 22, 1919. 

1,310,779. SYNCHRONIZING CLOCK SYSTEM. 
James W. Bryce, Binghamton, N. Y., as- 
signor to International Time Recording Co., 
New York. Filed May 21, 1918. Serial 
235,813. 

The synchronizing clock system herein described, 
comprising in combination means in the master 
clock and co-operative means in the second clock 




























































ie) & ai ie 
for establishing for definite and prolonged in- 
tervals electrical relations in the secondary clocks, 
which, during such periods as said intervals may 
overlap, will retard the secondary clocks if they 
be too fast or accelerate their rate if they be too 
slow, until such clocks are brought into synchron- 
ism with the master clock. 


1,310,782. SYNCHRONIZING CLOCK SYSTEM. 
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x 
James W. Bryce, Binghamton, N. Y. Filed 
Sept. 24, 1918. Serial 255,416. 

The means herein described for stopping the 
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hands of a secondary pendulum clock without in- 
terfering with the swing of the pendulum con- 
sisting of a differential gear in the driving train, 
one member in mesh with the pendulum driving 
mechanism the other with a ratchet wheel, and 
means for rotating said ratchet wheel backward 
to stop the clock hands without interfering with 
the pendulum swing. 

1,310,786. SYNCHRONIZING CLOCK SYSTEM. 
James W. Brycr, Binghamton, N, Y., assignor 
to International Time Recording Co., New 
York. Filed Nov. 16, 1918. Serial 262,755. 

In a synchronizing clock system, the combina- 
tion with a master clock, a circuit, one or more 
secondary clocks connected with said circuit and 























adapted to be maintained in synchronism with the 
master clock, and local circuits in said secondary 
clocks, of means in the master clock for sending 
to line for any predetermined intervals a current 
varying in a definite manner, means in the sec- 
ondary clock or clocks for sending over the local 
circuit a corresponding current for the same in- 
terval, means actuated by the said two currents 
and normally neutralized thereby when the said 
two currents are in phase, and means controlled 
by the preponderating effect of either of said cur- 
rents when out of phase to retard or to accelerate 
the secondary clock or clocks. 

1,310,789. CLOCK SYNCHRONIZING DEVICE. 
James W. Bryce, Binghamton, N. Y., as- 
signor to the International Time Recording 
Co., New York. Filed May 8, 1919. Serial 
295,593. 

A synchronizing mechanism for secondary clocks 
comprising in combination a clock train, means 
for retarding and means for accelerating its rate, 
an electro-magnet adapted to be energized for 
definite periods of predetermined extent by a 
master clock, an armature for said magnet and 
means operative for definite periods in fixed rela- 


4. 





tion to the time as indicated by the secondary 
clock to cause said armature to operate the re- 
tarding or the accelerating means when the normal 
relations of such periods to the periods of ener- 
gization of said magnet are disturbed. 


1,310,859. BRACELET. ALexanper Extunp, At- 
tleboro, Mass., assignor to Bliss Bros. Co., 
Attleboro, Mass. Filed Feb. 24, 1919. Serial 
278,563. 

A bracelet including a band, a pin carried by 
the band, a slide having a longitudinal slot re- 
ceiving the pin in said slot said slide having an 





opening to one side of one end of the slot and a 
transverse slot beyond the other end of the longi- 
tudinal slot, and a catch having one end turned 
at an angle and passed through the slide opening 
and anchored thereto and having its other end 
passed through the transverse slot and movable 
along the length of the latter, said slide having 
its outer end bent to form a hook and said catch 


CIRCULAR 


4 

153 
having a part movable across the longitudinal slot 
of the slide to engage the pin. 


Designs 
53,629. BAG FRAME. Wotr T. GotpsmrrnH, 








Newark, N. J. Filed April 19, 1919. 
291,137. Term of patent 3% years. 
53,632. HAND-BAG FRAME. Leo Jacoss, New 
York, N. Y., assignor to Wolf T. Goldsmith, 


Serial 





Newark, N. J. Filed May 17, 1919. Serial 
297,961. Term of patent 3% years. 

53,633. HAND-BAG FRAME. Leo Jacoss, New 
York, assignor to Wolf T. Goldsmith, Newark, 





N. J. Filed May 17, 1919. 

Term of patent 3% years. 
53,634. HAND-BAG FRAME. Leo :Jacoss, New 

York, assignor to Wolf T. Goldsmith, New- 


Serial 297,962. 
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ark, N. J. Filed May 17, 1919. Serial 297,963. 
Term of patent 3% years. 


53,642. HAND-BAG FRAME. JouN Scarasrino, 
New York, assignor to Wolf T. Goldsmith, 


. . 





Newark, N. J. Filed May 17, 1919. Serial 
297,972. Term of patent 3% years. 


53,6443. HAND-BAG FRAME. Joun ScaraBrino, 





New York, assignor to Wolf T.. Goldsmith, 
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The Best Watch Glass 
Ever Made 





While 
Our Stock 
Is Complete 








PRICE LIST ae: 
Per Doz. Per Gross Gross 
K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 


K.K. MICONCAVES (Open face) .50 5.40 60.00 
K.K. NEW EMPIRES (Open face) .90 9.50 


K.K. LENTILLES (Open face)... 1.20 13.00 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. 





CHICAGO, ILL. 


By Day, 
By Night 


The 
“ Handylite” 


Tells You 
the Time 


And Tells 
You Right! 


Here is something your customers want! The “HANDY- 
LITE” is a twenty-four hour clock! Real service all day 
long. Has real radium dial—unusually bright and guaran- 
teed for the life of the clock. 


The fastest selling radium dial alarm clock on the market. 
Handsome—well made—6 inches high—long alarm—big 
back bell—heavily nickeled—built for service. 


The “HANDYLITE” has our patented Shut-Off for the 
alarm—a feature which no other clock possesses. Just 
push the button to stop the alarm! 


Jobbers—-Write for our big discounts. Retail price, $3.00. 





It’s a seller! 


The Bartlett Manufacturing Co. 


332 Broadway New York City 














Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 








Made Up in Three Styles 

A-5 Price, $3.50 
This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 
A-6 Price, $1.75 
As illustrated will handle as large a range of work 
as is possible with a single tool. 
Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 
These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 


Elgin Illinois 








Equip Yourself by the 
Experience of Others 


John Wanamaker has said 
“Every man in business will 
have to go over a hard road 
and find out its turnings for 
himself, but he need not go 
over this road in the dark, if 
j he can take with him the 

~ light of other men’s experi- 

ence.” 

So it is with Bradley students who are possessed of 
the light of the experience of the teachers under whose 
instructions they gain the knowledge of all the crooks 
and turns and short cuts to the goal for which they are 
aiming. 

Only a short time required to complete the course. 

Common education will carry you through. 

Thousands have taken Watchwork, Jewelry and En- 
graving the Bradley way. It may be there is a Bradley 
student in your town who will be glad to tell you all 
about the methods pursued at Bradley Polytechnic In- 
stitute. 

Get the Bradley way! It will increase your earning 
capacity from one to two hundred per cent. 





Address a post card to 


Horological, Dept. C, Peoria, Ill. 


asking for our latest catalogue. 























August 6, 1919. 
Newark, N. J. Filed May 17, 1919. Serial 
297 973. Term of patent 3% years. 


647. 
i TRAMES 


MEMBER FOR BAG FRAMES, PURSE 
AND 


SIMILAR’ ARTICLES. 





WittiaM Turron, East Orange, N. J. Filed 

May 16, 1919. Serial 297,708. Term of 

patent 3% years. 
53,648. BUTTON. 





BertHotp VEIT, Freeport, 





N. Y. Filed Aug. 8, 1918. Serial 249,018. 
Term of patent 3% years. 


53,650. BUTTON OR BADGE. Rosert H. 





Weimar, Denver, Colo. Filed Dec. 28, 1918. 
Serial 268,771. Term of patent 3% years. 





UNITED STATES TRADE-MARKS. 


{The following trade-mark has been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and is published in compliance with Section 
6 of said Act.] 





Trade-Mark Published July 22, 1919. 

Ser. 113,621. (CLASS 37. PAPER AND STA- 
TIONERY.): Generat Mrc. Co., Sioux City, 
Iowa. Filed Oct. 8, 1918. 


SNAPFIL 


Particular description of goods.—Fountain-Pens. 
Claims use since July 1, 1918. 





Trade-Marks Registered July 22, 1919. 


126,040. SILVER-PLATED HOLLOW WARE 
AND SILVER-PLATED TABLEWARE. 
Tue Mipptetown Sitver Co., Middletown, 
Conn. 

Filed Jan. 3, 1919. Serial 114,976. PUB- 

LISHED FEB. 25, 1919. 

126,045. WATCH MOVEMENTS. NATIONAL 
Watcu Ce., Inc., New York. 

Filed Jan. 13, 1919. Serial 115,155. PUB- 


LISHED MARCH 4. 1919. 

126,050. WATCHES AND WATCH MOVE- 
MENTS. I. Otrenporrr Co., New York. 
Filed Jan. 30, 1919. Serial 115,538. PUB- 

LISHED APRIL 1, 1919. 








Joseph Akers, Lorain, O., has purchased 
the business of Charles Sands, 317 Superior 
Ave. N. W., Cleveland, O. S. M. Akers 
will be in charge of the pawn goods depart- 


care of the diamond department of the 
former Sands business. S. M. Akers and 
Mr. Rivchin were formerly with Mr. Sands. 





ment, while Charles S. Rivchin will take’ 
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Evansville, ind. 





TRADE CONDITIONS. 

Trade with both the wholesale and retail jewelers 
of Evansville is brisk and in fact has been for 
several days. Retailers, as well as wholesalers, 
report that July has shown a big gain in trade over 
the corresponding month of last year and it is 
expected that August also will show a big im- 
provement. In some instances the gain over last 
year has been as high as 100 per cent. Wholesalers 
are advising merchants to buy early because of the 
great delay in getting goods. Collections are good 
and general trade conditions are much better than 
a year ago this time. 


Moses Gans, of I. Gans & Co., accom- 
panied by his wife, has returned from a 
brief sojourn at French Lick, Ind. 

Carl Stocking, retail jeweler of Division 
St., has returned from Rockport, Ind., 
where he visited his brother John, who 


operates a pearl button factory at that. 


place. 

‘Hovey H. Tislow, retail jeweler of 
Petersburg, Ind. was a recent business 
visitor in Evansville and reported trade in 
his locality much better than it was this 
time last year. 

David Cohn, of Kruckemeyer & Cohn, 
retail jewelers, has been appointed a mem- 
ber of the fraternal and visiting commit- 
tee of the Evansville Rotary Club by the 
newly elected president, Frank H. Hatfield. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers at 204 Main St., officiated 
a few days ago as pall-bearer at the funeral 
of the late Philip W. Frey, local attorney, 
who died suddenly while visiting at the 
home of his daughter in Chicago. Mr. 
Frey was well and favorably known among 
the jewelry firms of Evansville. 

Dr. M. O. Cockrum, local optician, has 
purchased the Louis H. Legler home at 
1118 Powell Ave., and will take possession 
in a short time or as soon as he can re- 
move his family here from Oakland City. 
His daughter, Miss Mayme Cockrum, will 
leave in September to enter the Mary 
Baldwin school at Staunton, Va. 

Harry Poole, who for many years oper- 
ated a large pearl button factory at Rock- 
port, Ind., was in Evansville on business a 
few days ago and reported all the button 
factories in Rockport being operated on 
full time with plenty of shells on hand. 
Mr. Poole says the button factories are 
doing fully 100 per cent more business than 
they did last year. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, 427 Main St., and 
Silas Ichenhauser of the Ichenhauser Co., 
dealer in queensware, has returned from 
Chicago, where they attended the opening 
of the Great Lakes Trust Co. James C. 
Johnson, formerly vice-president of the 
Citizens’ National bank here, is the vice- 
president of the new bank in Chicago. 

The Shoals Pearl Button Co., Shoals, 
Ind., has purchased a crusher and com- 
plete outfit that will be used in crushing 
the accumulated mussel shells from which 
buttons have been cut. The product is in 
great demand as poultry grit and the com- 
pany is able to sell all that it. turns out. 
The same company recently purchased a 
large barge to be used on White River and 
its tributaries in gathering mussel shells 
for the company’s plant. 

A. M. Irwin, a retail jeweler at Owens- 
boro, Ky., a few miles west of Evansville, 
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has just closed a deal for the J. M. Pate 
building at 214 3rd W. St., in Owensboro 
and within a short time will re-model the 
building and make it one of the most up 
to: date jewelry stores in that city. He 
says he will carry all the latest patterns 
in jewelry and in connection will have a 
manufacturing and engraving department. 
He will announée the date of his formal 
opening in a short time. 

There is unusual activity in the mussel 
shell camps along the Wabash and White 
Rivers this Summer and more men are en- 
gaged in the work of getting out shells 
than ever was before known. There was 
little doing in the camps last season for the 
reason that so many men were gone to 
war. As a result of the scarcity of labor 
the various pearl button factories in this 
section were unable to get sufficient shells 
to keep the factories busy. The highest 
prices on record are being paid for shells 
this season. Pearl button factories are busy 
and in some instances they are being 
operated at full capacity. A new pearl 
button factory will be built within a short 
time at New Harmony, Ind., on the Wabash 
River, a few miles west of here. 








Metric System Would Save Millions in 
Education ‘ 

San Francisco, July 30—America’s 
greatest educators are supporting the move 
made by the World Trade Club of San 
Francisco to secure the adoption of metric 
units of weights and measures by Britan- 
nia and the United States. “The adoption 
of the metric system by the United States 
would facilitate teaching’ of mathematics 
and applied sciences in schools,” wires 
President Emeritus Charles W.. Eliot of 
Harvard University. 

President Nicholas Murray Butler of 
Columbia has also sent the World Trade 
Club a telegram of support. Dr. Joseph 
V. Collins, an eminent educator, declares 
that the people of the United States lose 
$314,000,000 yearly in education because of 
time wasted in teaching a system so much 
more complicated and difficult than the 
metric system. 








Employes of the C. Sydney Smith Co., 
Providence, R. I., members of the Benefit 
Association connected with the establish- 
ment, held an outing as guests of the firm 
Saturday. Leaving the factory at 9 o’clock 
in the morning in four big automobiles, they 
motored to Fall River, thence to New Bed- 
ford and across the river to Fairhaven and 
through the towns on Cape Cod to Buz 
zard’s Bay entrance to the Cape Cad Canal. 
Crossing there they drove the entire Jength 
of the canal to Sagamore and from there to 
Plymouth, where a stop of two and a half 
hours was made to see points of historical 
interest and eat one of the typical Massa- 
chusetts shore dinners. The return trip 
was through Middleboro and Taunton. The 
committee consisted of Chairman Elmer 
Luther, Amos Arnold, James. Lonergan, 
Miss Margaret Green and Miss Katherine 
Deacon. The officers of the association are 
as follows: -President, William Stafford, 
vice-president, George Whittaker; treas- 
urer, William P. Burke, and_ secretary, 
Elmer Luther. 
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JAPANESE 
Watch Glasses 


First Quality 


GENEVAS—Per gross...... $3.00 
“ dozen...... .30 

M. CONCAVES—Per gross.. 3.50 
~ w@ozen.. 35 
LENTILLES—Per gross.... 7.50 
* dozen.... .7§ 


Prices are NET Cash 








We carry every number in stock and guarantee 
quality 


Paul and Adolph Braude 


Fourth Floor—Heyworth Bldg. 
CHICAGO 











HINTS FROM HERPERS 





THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


186 CRAWFORD ST. NEWARK, N. J. 























Seth Thomas Tambour Nine 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 


QUALITY? 


WE MAKE SWISS 
WATCHES THAT MAKE 
PLEASED CUSTOMERS 


CONCORD WATCH CO. 


15 MAIDEN LANE NEW YORK 


























NYES OIL 


for 50 years the Standard Lubricant 
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in Gold, Sterling and Nickel Silver, 
CASTINGS Bronze, etc. Write us for designs 

and prices. MEMORIAL TABLETS 
to commemorate events and preserve records. 


Bronze Moulds for Jewelers and Silversmiths: Our Specialty 


Owren Casting Company ** mass."° 


for Watches and Clocks 


Buy of Your Jobber 


























